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Moral Hlazard in Liability 
WARNING TO LOCAL AGENTS. 
At the present time, as heretofore, there 
are a number of underground and irresponsi 
ble fire insurance institutions that have 


adopted the same name as some of the old 
established, the 
This 


trading on the name of a well-known cor- 


responsible companies for 


purpose of deceiving the general public. 


poration is a trick of shysters and wildeats. 
Local agents should matter 
very carefully and not be misled by fraudu- 
lent companies, 


scan circular 


THe Des Moines Fire Insurance Company 
closed up at 9 o'clock yesterday morning and 
took the office force and agents to the woods 
on a nutting trip—Des Moines: Leader. 
Chicago wildcat doubt- 
less wish they had taken their office forces and 
ccmpanies to the woods last spring and lost 


Certain operators 


them. 


THE CONFLAGRATION CHARGE. 


THERE is a disposition in some points where 
the conflagration charge goes into effect for 
local agents to The statement “we 
will not get it,” not the 
spirit. This charge is aggravating and causes 
the much To 
pugnacious attitude is not the way to get con- 
cessions, The wiser method is to 
the authorities in a deliberative way, 
point out the reasons for modifications and 
appeal on the ground of well formulated argu- 
ments. 


rebel. 


does carry proper 


agents annoyanice. assume a 
confer 
with 


The powers are willing to hear com 


plaints when they are presented in a 
traightforward manner, unaccompanied with 


threats or a rebellious spirit. 


CONFESSION OF A GRAFTER. 


Tue confession of the editor of the United 
States Investors Guardian of New York to the 
ffect that that paper had made attacks on 
oncerns for money or had written laudatory 
rticles for the same purpose, brings out an 
industry that has become quite common, 

It has long been known that a string of so- 
led “financial” or “investment” papers were 
grafting” on insurance men as well as other 
usiness interests, The plan usually fol- 
wed is to write a very flattering notice of a 
ompany or man, especially in case of some 
notable achievement, change or promotion, 
ake it to the company or person for “cor- 
rection.” Very deftly, we acknowledge, is the 
uggestion made as to the purchase of extra 





copies. If no such order is forthcoming the 
joyous encomiums never appear. 

It is needless to say that these papers have 
no standing or circulation. 
by “graft.” Most of them 
rather 


They live solely 
resort to “white- 
blackmailing. A man 
can have his portrait appear and a bunch of 
pyrotechnics set off in his honor by purchas- 


mailing” than 


ing copies of the paper in quantities sufficient 
to satisfy the solicitors, 

This “write-ups” is followed 
vigorously and faithfully. The daily papers 
are scanned for possible victims. If a suit is 
brought against a company or man or some 
criticism made, forthwith these papers either 
the in flowery language or 
burn red light for the prosecution. It 
pends on the size of the extra-copy sale. 


system of 


defend accused 


de- 


This “write-up” method, we regret to say, 
is followed by some insurance papers, which 
resort to it for revenue. 
deluged 


Reading columns are 
and whitewash. 


It is not fair to readers to sell space devoted 


with confectionery 


to news or comment to menial ends, unless 


the matter is designated in such a way as to 


indicate it is a paid-for reading notice. 


“No assets, no liabilities,” is the substance 
of the 
pany of Chicago by 


report made on a revivified life com- 
the Illinois department. 
This carries out the thought of the old Ken 
tucky editor, Grorce D. Prentice, who de 
TRAIN as 


order to 


scribed GrorGe FRANCIS a cipher 


looking for a figure in stand for 


something, 


THe Indianapolis fire department had a run 
the other day to a house on the roof of which 
a bucket of fireproof paint caught fire. 





DOOM. 


The women wept. 
Compressed 


The men, to hide their fears, 
their lips or sadly tried to smile. 
On every face was terror seen or wrath. 

All joy was gone, a curse was come instead. 
And why this woe? Was awful war at hand? 
bid pestilence among the people stalk, 

Or murrain among beasts, or frogs abound? 
Were first-born taken while they slept, 

As in proud Vharaoh’s day of old? 

"Twas none of these that made the people mourn, 
The conflagration charge was in effect. 





REINSURES ITS BRITISH BUSINESS. 
The announcement last week that the 
ness of the National of Ireland in Great 


busi- 
3rit 


ain had been reimsured in the Yorkshire Fire 
& Life caused much speculation as to what 
would become of the United States business 
outside of the company. Early this week 


George E. Kendall, the United States manager, 
announced that he had received cable advices 
to the effect that the business in this country 
would not be affected. The National, like 
many of the other companies of Great Britain, 
did fire, life and accident business. Its life 
and accident business, however, was of little 
importance. It has spread out in its opera- 
tions, entering South America, South Africa, 
Australia and America. Last spring it re- 
insured its Canadian business after the Balti- 
more fire and before that of Toronto.. What 
will become of its business in other parts of 
the world is not known. 





SPRINKLERS REPORTED ON. 

Western Factory reinspections report oper- 
ative sprinkler equipments in 
Wisconsin plants: F. Eggers Seating Com 
pany, Two Rivers; Fox River Paper Com- 
pany’s mill No. 3, Appleton; Union Bag & 
Paper Company, Kaukauna; American School 
Furniture Company, Manitowoc; Gilbert Paper 
Company, Menasha; Racine Woolen Mills and 
Chicago Rubber Clothing Company, Racine, 
and Frost’s Veneer Seating Company, She- 
boygan. 


the following 





The Kentucky and Tennessee board will 
mect at the Galt House, Louisville, on No- 
vember 16 and 17. ‘Two proposed amend- 


ments to the constitution are to come before 





the body. 


HAWKEYE MAKES HIPPEE PRESIDENT. 


Banker and Prominent Citizen of De Moines 
Succeeds the Late James Callanan as 
Executive of Company. 

Des Moines, Iowa, Nov. 8 
Hawkeye Insurance Company of 
through its board of elected 
M. Hippee, a and one of the 
leading business men of Des Moincs, president, 
to succeed the late James Callanan, Mr. Hip 
pee’s name was the only one presented and 


(Special.)—The 
this city, 
directors, has 


George banker 


the election was unanimous. He has been 
identified with the company’s interests for 
many years and has been a member of the 
board of directors since January, 1892. H. R. 
Howell, of the Willcox, Howell & Hopkins 
agency, has been selected a member of the 
executive committee of the company. W. D. 


Skinner, vice-president of the company, will 
continue its active management 


CHARGE PUT ON AT GRAND RAPIDS, 


Fifteen Per Cent Is Added On Account of the 
Conflagration Hazard—Business 
Men Protest. 


The conflagration charg: 


has been applied 
to Grand 


Rapids, amounting to 15 


pereent, 
Of this, 5 percent is for defective water 
works, 5 percent for wall openings, and 5 
percent for unprotected windows. The ad 
vance went into effect this week Vhe busi 
ness interests think that in view of the fact 
that efforts are being made to get improve 
ments in water supply, the advance should 
have been delayed. In the official notice as 


to the increase, it is stipulated what improve 


ments will have to be made in the water 
supply to get the 5 percent advance for that 
defect removed. Non-union companies have 
been asked to co-operate. The agents are 
considerably stirred up and may send a 
cominittee to the authorities to get the re 


quirements modified, 


McKIAN LEAVES THE ARGUS. 

P. J. V. McKian, editor of the Argus of 
Chicago, has resigned to enter mercantile pur 
suits in one of the Oklahoma towns. ‘There is 
no one in the fraternity that has a more distinct 
personality than the jovial McKian, with his 
diamond scarfpin and his towering frame. He 
is known everywhere in insurance circles and 
it is worth a trip to Ringling’s circue to while 
away an hour with him. He is well liked 
and all regret to see him pass up the quill, 
His friends wish him abundant success in 
his new adventure. ‘To round out his career, 
McKian needs a wife. Then he would be with 
out a flaw. Manager Rollins of the Argus has 


not arranged for a successor. 


DE WITT GETS THE NEWARK. 

Carroll L. DeWitt of Indianapolis, special 
agent for the Glens Falls in Indiana, has been 
appointed western representative of the Newark 
Fire for Indiana, Ohio, Michigan, Wisconsin, 
Minnesota, Iowa, Missouri and Illinois with 
the exception of Cook county, with the title 
of general agent. Daily reports and accounts 
will go to the home office as heretofore. There 
were many applicants for this position. Mr. 
De Witt is one of the most clever and able 
field men in the West and has long been re 
garded as a progressive underwriter. He will 
make his headquarters in Chicago as soon as 
he can be released from his present position, 
and will locate there. 


Assistant General Agent Johnson, of the 
North America and Philadelphia Underwriters, 
is covering the larger agencies in Kentucky 
and Tennessee, in company with General Ad 
juster J. C. Johnston and State Agent M. B 
Russell. 


A revised whisky tariff for Kentucky and 


Tennessee, corrected up ot November 1, and 
containing a full text of the new distillery 
schedule, has just been issued by the Ken 


tucky and Tennessee board 
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ACTIVITY AGAINST FELINES, 


AUTH )DRITIES BEGIN TO SHOW LIFE. 


Attempt Is Being Made to Clear Chicago of 
the Nest of Wildcats That Has 
Infested the City. 


The authorities in Chicago seem bent on 
ridding the city of wildcat and unauthorized 
companies in order to purge the city of an 
undesirable element in the insurance business. 
The insurance department began a_ crusade 
against wildcatters several months ago and 
secured a decision from the Appellate court 
to the effect that a company located in Tli- 
nois, whether writing business in the State 
or not, must comply with the state laws. 
This was a body blow to a class of brokers 
of little repute that are located in- Chicago 
and writing business in other States. 

Activity of the Auchorities. 

Following the activity of the insurance de- 
partment came the Chicago city police and 
the Federal postal service. The city police 
raided a number of offices and secured indict- 
ments against W. A. Lowell, a notorious 
wildeatter. The Federal grand jury in Chi- 
cago has just indicted E. A. Shanklin, S. W. 
Jacobs, Charles J. Russell, James R. Wilson 
and one other, whose name has not been 
made public, as the authorities desire to se- 
cure his atrest, and he is now claimed to be 
out of the city. It can be said that he is 
one of the prominent Lloyds managers in 
Chicago. 

Wants to Enjoin the IIinois Central. 

The Illinois department has also brought 
an injunction to restrain the Illinois Central 
Fire of Chicago, an old charter company, from 
writing business, Its charter grants it a 
number of privileges not granted in charters 
given under the present laws. The depart- 
ment claims that this charter has been voided 
by non-use. Similar proceedings were brought 
against the Continental of Chicago by the Illi- 
nois department, the Supreme court of the 
State deciding that its charter was void on 
account of non-use, but the company appealed 
to the United States Supreme court and the 
case is still pending. 

Statement from Secretary Cotterman. 

Secretary Cotterman of the Illinois Central 
says that he has no fear of any injunction 
being granted. He claims the eharter of the 
company is perpetual and has always been pro- 
tected by the company’s being in business. He 
cites a decision in Judge Ball’s court at Chi 
cago to the effect that the charter is not in- 
validated on account of non-use. 

Recommendations of Grand Jury. 

The Cook county grand jury in Chicago has 
before it) complaints against a number of 
Lloyds, and in its report condemned this sys- 
tem of insurance as being open to fraud, in 
that irresponsible parties can get together a 
band of men for subscribers, who are without 
financial standing and thus the institutions 
become wildeats of the most notorious brand. 
The grand jury recommended that all insur- 
ance institutions of whatever character be 
placed under the jurisdiction of the insurance 





The Southwestern’ Book 
FOR NOVEMBER 


Issued by the Passenger Department B. & O. S-W. 
R. R., contaios many elegant half-tone engravings 
and numerous well-written articles, among which 
are the following: 

THE INDUSTRIES OF A GREAT RE- 

PUBLIC (Part II.) 

THE FIRST THANKSGIVING 

AMERICA. 

“ADIRONDACK” MURRAY. 
“LETTERS HOME” FROM CUBA (Part II ) 
SKETCHES AT THE WORLD’S FAIR. 
WORLD’S FAIR NOTES. 

And other interesting matter. 

Copies can be had at Union News Company’s 
stands or B. & O. S-W. Ticket Offices at 5c per 
copy. Subscription by mail, post paid, 50c per 
year, by addressing 

Oo. P. MCCARTHY, 
General Passenger Agent, Cincinnati, O. 


IN 





department, and suggested that the laws be 
amended so that this can be brought about. 





DUBUQUE AGENTS PROTEST. 

The Dubuque, Ia., agents claim that they 
have not cut the rate on Yard “H” of the 
Dubuque Woodenware & Lumber Company, 
as reported. The assured says all the policies 
are written at tariff. One office by mistake 
wrote a policy at 2% percent, but the stamp- 
ing secretary called attention to the error and 
it was corrected. The agents in Dubuque seem 
to be adhering to the tariff and claim they 
have the strongest board in the State. 





MERCHANTS OF ST, LCUIS HAS QUIT. 


Business Is Reinsured in German of Pittsburg, 
_ Concoidia and Michigan President’s 
Poor Health the Cause. 


The Merchants Fire of St. Louis has re- 
insured its outstanding risks in the German 
of Pittsburgh, and retired from the field. 
Later on, in case a reorganization of the 
Merchants is attempted, Howard Blossom, 
the president, will retire from the office and 
another president will be elected. The con- 
tinued poor health of Mr. Blossom js the 
chief cause for the Merchants’ reinsurance, 
as Mr. Blossom states he was unable prop- 
erly to assume the cares of management. The 
company also lost about S11,000 in the Balti- 
more fire, and that loss cut into its profits. 
The capital stock of the Merchants is $100,- 
coo and all is held in St. Louis. ‘The amount 
of reinsurance is not stated, though it is 
supposed to be about $150,000 in premiums. 
Under the reinsurance contracts the German 
of Pittsburg takes over all the company’s 
business, except that in the States of Arkan- 
sas, Texas and Louisiana. “The Concordia 
reinsures the Arkansas and Texas business, 
while the Louisiana policies were taken over 


by the Michigan Fire & Marine. Presi- 
dent A. E. Succop and Secretary A. H. Eckert 
of the German Fire were in St. Louis last 


week closing the deal. 

Almost all the Merchants’ business was an- 
nual. Considerable was reinsurance and sur- 
plus line. It is understood that the commis- 
sion paid was 30 percent. 





Western Underwriter 
Want Ads. 


One dollar for first insertion 
75 cents for each subsequent insertion. 
Special rates on ten or more insertions. 











WANTED—An experienced daily report 
examiner. Call or write, giving full particu- 
lars. Liverpool & London & Globe Insurance 
Company, Home building, Chicago. 





WANTED—Special Agent for Union Com- 
pany to develop business in Michigan and In- 
diana. State qualifications, past experience 
and salary asked. Address M 1, care THE 
WESTERN UNDERWRITER, 164 La Salle’ street, 
Chicago. 





WANTED.—A young man desires to con- 
nect himself with an established or growing 
agency in St. Louis, Kansas City, or some 
other city, Scuth or Southwest preferred. 
Would be willing to purchase an_ interest. 
Best references. J. A. M., care THE WESTERN 
UNpERWwRITER, 164 La Salle street, Chicago. 


WANTED-—Situation as special agent of a 
reputable fire insurance company by a young 


local agent with brains and ambition. Corre- 
spondence solicited. Address Special, Tr, 
care THE WESTERN UNDERWRITER, 164 La 


Salle street, Chicago. 


- ——$————— nD 


INSURANCE BROKERS—An old estab- 
lished firm in Chicago is desirous of buying up 
the business, large or small, of brokers con- 
templating retiring; communications confiden- 
tial. BROKERS, 3, care The Western Under- 
writer, 164 La Salle street, Chicago. 


WANTED—tTwo experienced life men as 
managers. Our offer will get you. We also 
want some personal writers. The Washington 
policy is the contract to sell. Learn what we 
have to offer. Address E. A. Davis, State 








Manager, 514 Tribune Bldg., Chicago. 


MORAL HAZARD IN LIABILITY 


IMPORTAN Ff TOCASUALTY COMPANIES 


Phase of a Subject Is Handled by One of the 
Active Men in the Underwriting 
Field. 





(By C. J. Porter, Chicago, Manager of the 
New Amsterdam Casualty Company.) 

The moral hazard in liability insurance is a 
subject which is fast coming to the front in 
the consideration of rates on liability risks, 
and if followed to its logical conclusion will 
exclude from the policy register of all con- 
servative casualty companies many risks which 
are now on their books. Casualty companies 
are exercising more care in the selection of 
risks than ever before—a caution born of a 
costly experience. 

In the near future manufacturers, contract- 
ors, operators of elevators, owners of teams 
and business and office buildings will be com- 
pelled to give as much attention to this sub- 
ject as the casualty companies themselves, due 
to a continued rise in rates. 

Cannot Uperate at a Loss. 

Casualty companies cannot afford to do 
business at a loss any more than any other 
business institution, public opinion to the 
contrary notwithstanding, and the question 
of insuratce cost should be as carefully con- 
sidered as any other item of expense in the 
conduct of a business. The business man does 
not expect to flourish if he sells his commodi 
ties at less than cost; neither should he ex 
pect an insurance company to furnish him 
with an indemnity at a loss. 

Ideal Condition of Business Enterprise. 

An ideal condition in a business institution, 
or in any other institution, either governmen- 
tal, social or economic, is one which precludes 
waste cither of time, material, labor or ad- 
ministrative capacity. 

A buyer of liability insurance who neglects 
to bestow care in the selection and main- 
tenance of machinery or appliances with a 
view to eliminating as much as possible the 
number of accidents, finds himself in the anom- 
alous position of seeing his insurance account 
too heavy a burden and of being afraid not to 
cover the hazard because of the constant liabil- 
ity of accidents. 

Features in Casualty Underwritir g. 

In rating a manufacturing risk, or in fact 
any other where men are employed, casualty 
companies should consider the safety of ma- 
chinery and appliances, light, space between 
machines, condition of shafting and belts, 
whether there is regular inspection of ma- 
chinery, clear floors, traveling cranes, safety 
guards, especially on rollers and stamping 
machinery, condition of floors and stairways, 
protection of gears and hoisting apparatus, 
and last but not least, the personnel of the 
shop. 

Intelligence among the employes is the best 
safeguard against prohibitive rates. Even a 
hazardous occupation is a better risk when 
conducted by intelligent workmen than a safer 
one employing a low grade of intelligence 

Hazard of Carelessness. 

The one thing which militates against a 
stable basis of rates and upsets all calculations 
based upon experience is the fact that casualty 
companies must deal, not with hazards which 
can be inspected and determined, but with the 
more uncertain hazard of human carelessness 
and lack of caution and judgment. This ap 
plies perhaps more forcibly to foremen and 
superintendents than to any other class. 

Safcty of [Men Involved. 

I know of more than one risk which is the 
source of much contention between the as 
sured and the company carrying the liability 
insurance, a loss to the insuring company, and 
which will soon go begging at the top rate 
simply because the foremen and superintend 
ents pay no attention to the safety of th: 
men. I venture to say that if any one oi 
these foremen were to waste as much valu 


in material as is wasted in the liability pre 
mium through his fault the term of his em 
ployment would be very materially shortened 
The exercise of care on the part of the fore 
men soon communicates to the men a caution 
(Continued on page 17.) 
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OUTLOOK FOR TORNADO AGREEMENT. 


The outcome of the attempt to organize an 
association of companies writing a tornado 
business is as yet problematical and will be 
so until it is ascertained whether all interests 
can be harmonized. There is a wide differ- 
ence of opinion as to the scope of the associa- 
tion and there is also a conflict between union 
and non-union institutions. Some want all 
the companies in an organization before they 
will agree to it. Others desire rates, commis- 
sions, practices and farm property covered. 
Others will not agree to commissions and 
some claim that rates cannot be made a part 
of the agreement until the experience of the 
companies is pooled in order to ascertain 
whether the present rates are too high or too 
low. There are contentions on both sides as 
to rates, some declaring that they are too 
high and others too low. The individual ex- 
perience of one or two companies could not 
be made a criterion. The commissions paid 
by union companies follow the commission 
paid on fire insurance on the same risk. Non- 
union companies have other scales of com- 
pensation. Another factor is farm business. 
Farm property forms a large part of the busi- 
ness of some companies, especially when com- 
bined with fire insurance. At the recent meet- 
ing an official of one of the Iowa companies 
stated that it was the custom in his State for 
a company to write a fire policy and to have 
a rider attached covering tornado insurance, 
the extra premium being collected. Thus one 
policy covers both fire and tornado. In case 
of a loss, either by fire or tornado, the entire 
policy is canceled and no return premium is 
paid. Some of the company managers were 
considerably surprised when they heard of 
this custom, as they feel that if a man has a 
fire loss and his tornado insurance is not in 
volved, that part of his policy should not lie 


canceled, or, if so, he should receive the re 
turn premium. Whether any agreement can 
be reeched which will appeal. to the Towa 


companies or those writing business in that 
State is doubtful. Several underwriters think 


that an agreement should be entered into, 
even if Towa has to be eliminated. 
++ ++ , 


CO-OPERATION AS TO THE CHARGE. 

All the non-union companies have been ap 
pealed to for surport in the of the 
governing committee of the Union applying 
the conflagration charge to various cities. The 
union companies feel that unless they have the 
support of the outsiders it will be impossible 
to collect the charge, as business can be 
thrown to the non-union companies, especially 
if it is a desirable class. In places where the 
conflagration charge has been applied business 
men are already inquiring for companies that 
do not require it. Most of the non-union com 
panies have given assurances that they will 
co-operate and it is likely, therefore, that no 
meeting will be held to form an agreement 
along this line unless it is found that the 
promised co-operation is only a paper pledge 
that cdn be torn up at any time. The general 
supposition is that there will be co-oper: ative 
action in regard to this conflagration charge 
ind that all companies with few exceptions 
will agree to it. 

++ ++ 

HARTFORD FIRE OBJECTS TO NAMESAKE. 

The Hartford Fire Insurance Company of 
Hartford has been greatly annoyed by the so- 
called “Hartford Insurance Company” send- 
ng circulars to agents in the West and South, 
igned by C. Rogers, general manager, the 
letter bearing a New York date line, giving 
the headquarters of the company as the Hart- 
iord building and announcing that liberal com- 
nissions would be paid for business, the figure 
heing 25 percent for all classes. The letter 
that the company intends to appoint 
iwents in a number of towns and in order to 
ccure the agency some applications for busi- 
with checks must be sent in. Several 
ugents have concluded that this is the old 
Hartford and have thus been led into the trap. 
‘The fake concern has a stag on its letter head, 
Ph taking the trademark of the responsible 
‘ompany it imitates. The “Hartford Insur- 
ance Company” hails from Indian Territory 


action 


states 


Hess 





and seems to have $5,000 capital paid in. It 
is claimed that Jesse L. Rogers is connected 
with it. He is one of the most notorious 
wildcatters of New York and has been in- 
dicted by the Federal grand jury on the charge 
of fraud in connection with issuing alleged 
wildcat insurance policies. Local agents 
should not confuse this concern with the old 
Hartford in any way. It is well for agents 
to scan very carefully circulars that are being 
received from wildcat concerns that take the 
names of well-known and responsible insti- 
tutions. 
++ ++ 
INQUIRE ABOUT GRADED COMMISSIONS. 

Eastern managers are after the experience 
of western departments in connection with the 
payment of graded commissions. They wish 
to know whether graded commissions have in- 
increased the average rate of commission and 
whether the average quality of the business 
has been improved as a result of the higher 
compensation to agents. 

++ ae 
COMPLAIN OF STAMPING SECRETARIES. 

The companies complaining of the 
failure of the stamping secretaries and in- 
spectors to enforce the new work and materials 
rule and the charges for permit to keep fire- 
works for sale. Many inspectors claim that they 
have not received any instructions from the 
governing committee in reference to the ap 
plication of the rules, hence stamp the 
daily reports “correct,” without insisting upon 
the required observance of rules. When a 
stamping secretary is appointed he is supposed 


are 


they 


to be equipped, with a knowledge of union 
requirements, and is expected to pass upon 
forms as well as rates, yet few of these off- 


cials appear to know what is required of them, 
and, after proving the rate, think their duty 
is performed. ‘This failure to assist the com- 
panies in maintaining proper practices is a 
growing evil of the business and 
little inconvenience. Then, too, 
panies, in their anxiety for business, will 
swallow a badly constructed form without 
conmnent, simply because the daily report bears 
the stamping secretary’s “O. K.” It would 
seem an opportune moment for the Western 
Union to adopt a rule requiring that stamp- 
ing offices should be filled by men who have 
first passed a successful examination, and 
have demonstrated their fitness to pass upon 
forms and union requirements, as well as 
verifying the rate. 
++ ae 


causes no 
some com- 


CAR BARN LOSSES INFREQUENT LATELY. 

Some little time has elapsed since 

a serious car 

and the 
has at 


there 
railway 
companies are wondering if the tide 
last turned in their favor. The rigid 
inspections that have been made on this class 
of late and the care taken by the railway com- 
panies may account for the welcome diversion. 
++ ++ 
RIDERS ARE NUMEROUS. 

In these days of privileges it is seldom that 
a daily report goes into a general office with- 
out one or more 
cases the 
tered over 
illustration, 


was 


barn or electric loss, 


riders attached, and in many 
repert Is bulky document, 


plas- 
with endorsements. 


‘Take, as -an 
a report of a policy covering on 
dwelling, and the possibilities are many. First, 
if the owner uses gasoline for cooking pur- 
poses, a gasoline stove permit must go on. 
‘Then he may use one of the several gasoline 
lighting devices, necessit iting a second en- 
dorsement. He may also use electricity at 
times, hence another permit.> Now comes 
the ever-present lightning clause; perhaps the 
property is mortgaged, requiring a loss pay- 
able clause,sand if the dwelling is in course 
of construction he will need builder’s per- 
mit; then, too, a vacancy permit is possible, 
and should the owner be an auto enthusiast, 
he will ask for a permit to store an automo- 
bile in barn, which carries with it a gasoline 
warranty clause. These about wind up the 
assured’s perquisities, until the policy has been 
in force some time, when ownership may 
shift, or the complexion change in some other 


way. when other endorsements must be made, 
duplicates sent to the company, which are 
attached to the daily report alongside their 


fellows. 





OHIO AND WEST VIRGINIA. 


DALTON BECOPMES SPECIAL AGENT. 








Goes to Ohio for the Royal to Succeed Lyman- 
One of the Former Employes 
at Cincinnati. 


, who has been an examiner 
lepartment of the Royal for 
several years, has been appointed special agent 
of the company in Ohio to succeed W. C. 
Lyman. Mr. Dalton was connected with the 
general office of the Royal when Law 
were located in Cincinnati and he was one of 
the employes that were brought to Chicago 
when the Cincinnati and Chicago departments 
were consolidated. Mr. Dalton recently has 
been doing special work in different places 
and he goes to Cincinnati well equipped for 
the work. He will make his he:z adquarters in 
Cincinnati, his old home. He is a_ brother 


art. W. f 


Cadman, associate superintendent of 
agencies. 


H. Lyon Dalton 


in the western 


Bros 





WEST VIRGINIA TACKLES WILDCATS. 


Auditor Brings Suit Against Companies to 
Show Cause Why Their Charters 
Should Not Be Forfeited. 

West 
fourteen 
show 


The Auditor of 


action 


Virginia has brought 
so-called 
their charters 
account of failure 
tax. The list vege 
some prominent wildcats of Chicago, which, 


against 
companies to 
should not be 
to pay 


insurance 
cause why 
forfeited on 


their license 


their loss record is to count for paven se Hag 
will likely continue to resist payment. The 
iist is as follows: North American Insurance 


Northern 
Fire 


Fire 
Insurance 


Company, 


Insurance Company, 
Delaware 


Company, Prairie 


State Insurance Company of Chicago, Citi 
zens Insurance Company of Chicago, Central 
Insurance Company, Commonwealth Insur 
ance Company, Welch Insurance Company, 
Great Western Insurance Company, Firemans 
Fire Insurance Company, Great Northern In 
surance Company, Inter-State Insurance Com 


pany, 
America, 


Imperial Insurance 


Company — of 
International 


Insurance Company 

BUYS ANOTHER PAINESVILLE AGENCY. 
The Tuttle-Warn Company of Painesville, 
which recently purchased the agency of F. G 
Huntington, has bought the 
Bates agency. It thus adds a fine 
non-union companies to its list, Mr 
ing represented the Cincinnati Underwriters, 
Continental, Firemens of Newark, Germania, 
German of Freeport, Glens Falls and Milwau 


kee Mechanics 


now George A 
string of 


Bates hav 


++ +t 
MARCH IS SECRETARY. 
George K. March of the 
and Home Fire & Marine 
secretary of the Ohio 
H. W. Carey of the Phoenix of Hartford 
George M. Winwood of the Pheenix is presi 
dent of the club, and it is understood the com 
pany considers that honor—and labor 
for one family. 


Fund 
elected 
in place of 


Firemans 
has 


Field Club, 


been 


enough 


o> ++ 
TOLEDO AGENCY UNIONIZES. 
Atwill & Witker of 


Toledo have unionized 


their agency, now representing only the 
American Central, Traders and the Michigan 
F. & M. This is a young agency fast forging 
its way to the front. 

++ ++ 


CHARGE RATE-CUTTING AT DELAWARE. 
Serious complaint is made at Delaware of 


one agent who ts 
are desirous of 

vail in the 
that are accepting 
fully aware of 


cutting rates Agents who 


seeing good conditions pre 
claim one or 


cut-rate 


city two companies 
business are not 
local conditions, Specific in 
stances of rate-cutting are cited as follows 
Powell House, owned by the Fidelity Build 
ing Association & Loan Company, written at 
$1.45, when the regular rate is $1.85. It is 
charged that the same agent wrote $7,000 on 
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the Van Deman dwelling house on October 
8 at much below the advisory rate. 





QUESTION OF RATES AT CLEVELAND 


What Governing Committee of Exchange 
Wanted Was Uniform Rates, Not Neces- 
sarily Lower Rates Than At Present. 


It seems that many agents as well as com- 
pany managers have gotten the idea that the 
proposed action of the governing committee 


of the Cleveland Insurance Exchange was 
toward a radical reduction in rates on pre- 
ferred business. ‘This is a mistake. While 


it might make something of a reduction in 
some cases, no figures had been definitely de- 
cided upon as flat rates, and they might have 
been even higher than the basis rates at pres- 
ent. ‘The point the committee wished to ccn- 
sider is merely simplifying the manner of do- 
ing the business or securing a uniform sys- 
tem. The suggestion that the business be 
written at the present basis rate was more 
along the line of getting at a system to work 
from than anything else. 

The inspection bureau has made rules to 
govern exposures, but often no two solicitors 
interpret them in the same way. It is not 
the fault of the rules, but of the solicitors. 


The result is that if three or four solicitors 
should view a property it would probably 
have as many rates made upon it. Again, 


some agents make up their rates from the city 
maps, and this gives another opportunity. In 
order to get away from all this and make 
the figures fair to all, the committee felt 
that some uniform system should be adopted 
that would give a rate for each class of 
dwellings, irrespective of exposures, except 
from factory or mercantile buildings, and 
these were to be specifically rated by the 
inspection bureau. Some of them have 
already been rated, but many have not. 

It is true that a number of agents are rad- 
ically in favor of reducing rates on preferred 
business 50 percent, but the majority are prob- 
ably opposed to such action, especially those 
with a large business of this kind on their 
books. All, however, recognize the fact that 
a uniform: system of writing the business 
would be a good thing. 





ELECTED TO GOVERNING COMMITTEE. 

At the regular quarterly meeting of the 
Cleveland Insurance Exchange, Tuesday, 
Henry Pears of James W. Lee & Co., and 
O. M. MecAnnich were chosen as members of 
the governing committee to succeed R. E. 
Gooch and Thomas H. Geer. There were 
six nominations and it took three ballots for 
an election. About forty-five members were 
present. ‘The regular annual meeting end 
dinner will be held at the end of the year. 

++ ++ 

RATE-CUTTING IN UNORGANIZED COUNTIES. 

The companies find that there is consider- 
able rate-cutting being done in those coun- 
ties in Ohio in which there is no organiza 
tion of the agents or in which the organiza- 
tion is weak. This is not confined to the 
agents of any one class of companies, but it 
appears that union and non-union companies 
are alike involved. 

++ ++ 
RYVER BECOMES SOLE OWNER. 

C. B. Cutright of Clarksburg, W. Va., has 
sold his interest in the Cutright & Rymer 
Insurance Agency at Weston, W. Va., to his 
partner, H. F. Rymer, who will hereafter 
conduct the business in his own name. The 
agency represents nineteen leading companies 
and controls a large amount of the lumber 
business of central West Virginia. 

te ++ 


DISCORD AT MANNINGTON, W. VA. 
Trouble is still brewing at 
W. Va., between William H. Furbee and Ar- 
thur Clayton. The Furbee agency is an old- 
established agency. Mr. Furbee himself being 
cashier of the First National Bank, employed 
Mr. Clayton to look after the business for 
him. After a year with his employer, Mr. 
Clayton moved up on the next corner and 
opened an office of his own. As he is charged 


Mannington, 





with using information he gained while in 
the Furbee agency considerable bad feeling 
has resulted, and the matter may yet get 
into the courts. 
++ ++ 
MUST PAY HIS ASSESSMENT. 

In the case of George T. Whetmore, trus- 
tee of the National Fire Association of Akron, 
against Charles W. Drakem, the Supreme 
court has reversed the Circuit court of Ham- 
ilion county. It is held by the Supreme court 
that the payment of a first assessment to 
settle claims against the concern does not in- 
validate a second call, if there are still out- 
standing debts. It is said the court also an- 
nounced that the statute of limitations does 
not apply to this case. 





CHANGE IN FIRE LIMITS PROPOSED. 


Ordinance Introduced in Columbus to Have 
Inner and Outer District, with Different 
Restrictions as to Building. 


Considerable discussion was provoked re- 
cently by the introduction in the city council 
of Columbus of an ordinance changing the 
fire limits. The new ordinance proposes an 
inner district, smaller than the present fire 
limits, in which nothing but stone, brick, con- 
crete or other incombustible buildings shall 
be put up, except shelter sheds not over ten 
feet high and covering not over 250 square 
feet. This district is bounded by Mound, 
Fourth, Goodale and Front streets. 

The outer district is bounded as follows: 
Beginning at Livingston avenue and the canal, 
running east to Champion, north to Mt. Ver- 
non, west to Fifth, south to Naghten, west to 
Fourth, north to Eleventh, west to Neil, south 
to Eighth, west to the Olentangy river, south 
along the Olentangy and Scioto rivers and 
the canal to the place of beginning. 

In this district buildings must not be over 
two stories high nor of over 1,500 square feet 
area; frame barns must not cover over 500 
square feet and must have roofs of incom- 
bustible material; storerooms with dwellings 
above must not be over two stories high nor 
cover over 1,200 square feet. New buildings 
within either district, except one-story struc- 
tures in the outer district, must have roofs of 
incombustible material; no stable must be 
built within sixteen feet of a dwelling, and re- 
pairs to existing structures will come under 
the new ordinance. 

The Ohio State Journal condemned the or- 
dinance as a step backwards in narrowing the 
present limits in which frame buildings may 
not be erected. Friends of the ordinance claim 
that the people demand this and tat the re- 
strictions in the proposed inner district are 
more severe than in the present fire limits. 





CHIO AGENCY APPOINTMENTS. 

Wtna—P. W. Dickey, St. Clairsville; E. E. 
Lowry, Bergholz; E. W. Marvin, Ravenna. 

American, Pa.—Basset L. Peters, North 
bore. 

Atlas—Thurman E. De Grief, Canal Dover. 

Citizens—Edwin W. Marvin, Ravenna. 

Commerce—Hoffmaster & Froom, Youngstown. 

Germania—George H. Shutz, Bridgeport. 


Balti- 


Hartford—Erwin L. Smith, Cedarville; Elbert 
J. Squire, Monroeville. 
London—Charles M. Ludman, Zanesville. 


Mil. Mech.—George H. Schultz, Bridgeport. 

Phenix—Geo. L. Stauffer, Kent. 

Norwich Union—John R. Kellog, Madison; The 
Hlollinger Co., Barberton. 

North Amer.—Wm. W. Sherry, Elida: J. W. 
Dickey, St. Clairsville: G. B. De Witt, Dunkirk; 
Samuel Bigger, Smithfield. 

N. ’. Nat’'l—Albert Henry, Ashtabula: Eli 
C. Harris, Jefferson; Maude M. Gatton, Chicago; 
The Tuttle-Warn Co., Painesville; Harter & Dill- 
man, Medina. 

Phenix, Eng.—Charles 8S. Barnitz, Middletown. 

Pa. Fire—Josiah Catrow, Germantown; Charles 
A. Beard, New Lexington; Eugene S. Hunsberger, 
Rarberton; James B. Meech, Doylestown; Martin 
J. Hoffman, Loudonville; Solomon Keller, Balti- 
more: George W. Thrush, Canal Winchester; Geo. 
W. Whitmer, Pleasant Hill; Brown Underwriting 
Co., Zanesville. 


Phila. Und.—Samuel Q. Morrow, Carrollton; C. 


H. S. WALBRIDGE & CO. 


Real Estate, Loans and Insurance 


LICENSED SURPLUS LINE AGENTS 
THE NASBY 





TOLEDO, OHIO 





B. Wise, Stoutsville; Ralph J. Smith, New Lon- 
don; Geo. E. Altenburger, Ottoville. 

Proyv.-Wash.—Downs & Stalder, Urbana. 

Royal—Hummell & Plum, Circleville. 

Spring Garden—C. O. Gansel & Co., Cincinnati. 

Security, Md.—Alfred B. Crittenden, Conneaut ; 
Buerkle, Lermann & Co., Sandusky; Fred A. 
Kaercher, Youngstown. 

++ ++ 
HEAVY LOSS AT MANHEIM, W. VA. 

The Buckhorn Portland Cement Company’s 
plant at Manheim, W. Va., which was con- 
sidered practically fireproof, suffered a $50,000 
loss recently. The company carried $158,000 
insurance, of which the Globe and Rutgers of 
New York carried a line of $25,000. Many 
of the surplus liners were caught. 

++ a+ 


FINE RISK COMPLETED. 

The new hydrate plant of the Kelley Island 
Lime & Transport Company, located at Lake- 
side Quarries, Marblehead, has just been com 
pleted and will begin operations. It is pro- 
nounced the best constructed and protected 
risk of its kind in the State. Henry M. 
3rooks & Co. of Cleveland are this week plac- 
ing a line of $30,000. 

+t ++ 
BIG PLANT RESUMES. 

The large paper mill of the Illinois Box 
Board Company, located at North Chillicothe, 
Ohio, which has been closed for a year, has 
been entirely overhauled, experienced box 
board men of Piqua placed in charge and op- 
erations resumed. The companies that retired 
on account of continual idleness are now taking 
on their lines. 





OtHO AND WEST VIRGINIA NOTES. 

J. H. Leiding gets a second agency of the 
Queen at Cincinnati. 

New tariffs have been 
and Germantown, O. 

Agent J. O. 
Clairsville to 
an office. 

The firm of Miller & Gist at Portsmouth 
will probably dissolve. There has been a 
quarrel between the partners. 


issued for Peebles 
Dixon has moved from St. 
3ethesda, where he has opened 


The Factory Association, upon reinspection, 
approves the sprinkler system in the Wheeling 
Mattress Company’s plant, Wheeling, W. Va. 

The Massillon Coal Mining Company’s prop- 
erties in Stark county and the Arnold Coal 
Company’s mines in Coshocton county have 
been rerated. 

The brick power house and car barn of the 
Ohio Union Traction Company at Medway, 
sprinkled risks, have been inspécted and found 
in first-class condition. 

Reratings are out for the following West 
Virginia points: Wheeling, Arroyo, Blue 
field, Cameron, Clarksburg, McMechen, Ran 
dall Station and Benwood. 

Agent B. T. Clemons of Cincinnati is con- 
fined to his residence with a fractured knee, 
the result of a fall, and will be unable to at- 
tend to business for several weeks. 

The plant of the American Chicle Com- 
pany at Cleveland is being extensively re- 
paired in order that a lower rate may be se- 
cured from the Cleveland Inspection Bureau. 

The Security of New Haven is planting 
agencies in several of the iarger West Vir- 
ginia towns. It has been in the State for a 
number of years, with an agency at Wheeling 
only. 

Work has been resumed on the John Hart 
ness Brawn building, Euclid avenue, between 
Erie and Murison streets, Cleveland, and the 
building, upon completion, will be equipped 
with sprinklers. 

P. J. Murphy, formerly with the Metro 
politan Life, and James Quinn, formerly with 
the Michigan Mutual, have formed a part 
nership at Youngstown and opened a genera! 
insurance office in the Davis block. 

Theodore J. Purpus, Sr., and his son, of 
the same name, will continue the insuranc 
business of the late Edward Purpus at New 
3remen. ‘The younger Mr. Purpus has been 
located in Chicago for some time. 

The Cleveland Inspection Bureau reports 
favorably upon the following sprinkled risks: 
Champion Spring Bed Company, Sherwin 
Williams Paint Company, Cleveland Paper 


Manufacturing Company, Upson Nut Com 
pany and American Stove Company. 
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UNDERWRITING IN MIGHIGAN 


ANDREWS ON CITY FIRE PROTECTION. 











Paper by the State Agent of the Royal on 
Waterworks and Fire Departments 
in Michigan Cities. 


The following is the paper, somewhat con- 
densed, read by D. W. Andrews of Detroit, 
state agent of the Royal, before the Michigan 
Fire Prevention Association in Detroit, 
November 1: 

“Only one case has been referred to the 
committee on waterworks and fire departments, 
and I took that up individually because I hap- 
pened to be at the point in question. 1 refer 
to Port Huron, which was called to the atten- 
tion of this association through the report of 
Inspector William H. Johnson of the Na- 
tional Board. Mr. Johnson, in his report, rec- 
ommended at least fifteen additional fire 
alarm street boxes, also two additional cir- 
cuits to be installed, there being but one now 
in use, and in case of possible damage, the 
entire alarm system would be inoperative. He 
also recommended two steam fire engines, a 
hose wagon and an additional fire station 
and fire company, Regarding the water 
supply, Mr. Johnson stated that there was an 
excessive amount of inadequate, small-sized 
mains and that these should be replaced or 
paralleled by mains of large diameter; he 
called attention to the necessity for an addi- 
tional pumping engine, anti-frost covers for 
hydrants and the necessity of compelling the 
electric railroad company to bond the car 
rails so as to lessen or prevent the damage 
io the water mains by the escaping electric 
current. 


. > s 

“I have learned that since Mr. Johnson's 
report, the city has purchased one new 
LaFrance steamer and one combination 


chemical and hose wagon. In conversation 
with the aldermen, I learned that it will be 
impossible, on account of the present financial 
condition of the city, for them to go to any 
further expense at this time, but it is the 
intention to provide the hydrants with frost 
covers before winter. Nothing has been done 
toward putting in the additional fire alarm 
boxes, and the committee do not agree with 
Mr. Johnson that an additional pumping 
engine is necessary. 

“IT have stated the case fully, to show that 
while it seems impossible to get the authori- 
ties to act on every suggestion made by an 
inspector, they recognize the importance of a 


report like Mr. Johnson’s and follow’ the 
recommendations so far as their funds and 
the ethics of politics will permit. 
* * * 
“LT understand that Mr. Johnson has re 


cently made a report on the conditions of the 
fire department and waterworks of this -city 
(Detroit), and that some of the recommenda- 
tions are receiving attention by the fire com- 
missioners. 

“The efforts of Mr. Hawxhurst, assisted by 
an incendiary, will, it is thought, bring good 
results at Gaylord. 

“IT notice by the insurance press recently 
that improvements have been made, or are 
being made, in the fire departments or water- 
works of the following cities and towns: 
Lansing, Detroit, Plainwell, Ovid, West Bay 
City, Manistique, Hancock, Ontonagon, Ford, 
Manchester, Escanaba, Grand Rapids and 
Saugatuck. 

* * * 

“It appears to me that good work can be 
done by the association in making a full re- 
port on the waterworks and fire department 
if every waterworks town in the State, by 
calling the attention of the authorities at 
cach place to the deficiencies and an endeavor 
to get them corrected. This work would be 
too much to expect of one committee, but it 
could be accomplished by districting the State; 
appoint two members of this association to 
each district and let them report to the chair- 
man of the waterworks and fire department 
committee. The State of Missouri was 
‘overed by the state board in this manner 
at one time, and nearly every waterworks 


town was reported on within a few weeks. . 


Much good resulted from this work. 
* * * 


To accomplish good results in a work of 
this character will require the unselfish co-op- 





eration of each and every member of this 
association. We cannot expect our president 
and one or two faithful members to do all of 
the work. Co-operation should be the watch- 
word in all of our work, and if we live up to 
that watchword faithfully and honestly, we 
would soon realize what the word “millen- 
nium” means; but I fear too many of us find 
“the straight way difficult.” This was aptly 
expressed by a poet in the following verses: 


’Tis hard, O Lord, as things now go, 

To walk the straight and narrow way, 
When we must stand so poor a show, 

When artful dodging wins the day. 
Cling to us, Lord, when thus beset, 

Lest we forget! Lest we forget! 


"Twist Thee and us, O Lord, ‘tis true 
That in our neighbor's eager hands 
Are doubtful profits that leaked through 

A conscience with elastic bands. 
Do Thou pure models round us set, 
Lest we forget! Lest we forget! 
*Twould please us, Lord, could we be free 
From rules that have so irksome been, 
If only others would agree 
To let us out while they stay in. 
Then there would be no need to fret, 
Lest we forget! Lest we forget! 


* * * 

A short time ago I had the honor of travel- 
ing a few miles with a prominent Chicago 
manager. During the conversation 1 re- 
marked that I had a prescription that would 
cure all of the evils in the underwriting 
department of our business; he became inter- 
ested at once; but when I answered his ques 
tioning look by saying, “Let every company 
manager promptly cancel every risk that is 
offered at a cut rate or with improper form,” 


he drew a long sigh and sadly shook his 
head. 
3ut why wait for the: managers to take 


action; why not the field men take the bull by 
the horns and show the local agents that we 
have the courage of our convictions? I am 
optimistic enough to believe that the world 
is growing better in other ways, and why not 
from an insurance standpoint? Let us stand 
with James Whitcomb Riley when he says: 


The inner side of every cloud 
Is bright and shining; 
And so I turn my clouds about 
And always wear them inside out 
To show the lining. 





MICHIGAN AGENCY APPOINTMENTS. 
American, N. J.—James Gracey, Greenville. 
Assur. Co. of Am.—A. M. Moon, Downgiac; W. 

«. Jones, Marcellus. 
Amer. Cent.—Clark EF. Densmore, 
Citizens—-Will C. Brown, 


sellaire. 
Plymouth. 


Franklin—Dyer-Jenison-Barry Co., Ltd, (sue 
ceeding Porter & Porter), Lansing. 

Federal——J. B. Thomas, Cassopolis; J. Hl. Kin 
nane, Dowagiac; J. J. Nash, Marcellus. 

Hartford—-Henry Croll, Beaverton; D. B. Men 
ery, Coleman; T. F. Little, Mt. Morris; H. A. 


Chamberlain, Standish 
Hamburg-Bremen—-Geo. C. 
North Amer.—C. H. 

ton & Sons and Chas 

troit: W. C. Brown, 

Sturgis. 

L. & L. & G.—F. E. Whitney, Brooklyn: F. E. 
Phinney, Dimondale; (. F. Braden, Lake Odessa ; 
J. W. Bailey, Leslie ; 7. Webber, Lyons; W. L. 
MeAran, 

Mil. Mech. 

New Llampshire 


Schrader. Sturgis. 

Ritter & Son, Theo. H. Ea 
H. Werner & Sons Co., De 
Plymouth; G. C. Schweder, 


Geo. E. Newall & Son, Flint. 
Norwich Union—L. L. Maxam, Kingsley. 
Phila, Und., Pa.—John J. Neahr, Three 

Fred P. Wilber, Ypsilanti. 

Royal—E. L. J. Mills, Mancelona. 
Security, Md.—Menominee Ins. 
Menominee. 


Rivers ; 


Agercey, Lid., 





MICHIGAN NOTES. 

A new aerial truck will be added to the ap 
paratus of the Red Jacket fire department. 

Ishpeming has placed two new fire alarm 
boxes at the corner of Hill and Jasper streets 
and Marquette and Snow streets. 

The village council of Houghton has voted 
to ask for bids for electrical pumping ma- 
chinery for the new waterworks system. 

The common council of Adrian has em- 
ployed hydraulic engineers to set a price on 
the old waterworks plant and draw plans and 
specifications for a new one. 


Losses through the recent conflagration at 
Marion are estimated to reach $200,000, in- 
sured for less than one-half. Marion is an 
unprotected town and the bucket brigade was 
of little avail. 

The fire commissioners of Detroit have 
voted to ask for an increase in the pay of fire- 
men. The action. meets with the approval 
of all classes of citizens, especially of fire in- 
surance agents. 





STATE TOPICS OF ILLINOIS. 


COMPLAIN AS TO METHODS EMPLOYED 








Field Men Still Charge Some Non-Union Com- 
panies With Using Unfair Methods in 
Making Appointments. 


Field men of union companies are still com 
plaining of the action of a few non-union com 
panies in entering union agencies on the sly 
or appointing some take the 
company the agent is the real 
This complaint is found not 
only in Illinois, but in other States. The ar- 
a union agent to 
act as sponsor for a non-union company is 
the fact that he can tell his customers. that 
he has a company that does not belong to the 
“combine,” and in case he desires to cut the 
rate on a risk it will be accepted. In view of 
the increased rates agents find difficulty in 
some instances in getting the assured to pay 
the tariff, and hence it is convenient*to have 
a non-union company that will take it at the 
old rate. Special agents have been instructed 
by their companies to make a careful convass 
of their agencies and report where any non- 
union company seems to be represented, either 
directly or indirectly. It is but just to the 
non-union companies that do not follow such 
tactics to say that these clandestine methods 
are pursued by only a few of the non-union 
companies that adopt trickery and subterfuge 
to get business. 


figurehead to 
when union 
representative. 


gument usually used to get 


MANAGERIAL COMMITTEE VISITS QUINCY. 


the Western Union, 
Secretary Dudley of the governing committee 
and J. H, Lenehan, a member of the com 
mittee, visited Quincy to consider the protests 
concerning the conflagration charge. The 
agents complained that the conflagration dis 
trict had not been properly surveyed. ‘The 
delegation recommended that one block be 
eliminated, and this was ordered. Otherwise, 
the charges remain, 

The committee found that with some im 
provements in the water supply and fire de 
partment, a 10 percent reduction in rates 
could be made and would thus put Quiney in 
a higher class. When this is done, rates will 
be reduced all over the city, as 
will be reduced. 


President Cofran of 


the basis rate 


++ ++ 
COMMITTEE TO VISIT RUSHVILLE. 


\ field committee will visit Rushville, TI. 
this week to reorganize the local board and 
get the new rates adopted in that city. The 
agents so far have not adopted the new 


schedule rates. 
++ ++ 
LOSS AT CLINTON. 
The fire at Clinton, Ill, a few days ago did 


considerable damage, burning out a_ saloon 
and restaurant and damaging the store of Bell 
& Wilson. The New York Underwriters had 
$6,500 involved and was the main loser. The 
National of Hartford had a policy on which 
there was considerable loss 


ILLINOIS NOTBS. 

A new tariff has been issued for Villa Grove, 
Il] 

A voluminous schedule of rates for Illinois 
elevators and warehouses is just out 

S. J. Powterfield has been appointed agent 
of the North America at Cullom, Ill. 

At Greenville, Ill., George O. Morris takes 
over the business of Cook & Morris. 

J. F. Elliott & Son have received the agency 
of the Northwestern National at St. Charles, 
Ili. 

Harry E. 
agent of the 
Ill. 

At Peotone, Ill, the insurance agency of 
Job M. Tobias has been transferred to Yung 
& Hoenk, the former agent leaving the town. 

Following the death of C. H. Fish at Prince- 
ten, Ill., the German of Freeport, Germania, 
Northwestern National and Westchester go 
to A. E. Woodford. 


been 
Firemens 


Lane has 
United 


appointed sole 


at Kankakee, 
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WEEK'S NEWS IN’ INDIANA. 


CHANGE POSITION 








AT INDIANAPOLIS. 


Agents Appoint a Committee to Consult with 
the Governing Committee of 
the Union. 


The Indianapolis agents have appointed a 
committee to hold a conference with the gov- 
erning committee of the Union. ‘The agents 
are not collecting the extra charge, but the 
companies are instructing the agents to get it 
or cancel. It is likely that this dilly-dallying 
back and forth will continue until the agents 
ascertain whether the governing committec 
will make any concessions. 

The charge made by the agents that Super- 
intendent Simonson of the governing commit- 
tee made a “gum shoe” investigation at In- 
dianapolis when he determined the conflagra- 


tion district is not believed in Chicago. The 
members of the committee say that Mr. 
Simonson consulted Inspector Goodloe and 


perhaps did not visit the agents. This per- 


haps caused the agents to think that local 
authorities were ignored. ‘The agents claim 
that the waterworks department has about 


completed a new main, and hence think until 
another survey of the city is made the advance 
should be delayed. 

The agents have allayed any fears the 
policyholders may have had concerning the 
validity of the policies issued at the old rates, 
contrary to the order of the companies, by an- 
nouncirg that a policyholder with a contract 
in hand from a company’s accredited agent 
can hold the company to indemnity for loss 
exactly as stated in the policy. 

The action of the local agents with regard 
to increased rates and the publicity given to 
the matter appear to have recalled the pub- 
lic’s attention to the existence of the non- 
union companies and there is considerable en- 
quiry concerning them. 

F. A. W. Davis, president of the Indianap- 
olis Water Company, speaking of the in- 
creased rates for the conflagration hazard in 
the downtown district, says they are unjust 
and that only selfish motives on the part of 
insurance companies are responsible for them. 
his is what would be expected from the 
head of the concern whose alleged poor ser- 
vice is largely responsible for the increase in 
rates. 





AMAZON AT FORT WAYNE. 

The Amazon of West Virginia has bobbed 
up again, this time with headquarters at Fort 
Wayne, Ind. Its last previous domicile was 
Lima, Ohio, not far removed from its present 
habitat. Thomas K. Wilkins ran it at Lima, 
until the insurance department brought action 
against it, and the court put it out of busi- 
ness in 1903. Now Wilkins & Co. are given 
as the managers—doubtless the same old Wil- 
kins, with a suffix instead of a prefix. The 
concern used to be a wildcat; perhaps it is a 
philanthropist now, but that is not probable. 

++ ++ 


KNOWS HOW TO TREAT THE BOYS. 


John S. Iredell, one of the best citizens 
Richmond contains, is about to embark in 
the fire insurance business at 4 North 
Ninth street. It is a well-known fact that 


Mr. Iredell is capable of handling all the in- 
surance business that can be given him. 
Phere is one special branch that he wiil take 
care of promptly and well, and that is pen- 
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sion vouchers. As John is a soldier himself, 
he knows how to treat the -boys——Richmond 
(Ind.) Palladium. 
++ oe 
INDIANA AGENCY APPOINTMENTS. 


Concordia—M. F. Campbell, Auburn. 


Amer. Cent.—_-J. H. Chapman, Rensselaer. 
Ham. Bremen—Gallogly & Haefling, Decatur. 
Hanover—Floyd E. Kerr, Tippecanoe City. 


Mil. Mech.—J. Fred Murdock, Logansport. 

N. W. Nat’l—S. 0. McKennan, Connersville. 

Palatine—Kumler & White, New Castle. 

Pa. Fire—James N. Perkins, Rising Sun. 

Phoenix—-W. A. Berry, Forest. 

Western, Ont.—The Vincennes Agency Co., 
cennes 


Vin- 





GLAZIER APPROVES MUSHAM’S PLAN, 


Indianapolis Man Suggests Plan by Which Fires 
Could Be Fought by Standpipes and 
Hose in Other Buildings. 


John Glazier, formerly assistant chief of 
the Indianapolis fire department, believes in the 
efficacy of the plan of former Fire Marshal 
Musham of Chicago to equip buildings with 
standpipes enclosed in the outside walls. He 
says: “It will be a simple matter to equip the 
standpipes in one building with a valve and 
flexible nozzle from which a stream could be 
directed across the street directly on or into 
the opposite building in case of a fire. In this 
way a stronger stream could be directed than 
would be furnished through a hose from the 
street and with less danger to the firemen. 
A plan like this would make necessary a re- 
ciprocal arrangement between the owners of 
buildings, unless the equipment shouid be 
forced by city ordinance or encouraged by a 
difference in fire insurance rates.” 

Water curtains as a protection to buildings 
in the congested district have not been tried in 
Indianapolis. Local insurance men say that 
many of the buildings would be vastly safer 
if this equipment were used. In the whole- 
sale district there are narrow streets and al- 
leys that ‘could be easily divided by a water 
curtain from a pipe overhead midway between 
the buildings. Several buildings now have 
the outside sprinkler as well as the inside. 





CRITICIGM OF TERRE HAUTE FIRE CHIEF. 

The folly of politics influencing responsible 
city positions was demonstrated the other day 
by a dwelling house fire in the north part of 
Terre Haute. The old efficient chief was re- 
moved to make way for the new mayor’s po- 
litical supporter, a man having quite a number 
of years’ experience as a fire fighter, but ap- 
parently lacking in good judgment and gen- 
eralship. The fire, which, it is believed, could 
have been effectually checked in its incipency, 
with a probable loss of $100, was allowed to 
gain great headway, entailing a loss of over 
$1,coo. With another such demonstration the 
insurance fraternity will demand his removal. 





INDIANA NOTES. 


J. N. Perkins succeeds Perkins & Barbour 
for the North America at Rising Sun, Ind. 

The Indiana Cotton Mills at Cannelton, 
sprinkled, have resumed operations, after be- 
ing idle several months. 

A favorable report has been made on the 
sprinkler equipment in the machine shop of 
the Warner Electric Company at Muncie, 
Ind., a Grinnell 1904 dry-pipe one-source equip- 
ment. 

Agents at Van Buren, Ind., have been placed 
under the jurisdiction of the Marion stamp- 
ing office, and will hereafter send their daily 
reports through the stamping office of F. 
Baldwin. 

A reinspection of the American Car & Foun- 
dry Company's plant at Jeffersonville, Ind., 
shows the sprinkler system operative, but it 
is reported that the plant will cease 
operations for an indefinite period. 


soon 





WISCONSIN NOTES. 
New tariffs are out for Couderay and Lena, 
Wis. 
James Van Inwagen, one of the organizers 
of the Traders of Chicago, died recently. 





T. G. Otis, Jr., formerly of Chicago, who 
has been at Los Angeles, Cal., for several 
months, has moved to Pasadena, Cal. 





FIELD NOTES OF WISCONSIN. 


INSPECTING WIRING AT OSHKOSH. 








National Electrical Code Not Being Fully Com- 
plied with, But Conditions Are 
Improving Somewhat. 


The recent inspection of the electrical 
equipment of Oshkosh, Wis., shows that new 
wiring is being installed under the supervision 
of the municipal inspector and same grades 
very fair. Attention been called to a 
failure to comply with several requirements 
of the National electrical code. Old and de- 
fective equipments are not receiving much at- 
tention and semi-annual inspections are not 
being made. Outside wiring is greatly con- 
fused and is being overhauled. The consolida- 
tion of the two lighting companies: will re- 
move a portion of the overhead wiring. Con- 
ductors on poles carrying extra high potentials 
are located in a part of the business district, 
and effort will be made to secure removal. 


has 





WISCONS N AGENCY APPOINTMENTS. 
Aitna—J. F. Galesville; J. E. 
Nttrick. 
American, N. J. 
Douglas. 
Boston—T. W. 


Cance, Cance, 


-Evelyn Singleton, Camp 
Moran, Superior. 
Com’l Union—William Pritchard & Royal F. 
Clark, Randolph; Leopold J. Newald, Gillett. 
Concordia—Alfred Johnson, Waupaca. 
Consolidated F. & M.—Frank D. Goodwin, Rie; 
EK. M. Zuel, M. Z Johnson, and K. Kelly, Hay- 
ward. 
Firemans Fund—William A. Blackburn, Bruce; 
G. B. Swan, Beaver Dam; Paul Steenson & E. O. 
Sveen, Westby; Toner & Weisenbach, Kaukauna ; 
Swedson & Erickson, Rice Lake. 


Germania—Ellsworth G. Smith, Gillett. 


Ger. Amer.—-Thomas F. Reynolds, Oconto Falls. 
Ilome—Andrew Ryan, Shell Lake: Michael R. 
Stephens, Turtle Lake; James E. Schow, Lack. 


Hiome IF. & M.—Cuarl Hansen, Manitowoc; John 


W. Brown, Berlin; Theodore M. Thomas, Lady 
smith: Oftelie & Severson, Stoughton. 

North America—Carl F. & Fred E. Keck, Max 
Hottelet, Theodore A, Hauschel, Milwaukee. 


& L. & G.—Gecrge S. 


LL. & ’ Roberts, Fox 
W. Pritchard & Royal F. 


Lake ; 
Clark, Randolph. 


Mil. Mech.—S. J. Burlingame & George M. Me- 
Affee, Beloit: Emma Dapprich, Milwaukee. 
N. B. & M.—Charles A. Ingram & Louis J. 


Quammen, Durand. 


Northwestern F. & M.—Edward S. Pattison, 
Durand; P. E. Ibach, Alma. 
N y. Nat‘l—T. W. Moran, Superior: Charles 


Ploetz, Oshkosh; John M. Brophy, Lone Rock. 

Phoenix, Eng.—Thomas F. Konop, Kewaunee ; 
Charles F. Peterson, Mellen. 

Security, Md.—Charles A. 

Spring Garden—McCarthy 
nominie. 

Teutonia, La.—John J. McGillis, Marinette. 

United Und.—Etter & Treat, Monroe; Harry J. 
Masters, Sparta; Edgar D. Bullock, Beloit: Wm. 
J. Fries, La Crosse; Edw. M. Morrissey, Delavan. 

Western Und.—Robert W. Lueck, Waterloo. 

++ ++ 
DO NOT EXPECT THE CHARGE. 

There is considerable talk among the local 
agents of Wisconsin as to whether the con- 
flagration charge will be applied to any of 
the towns. 
of these 


Erhart, Superior. 
& Swenson, Me 


While inspections show that some 
towns have a small conflagration 
hazard, yet Wisconsin is getting fairly good 
rates and the field men would dislike to see 
any extra charge placed on any of these towns. 

++ ++ 
COMMISSIONER HOST TO STAY. 

Insurance Commissioner Zeno M. Host was 

re-elected on the La 


Follette ticket in Wis 
consin. No one has questioned Mr. Host's 
honesty of purpose in his official acts. He has 


stirred up a storm, but he did so in his desire 
to secure an interpretation of the law from 
the highest tribunal. 
+e + 
CANNOT FIND A-GOOD INSPECTOR. 

Report on the electrical inspection of Kau- 
kauna, Wis., shows that the ordinance pro- 
viding for the appointment of an electrical 
inspector has never been enforced, owing 
largely to the lack of an available man for 
the place. The secretary of the local agents’ 
association has been trying for some time 
to secure the appointment of an inspector, but 
his appeals to the mayor and city council have 
not been acknowledged. The present mayor, 
it is said, favors the appointment if he can 
be assured of efficient service. The matter 


will be considered at the next meeting of 
council, and it is believed that a better stand- 
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It 
ard for inside wiring will be established, and THE W WEST AND NORTHWEST. city of the size. He finds much of the elec 
more attention paid to old and defective tric wiring bad. Nevertheless, there is hope 
equipments, now that the lighting company —— \| that the city will receive a reduction from the 
has changed ownership, and litigation over present rates, which are said to be the high 
the lighting contract disposed of. DES DES MOINES WILL SEND DELEGATION. est in the country. Some of the local men 


et ++ 
INSTALLING A JOURNAL ALARM. 

The Angus Smith grain elevators in Mil- 
waukee are being equipped with an automatic 
fire alarm device, commonly known as a 
journal alarm. To the important bearings 
and places where friction is liable to generate 
heat thermosiats are attached. If the tem- 
perature rises above a certain degree an elec- 
trical alarm is sounded,- giving the elevator 
operators immediate notice that trouble is 
afoot. Carl G. Mueller, the inventor, is super- 
intending .the installation. This invention 
should prove of great value in many establish- 
ments where many bearings are in places 
almost inaccessible, as far as ordinary care 
and oversight are concerned. 





GENERAL WE4TERN NOTES. 

A new tariff is out for Creighton, Mo. 

The German of Peoria will enter Missouri 
about January 15. 

Chas. Bayley succeeds Bayley & Nelson as 
agent at Audubon, la. 

A. C. Demaray has gone into the insurance 
business at Le Mars, lowa. 

Charles H. Payson of Macon, Mo., takes 
over the fire insurance business made vacant 
by the death of D, H. Payson. 


Subscriptions to the capital stock of the 


Ailas Fire of Des Moines are now being 
solicited in other cities in Iowa. 

Benjamin F. Knaufft of St. Paul, state 
agent of the Milwaukee Mechanics’ for Min- 


nesota and South Dakota, 

St. Joseph (Mo.) 
H. Stubbs, James Hull and Karl 
as a committee to investigate the 
of establishing a fire prevention 
that city. 

The Northern Linseed Oil Company’s mill 
at St. Paul, “equipped with Niagara-Hibbard 
1404 three dry-pipe sprinkler system, has been 
inspected and approved by the Western Fac- 
tory Association. 

The large linseed oil and paint works of the 
Minnesota Linseed Oil & Paint Company, 
Minneapolis, is being equipped with Interna- 
tional 1904 wet pipe system sprinklers, which 
will be in service the latter part of November. 

The Western Factory Association reports on 
the Minnesota Soap Company’s plant at St. 
Paul, equipped several years ago with Hib- 
bard and Manufacturers sprinklers, but re- 
cently improved and put in first-class shape. 
The association takes the entire line of $150,- 
000. 

M. L. Dudley of Des Moines, Iowa, who 
recently resigned the state agency of the Home 
Life of New York, forms a partnership with 


has resigned. 

selected L. 
Schneider 
feasibility 
bureau in 


agents have 


J. O. Needham and transacts a general fire 
insurance business. The new firm has se- 
cured the local agency of the Pelican, for- 


merly held by Ellis Inghram. 

The Western Factory Association has rein- 
spected the sprinkler system in the John Tay- 
lor Dry Goods Company’s retail store, 1034- 
1¢40 Main street, Kansas City, Mo., and finds 
it operative. It is equipped with Niagara- 
Hibbard and International. The association, 
upon inspection, also reports favorably on the 
system in the Jones Dry Goods Company’s 
store, 1219-1223 Main street. 


THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK, N.Y. 


CAPITAL $350,000. ASSETS $1,175,723. 
Organized 1822. 


Astrong, reliable and progressive company, writing 
a general class of business. 

All losses adjusted and paid from the Detroit office. 

Agents wanted at all good points in Michigan and 


Wisconsin. 
W. B. BIERCE, Generat agent, DETROIT, MICH. 








Committee of Business Men Will Probably 
Visit Chicago Relative to the Con- 
filagration Charge. 


Des Moines, Iowa, November 9.—( Special). 
—It is probable that a sub-committee will be 
appointed by the general committee 
men on increased fire insurance rates in 
Des Moines to visit Chicago and confer rela 
tive to the fire rates. The 
hopes to show the 


of busi 
ness 


sub-committee 
managers of the eastern 
companies that Des Moines is going to meet 
the requirements they impose and make an 
agreement that the rates will not be increased. 

The report which became current that the 
eastern companies would enforce the increased 
rates in Des Moines, even if the city 
plied with the demands made upon it, 
phatically denied by 


com- 
is em 
representatives of the 
local agencies, who declare they have assur- 
ances from the East that the rates will not 
be imposed if the requirements are met. 
There is a disposition among the members 
of the council to do all possible to meet the 
requirements of the companies, and favorable 
action is expected in the near future. 

The fire insurance men of Des Moines have 
named a committee to communicate with the 
governing committee and ask a postponement 
of the application of the conflagration charge 
for six months. The agents met Monday 
evening and named W. V. Willcox, of the 
Willcox, Howell & Hopkins agency, Frank 


C. Rice, of the Des Moines Fire, and H. H. 
Lantz, a local agent, to visit Chicago. The 
committee will urge the injustice of asking 


property owners and city authorities to remedy 
the defects by December 1, and the members 
are confident that a postponement will be 
granted. 





THEY ARE IMPROVING KANSAS CITY: 





Agents and Business Men Co-operating to 
Bring About Conditions That Will Save 
City from Conflagration Charge. 


The agents in Kansas City, appreciating the 
fact that the conflagration hazard of their city 
will cause a charge, are working quietly to 
explain to business men the necessity of get- 
ting the waterworks and fire department up 
to standard. The agents have been in con 
ference with their managers and officials, teil- 
ing them that the city has appropriated a 
large amount to remedy the defective condi- 


tions and hoping to get a stay in the con- 
flagration charge. The agents state that con 
ditions in Kansas City are now better than 


they have been for some time, and the agents 
and business men are working in harmony. 
They fear that if the charge is put on it will 
result in friction among the agents and strong 
protests from the business men, who seem to 
be endeavoring to get the fire protection of 
the city in good shape. The business inter 
ests of Kansas City appreciate the fact that 
the protection is below standard, but fee! 


that when the improvements are completed 
it will be to the liking of the insurance com 
panies. 

The conflagration charge was to have gone 


into effect at Kansas City on November 6, but 
the date has been postponed. A committee 
from the governing committee recently visited 
the city and found that improvements are being 
made, which will be completed within a few 
days, and, as there is a desire on the part of 


the companies not to be arbitrary, it was de- 
cided to hold the charge in abeyance. The 
difficulties between the city and the water- 


works contractor have been partially cleared 
up by the bonding company, which was on the 
contractor’s bond, having given consent to 
the city’s taking possession of the flow line, 
pumps, etc., which have been installed. 





JOPLIN TO BE RERATED. 
Joplin, Mo., is being reinspected for re- 
rating purposes. The inspector finds the fire 
department good, as far as it goes, but only 


about a third as large as it ought to be for a 4 same place. 





say Joplin is a victim of circumstances, in 


that fires in many mining plants controlled 
at Joplin are charged against that city. 
++ ++ 
ADVANCE AT ST. JOSEPH. 
A conflagration charge of 20 percent has 
been imposed this week on St. Joseph, Mo., 


district 
vania and the 


in the bounded by Jules, Eighth, Syl 
river. So far no protests have 
been received from agents or business men, 
but the supposition is that there will be con 
siderable of a roar. 


DES MOINES COMPANIES CO-OPERATE. 


Officers of the Local Institutions State That 
They Will Demand the Advance De- 
cided Upon by the Union, 





The fire insurance companies having home 
Des Moines will order the 
in rates adopted by the Western 
cording to prominent 


offices in advance 
Union, a 
members of 


such com 
panies who have made statements. Although 
the home companies have no part in the 
Union, and are bound by no agreements, there 
will be no effort on their part to secure busi 
ness at the old rates. 
“If the advance has become necessary with 
the eastern companies,” said an officer of the 
State Insurance Company, “it has become 


even more imperative with us, on 
a larger proportion of our business being 
written on downtown risks in Des Moines.’ 

“For some time past,” said W. D. Skinner 
of the Hawkeye, “we have been weeding out 
risks we have carried on downtown properties 
We did not consider it sound businesss policy 
to take certain chances at the prevailing rates 


account of 


and existing facilities for fighting fire. Our 
company will never write insurance at a less 
rate than other standard companies are charg 
ing.” 

Representatives of the Anchor of Des 


Moines and the 
the same 


Des Moines 
sentiment and said 
would be brought up at the next meeting of 
the local board of underwriters, whose policy 
has always been to maintain uniform rates. 


Fire expressed 
that the question 





MISSOURI! AGENCY APPOINTMENTS. 


American, N. J.—J. € 
Springs: E. Barrett, Harrisonville. 
Amer. Cent.—C. R. Marquand, Chamois. 
Franklin—Charles H. Payson, Macon. 
Germania—Raleigh & Dorian, Edina. 
Ger. Alliance—John B. Martin, St. 
Ger, Amer Neville Dickson, Forest 
Danwatter, Boonville: Charles H. 
Hanover—Firman B, White, 
& Proffitt, Independence. 
Hartford—Larkin V. 


Shelton, Excelsior 


Charles 

City; Fred 
Payson, Macon, 
Lexington : Baldwin 
Woods, 


Laredo; Chas. H. 


Payson, Macon: Middleton Bros., Unionville. 

North America—C. Mortimer Ewalt, Canton; 
Wm. J. Underwood, Steelville; Wm. sjoutwell, 
Oran: Kipp D. Cross, Savannah 


Iowa State Mut BB. P. Anderson, Versailles; 
Norman E. Wanamaker, Brookfield. 

LL&L. & G Chas. H. Payson, Macon 

N. W. Nat'l—3. O. McMahan, Grant City; J.D 
Fugate, McFall 

N. Bb. & M (has. If. Payson, Macon 

russ. Nat‘l—Alfred J. Fisher, Hannibal 

Security, Ct.—J..C. Shelton, Excelsior Springs 

Star—W. L. Fowles, Mexico; Chas. T. Allen, 
Trenton; Elton T. Harris, Cameron 

Western Und Wanamaker & Vetts, Drookfield: 
J. F. Smith, Butler: Lois Buhl, Kirksville 

++ a4 


DULUTH MAY BUY A FIRE TUG. 
lhe city council of Duluth is considering the 
advisability of appropriating money for a 
new fire tug, as was recommended by the 
Western Union. Duluth business men have 
petitioned the council to make this provision, 


pointing out that if this and other improve 
ments are made another 5 percent of the orig 
inal 20 percent charge will be removed, leay 


ing only the 10 percent for openings and un- 
protected windows, which individual owners 
may have removed by making necessary im- 
provements. 
++ ++ 

FIRE PREVENTION ASSOCIATIONS MEET. 

The Missouri Fire Association 
met at Kansas City on last week 
and was followed on Wednesday by the meet- 
ing of the Kansas City Association at the 


Cnarles F. Hardy of Topeka 


Prevention 
Tuesday of 
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presided at the meeting of the Kansas asso- 
ciation, which was entirely given up to dis- 
cussion of individual cases of defective con- 
struction, bad wiring, etc., which had come 
to the notice of the members. 
t+ cand 

NEBRASKA DEPARTMENT AMENDS RULING. 

The Nebraska insurance department has so 
far amended its recent ruling that Nebraska 
risks could not be reinsured in companies not 
admitted to the State, as.to permit admittcd 
companies to reinsure part of their liability 
in non-admitted companies. It does, not, 
however, permit admitted companies to take 
over by reinsurance part of the liability origi- 
nally assumed by non-admitted companies on 
risks in the State. 





SUPREME COURT RULE STILL HOLDS. 


Decision That Insurance Is Void Where Prop- 
erty Is Transferred Without Notice to 
Companies Not Changed by Law. 


Insurance companies operating in Iowa are 
much interested in a ruling which has been 
made by the District court at Des Moines, 
that the laws of 1897 do not affect the rule 
laid down by the Iowa Supreme court that 
policies are made void by the transfer of 
insured property without the consent of the 
insurance company when the policy contains 
such a prohibition. This ruling was made in 
a directed verdict for defendant in the case 
of the East Des Moines Planing Mill Com- 
pany against the lowa Merchants Mutual In- 
surance Company, in which the plaintiff sued 
for $900 loss by fire on its planing mill. The 
company claimed the policy was void, as there 
had been ‘a transfer of property after the 
writing of the policy without the consent of 
the company. The milling company admitted 
that such a ruling had been laid down by the 
Supreme court, but claimed that the insurance 
law in 1897 had superseded these decisions. 
The judge holds that there is nothing in the 
section quoted which affects previous rulings 
of the lowa courts. 





MISSOURI AGENTS OF MERCHANTS. 

The following are the Missouri agents of 
the Merchants of St. Louis, which reinsured 
last week: 

Clarence G. 
De Soto; 
Norborne: 


Ventress, Canton ; 
Lickey & Jones, Galt; 
Charles Hl. Davis, 


Eugene C. Edgar, 
Newlan Conkling, 
Richland: A f 
SI 






Baker, St. Louis; Robert G eets, Winfred L. 
Rucker, Trenton: Lyman 8S. Gardner, Campbell ; 
James P. English, Uorace B. Clifton, Hamilton; 


Sylvester W. Brandom, 
Cameron; John A. Rhodes, Charleston; Banta, 
Milam & Mitchell, Macon; David M. Rush, Buf- 
falo; Charles G. Symus, Nevada; Theo. W. Porter, 
Hopkins; William T. Hackett. Mountain View ; 
Miss Jennie Farrell, Clarence; F. D. Hirschberg & 
Co., St. Louis; Nathan P. Evans, Norborne; Fred 
A. Cushman, Carthage: Jas. P. Holtzclaw, Hume ; 
John B. Wilson, Drexel; Robert C. Chappell, Mer- 
win; Andrew J. Sylvester, Bosworth; Albert Com- 
stock, Richards; William Hl. Liddle, Holden; 
David T. Garrett, Burlington Junetion; G. W. 
Campell & Son, Willow Springs; James S. Stewart, 


Gallatin; Edy L. Jeffers, 


Hopkins; Millard F. Herrington, De Soto; Silas 
kh. Rowley, Maryville: William D. Summers, Har- 
risonville; Espenschied & Monroe, Sedalia; Law- 


rence W. Good, Clinton: Frank M. Joslyn, Tipton ; 
William Case, Grant City ; Roy D. Robinson, Apple- 
ton City; Hunter & Kraemer, California: Reeves 
& Welch, Bethany: Louis F. Pues, Washington ; 
Thomas J. Thelkeld, Brookfield; Charley C, Close, 
Pacific; Christopher T. Tullock, John M. Burke, 
Bismarck: Henry S. Whitener, Flat River; Ar- 
thur A. Blumer, Jr., Fredericktown; Monroe R. 
Pritchett, John E. Mantiply, Frankford; Haile 
Bros. & Co., Farmington; Elijah B. Gentry, Mont- 


gomery City; George Radell, St. Charles; John 
J. Rodgers, Kennett; Edward Bockhorst, War- 
renton; Walter L. Mabry, Wellsville; Wilford T. 
Dickey, Lutesville; Brevator J. Creech, Troy; El- 
mer D. Frisbie, Stanberry; John Th. Fyfer, Co- 
lumbia; Elijah B. Gentry, Montgomery City; Ed. 
Ss. & (. Ed. Gibbany, Albany; John M. Gibson & 


Son. Elsberry : Thomas Gilbert, Nevada; James E. 
Griffith, Louisiana: Hartsook & Home, Butler; 
ten F. Herr, Harrisonville; Charles P. Hess, Ma- 
son; Eugene M. Hess. Boonville: Arthur Hilbert, 
Canton: Calvin H, Hilbert, Memphis; F. D. Hirsch- 
berg & Bro.. St. Louis: Clarence H. Holcomb, 
Clinton: John D. Houdersheldt, Lamar; John 
G. Houston, Carrollton; Martin J. Hubble, Spring- 
field: George P. Huckeby, Rich Hill; Annie F. 
Hurxthal, Chillicothe: Walter H. Juett, Clarks- 
ville: Lickey & Smith, Galt; Harry E. Maybee, 
Laclede: Robert G. MeCreery, Holliday; Samuel 
L. McBurney, Odessa: George P. McRoberts, Mo- 
berly: Miller & Higgins, Milan: Will G. Moore, 
Carthage: Mussetter & Bozarth. Lagrange; Austin 
i. Price, Glasgow: Raleigh & Dorian, Edina; Ed- 
ward M. Randolph, Marceline: David B. Reesman, 
La Plata; Jos. W. Rozelle, Breckenridge; Wilson 
L. Shoase, Shelbina; Benjamin H. Smith, Fayette ; 
Sigmund Solomon, Monett; Charles S. Swartzel, 
Marshall; Todd & Collins, St. Joseph; Thomas & 





Price, Jefferson City; George C. Wise, Bowling 
Green; James H. Wise, Winston; Woods & Boone, 
Neosho; Wilson Bros., Lexington; Chas. T. Allen, 
Trenton: Hadley J. Alley, Princeton; James J. 
Baker, Huntsville; Emmett Bay, Richmond; Pen- 
nett & Pickett, Kansas City; H. M. Blossom & Co., 
St. Louis; William T. Botts, Higbee; Briggs & 
Briggs, Joplin; John C. Brown, Gilman; Oscar L. 
Brownlee, Bucklin; George M. Callihan, Kahoka ; 
William J. Carlon, Brookfield ; George E. Chappell, 
Cape Girardeau; Hugh J. Clevenger, Newtown ; 
Conrad & Knott, Prairie Hill; C. I. Dale & Co., 
Clarence; William A. Downing, Kirksville; Ellis 
& Meadows, Pattonsburg; I. Dalbert Fagin, Lath- 
rop; William H. Fisher, Hannibal; W. H. Forbes 
& Co., Unionville; Thos. M. Vermillion, Oak 
Grove; Arthur B. Smith, Noel; John B. Saut- 
meyer, Higginsville: James H. Neal, Blackburn; 
Mitchell D. Kerr, Gilliam; Adolph C. Heins, Cow- 
ler; Robert L. Macey, Hardin; Richard P. Gwinn, 
Slater; Clarence E. Page, Kennett; Thomas P. 
Puckett, Mayview ; Marion Jackson, Sweet 
Springs ; James C. Shelton, Excelsior Springs; Eli 
'T. Messenbaugh, Braymer; William T. Rollins, 
Cardwell; James M. Houston, Belton; William R. 
Erwin, Rockport; Orr & Boye, Osceola; James H. 
Reading, Lowry City; William L. Pigg, Deepwater ; 
Robert C. Benton, Oregon; Hattie O. Watson, Boli- 
var; Johnson & Burkhart, Mount Vernon; Her- 
man A. Nieman, Lockwood; Thomas S. Raney, 
Golden City; Robert D. Payne, Greenfield ; Thomas 
B. Dry, Eldorado Springs: George M. Smith, La- 
monte; Collins & Dow, Knobnoster; Hubbard & 
Kavanaugh, Versailles; Otoot M. Bonney, Bonne 
Terre; Ellis A. Williams, Warrensburg; Ira_ M. 
Morris, Malden; Henry H. Larimore, Dexter ; Win- 
field S. Gardner, Campbell; Joseph J. McKinney, 
Naylor; Blackman T. Henry, West Plains; Arthur 
E. Winslow, Marshfield; Daniel M. Stout, New 
London; Sherman Martin, Boonville: John J. 
Suter, Palmyra; Thomas V. Wilson, Dixon; James 
H. Phillips, Thayer; Abram Mullinix, Willow 
Springs; Jesse W. Allen, Mountain Grove; Arch. 
P. Campbell, Koshkonong; Jacob K. Hilbert, Ca- 
bool; Lawson J. Tompkins, Mountain View: Thos. 
A. Martin, Gallatin; Farris & Strader, Piedmont ; 
Andrew W. Walker, Bogard; Brown & Chappelle, 
Clarksdale; Jacob G. Branstetter, Lebanon ; 
H, Curl, Darlington. 
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SOUTH ST. PAUL FIRE PROTECTION. 


Recent Test by Underwriters Shows Water 
Supply and Pressure Ample and Fire 
Department Very Efficient. 


A test of the fire departments at South St. 
Paul and at the plant of Swift & Co. was made 
recently by George W. La Brande, manager 
of the St. Paul Fire Underwriters Associa- 
tion, accompanied by Capt. Frank W. Whitti- 
more, superintendent of the Fire Insurance 
Patrol. It was found that there is an abun- 
dant water supply for fire protection, that the 
apparatus is in good condition and that the 
men are well drilled at the plant and in the 
city. 

The valuation of the property at South St. 
Paul covered by insurance in the companies 
represented in the St. Paul association is from 
$1,500,000 to $2,000,000, so that the companies 
interested are especially anxious to have good 
fire protection at this point. If the department 
had not been in good condition, insurance 
rates would have been raised in South St. 
Paul, as they have been raised in St. Paul, 
Minneapolis and Duluth. 

Mr. La Brande pulled a false alarm at the 
plant of Swift & Co. without the knowledge 
of the fire department. In two minutes two 
streams were brought into play, in four min- 
utes there were six streams from the main 
fire pump, which threw water over the highest 
building. Additional hose was put on until 
there was a total of twenty-seven streams, cov- 
ering every part of the plant, at an average 
pressure of 100 pounds, maintained by the use 
of the main fire pump, two auxiliary pumps 
and the city standpipe. The South St. Paul 
fire department then was brought into play and 
thoroughly tested. 

Mr. La Brande says that the city pump is 
thoroughly satisfactory having maintained 
an equal pressure of 80 pounds of water, 
against 75 pounds of steam. The men were 
exceptionally competent. They will drill every 
two weeks hereafter. At a test made three 
weeks ago the men were found to be some- 
what deficient in drill and there were several 
defects in the valves connecting the auxiliary 
pumps with the main pump. These defects 
have been removed, and it is now possible to 
combine the pressure of the two auxiliary 
pumps, the main fire pump and the city stand- 
pipe. In the test the combined pressure was 
maintained at 147 pounds. 

Several improvements in the fire protection 
have been made at the plant recently. Incan- 
descent lights have been placed over each fire- 
box fer the guidance of the watchmen, and 
electric bells have been installed, connecting 
each box with the fire hall. Additional six- 
inch mains, with ten additional hydrants, have 








been installed, 2,000 feet of hose have been 
purchased and the roofs of the buildings have 
been equipped with stationary nozzles. The 
Fire Underwriters Association has recom- 
mended that an additional pump be purchased 
on account of the additional water mains and 
because of the enlargement of the plant. 





COMPANIES WIN IN NEBRASKA SUIT. 


Part of Law Unconstitutional and Companies 
Will Now Pay Taxes On Balances in 
Agents Hands October 1, 19038. 


The suit of the Aachen & Munich against 
the city of Omaha, brought to test the validity 
of Section 58 of the new revenue law, was 
won by the plaintiff, under the decision of the 
Supreme court of Nebraska. The Omaha city 
tax is held void, on the ground that the legis- 
lature has no power to levy a tax for cor- 
porate purposes, the municipality alone having 
that privilege. This will not prevent, how- 
ever, the county assessors from making an 
assessment of 29 percent of the gross pre- 
miums of fire insurance companies, less “re- 
insurance and cancelations, and in Omaha 
each company will now have to pay, as the 
condition of cancelation of the entire tax of 
1904, as if the tax were levied on the amount 
of money in the hands of agents October 1, 
1903. The Douglas county treasurer is de- 
manding of Omaha agents payment of county 
tax, which became due November 1, and this 
will be paid by companies. 





ANOTHER DES MOINES CONSOLIDATION. 

The F. FE. Chenoweth and Baird, Huffman 
& Taylor agencies at Des Moines, Iowa, have 
consolidated and incorporated under the name 
of the Baird-Chenoweth-Taylor Company. 
The capital stock is $5,000. An office will be 
maintained at 220 Locust street. The officers 
are as follows: President, F. E. Chenoweth; 
vice-president, C. H. Ainley; secretary, H. S. 
Taylor; treasurer and manager, R. J. Baird. 

++ aos 
OWATONNA AGENTS REACHING OUT. 

The agents at Owatonna, Minn., having cov- 
ered everything in sight, while the rate war 
has been on, are now branching out, it is 
said, and writing mercantile business in the 
neighboring villages, regardless of rate, but 
as the open rates apply only to their own 
town, the companies are issuing the necessary 
instructions. 

++ ++ 


MINNESOTA AGENCY APPOINTMENTS. 
_ Ger, Amer.—-Walter Henriksen, Tyler; William 
E. Lee, Long Prairie. ; 

Ham.-Brem.—H. N. Harding, Cass Lake. 

Hanover -Henry Potter, Lake Benton; H. N 
Harding, Cass Lake. 

Hartford D. A. Hanlon. Montgomery; W. J. 
Power, Hibbing: H. N. Harding, Cass Lake. 

Mil. Mech.—Davis & Lamoreaux. Appleton. 

Northwestern LZ & M.—-A. N. Carter, Howard 
Lake; A. C. Knight, Henderson: F. B. Carlblom, 
Cokato. ; 

N. W. Nat'l, Wis.—oO. F. 
W. Il. Shea, Jr., Foley: J. E 

Prov.-Wash.—-C. 

Spring Garden 
Stillwater. 

Western, Ont.—L. F. Wilson, Olivia. 

++ ++ 
SOME OMAHA BUSINESS GOING EAST. 

It is reported from Omaha that a large 
wholesale house in that city recently placed 
$80,000 insurance in New York at 75 cents 
because Rater Bennett refused to make a 
lower rate than $1, and that afterward he 
offered to reduce the rate to 75 cents, but 
the offer came too late. It is said that Omaha 
agents are considerably worried over the situ- 
uation, as other wholesalers, some of whom 
have put in sprinklers, are threatening to place 
their insurance in the East. 

++ ++ 


Way. Claremont ; 
. E. Sokol, Montgomery. 
J. Scofield, Houston. ; 
Henry KE. and Henry S. Smith, 


OMAHA IS TAKING ACTION. 


An ordinance is being prepared at Omaha 
to extend the fire limits to Leavenworth street 
on the south and to Chicago or Izard street 
on the north, ordering all telegraph and signal 
wires to be put underground and ordering 
the electric light company to make changes 
by which it will not run wires carrying cur- 
rents of high and low potential in proximity. 
This is in accordance with the recommenda- 
tions of the National Board inspector. 
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LIFE INSURANCE. GIRGLES. 


RESENT ATTACKS ON THE MARQUETTE 








Management Claims That W. P. Thornton or the 
Illinois Department is Not Giving 
It Special Privileges. 


The clash between the Life Insurance Com- 
pany of Pennsylvania, which acquired the 
Western Union Life of Chicago, and the pres- 
ent management of the Marquette Mutual Life 
of Chicago, which has been revived by Willis 
-almer and others who were forced out of 
the Western Union Life, is becoming quite 
interesting. 

Mr. Palmer and those associated with him 
resent the statement of Hoyt King, secretary 
of the Legislative Voters League of Chicago, 
who is the attorney for E. I. Rosenfeld, the 
manager of the Life Insurance Company of 
Pennsylvania, to the effect that W. P. Thorn- 
ton, who was formerly associated with Fred 
H. Rowe, attorney for the Illinois insurance 
department, has been guilty of any irregu- 
larities in connection with the Western Union 
Life or Marquette Mutual. 

* * x 


Mr, King made the statement in an inter- 
view that Mr. Thornton, while connected 
with the insurance department, had received 
$8,000 to negotiate the transfer of the Traders 
Mutual Life to the Western Union Life. 
This is explained by Mr. Palmer, who says 
that when he learned that the Traders Mu- 
tual was going into the hands of a receiver 
he employed Mr. Thornton as his attorney to 
assist in negotiating the deal after he had 
ascertained that Mr. Thornton was in no way 
connected with the insurance department. Mr. 
Thornton was allowed from $2.50 to $3 a 
thousand on business that was actually trans- 
ferred to the Western Union Life. This was 
commuted to $8,000, Mr. Thornton paying 
$2,000 to the receiver, and he also paid all 
the expenses of the reinsurance deal out of 
his fee. Mr. Palmer claims that it was well 
worth this money- to get the transfer effected. 

* * * 


When the Western Union was organized 
Mr. Palmer claims that Mr. Thornton, who 
was not connected with the insurance depart- 
ment, was employed as his attorney to secure 
the charter and do the legal work, for which 
a fee was paid. After the Western Union 
was transferred to the Pennsylvania company 
and Mr. Palmer was casting about for a char- 
ter to organize a new company, he employed 
Mr. Thornton as his attorney, and he secured 
the charter of the Marquette Mutual. Mr. 
Palmer states that Mr. Thornton has no more 


interest in the Marquette Mutual, or never 
did have, than Hoyt King, which is none 
at all. 

Mr. Thornton has assisted Attorney Rowe 


of the insurance department from time to 
time in doing the detail work, and the litiga- 
tion against the wildcat companies was placed 
entirely in his hands. Mr. Thornton did 
effective work in this case and in many others 
in ridding the State of dishonest companies 
and fraudulent brokers. 
* * * 

C. F. Binkley, who formerly owned the Life 
Insurance Company of Pennsylvania and the 
Western Union Life, sold out his interest in 
hoth companies to E. I. Rosenfeld. Mr. 
Rosenfeld was afterward deposed in the West- 
ern Union Life by Willis Palmer, Dr. J. W. 
Powers and their friends, who secured con- 
trol of the company. Mr. Rosenfeld then be- 
gan to use his influence to get the company 
back, and triumphed in his cause last summer. 

It is claimed that considerable political in- 
fluence was brought to bear on leaders of the 
Republican party to get a majority of the old 
directors of the Western Union to retire, so 
that Mr. Rosenfeld could secure a majority 
vote. The story goes that the insurance de- 
partment of Illinois and its attorney would 
be dragged into a supposed scandal, in which 
it is reported that by some subterranean tun- 

el the Western Union was enjoying privi- 
leges not accorded other: companies and was 

under the protection of the department. The 
tumor is that the Republican leaders felt that 
this would be a dangerous story to go afloat 
just before election. The old Western Union 
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crowd claim that the attempt to oles the de- 
partment, Attorney Rowe or W. P. Thornton 
into the Western Union affairs was entirely 
unwarranted, as the company was not fos- 
(Continued on page 18.) 





ORGANIZING AN INDIANAPOLIS COMPANY. 

Dr. J. W. Powers, who was formerly con- 
nected with the Bankers Reserve Fund Life 
of Cincinnati and was later president of the 
Western Union Life of Chicago, is organizing 
a life company at Indianapolis and is being 
backed by the late president of the Model 
Life of that city, which reinsured in the 
Federal Life of Chicago. 


+ ++ 


CRESCY ORGANIZING HIS FIELD. 

Crescy, who was recently appointed 
manager of the Fidelity Mutual Life for Iili- 
nois, is beginning to lay plans to organize 
his field. The Fidelity has not a very good 
plant in Illinois, but Mr .Crescy hopes to 
build it up on a good producing basis. 


R. L. 


t+ ++ 
LIFE APPOINTMENTS. 
OHIO. 
Amer. Cent.—John J. Angel, Cleveland. 
=tna—John B. Swanson, Kings Mills; Eleanor 


Leeds and Alexander M. Ware, 
sankers, la.—Geo. E. Wright, 
Equitable, Ia.—Chas. FE. 
Equitable, N. Y. 

Green. 

Fidelity Mut. 

Chas. F, Doying, 


Cincinnati. 
Granville. 
Spindler, Tiffin. 
Daniel V. Carter, Bowling 
William Grummett, 
Toledo. 


Youngstown ; 


Home—Roy Rogers, Latchia; E. E. Griswold, 
Toledo; C. A. Lottes, Cambridge; 8S. 8S. Snyder, 
Millersburg. 

Hartford—Lewis LD. McGinley and Mary E. 


Willner, Hamilton. 

Mutual, N. Y.— lI. V. 
Frazier, Ulrichsville. 

Mass. Mut.—Thomas W. 
H. Mitchell, Newark 

National, Vt.—J. A. Herzig, Cincinnati. 

New York—John A. Williamson, St. Clairsville ; 
Jesse Miller, Columbus; John Morris, Cincinnati ; 
Harry R, Henderson, Upper Sandusky. 

N. W. Mut.—George A. Gescheider, 
ville; A. J. Whiting, Marion; E. J. 
fontaine; John E. Jobns, Massillon. 

Prov. L. & T.—Herbert H. Edgerton, 

State, Ind.—Oliver P. Mullen, Eaton. 

Security Mut.—Ross R. Blair, New Lexington. 

Travelers—Edward R. O'Donnell, Dennison; 
David C. Woodward, Columbus; Barnard D. Duke, 
Cincinnati; Arthur W. Bryant, Marion. 

Union Mut.—T. T. Gibson, Cleveland. 

MINNESOTA. 

Hartford—wW. G. Stirton, Minneapolis. 

Mutual, N. Y.—-O. E. Hutchan, Deer River: G E. 
Lynott and R. R. Ogilby, Duluth; 8. H. Gibney, 
St. Paul. 

New York—J. C. Friberg, oO. N. 
Benjamin, West Duluth. 

Pacific Mutual—William Lane, St. 

U. S. Life—O. Marion Black, 

INDIANA. 

Hartford—H. W. Felts, Ft. Wayne. 

Mich. Mut.—M. J. Mooney, Jr., Indianapolis. 

Mut. Benefit—Albert Watters, Topeka. 

New York—John F. Sellers, Kokomo; J. 


Ritter, Orwell; C. HL. 


Carroll, Bryan; Louis 


Steubens- 
Short, Belle- 





Cleveland. 


Minneapolis ; 


Paul. 
Minneapolis. 


Clifford 


Price, Richmond; J. A. Duffey, Toledo, Ohio. 
MISSOURI. 
74Ztna—C. G. Chappell, St. Louis. 


Bankers, Ia.—J. G. Houston, 
Fidelity Mut.—T. D. 
Illinois—Charles K. Lehrberg, Robert Horne and 
W. H. Herrick, St. Louis. 
Mut. Reserve—M. M. Armstrong, Kansas City. 
New York—L. D. Prosser, Fayette. 
Royal Union—Howard VY. Harper, 
W. Nichols, Fulton. 
MICHIGAN. 
/itna—William Murphy, Kawkawlin. 
Illinois—Paul C. Harker, Kalamazoo. 
Mass. Mut.—Arthur L. Lowry, Troy. 
New York—Mrs. Maud M. Walker, 
Mrs. A. D. Higgind, Grand Rapids. 
Sun—Frank 8S. Knapp, Three Rivers. 
Security Mut.—A. L. Williams, Detroit. 
WISCONSIN. 
7=tna—Alonzo R. Smith, Baraboo. 
Bankers, N. Y.—Frank R. Smith, Milwaukee. 
Fidelity Mut.—Ed. J. Franey, Oshkosh. 
Germania—Frank A. Dole, Appleton. 
Home—Lucius E. Hummel Milton, 
Mass. Mut.—Samuel C. Peterson, 
Mut. Benefit—Hiram J. Mabbett, 
National, Vt.—Oscar A. Alberts, 
Michael F. Gehl, Hartford. 


Carrollton. 
McIntyre, St. Louis. 


Mexico; W. 





Escanaba ; 


Lodi. 
Milwaukee. 
Milwaukee ; 





“WANTED” 


hustling, live man to close business 
with agents for 


Security Mutual Life Insurance Co. 


WM. BOSWELL, Agency Director, CINCINNATI 
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New York—Walter 8%. Watson, Whitewater; 
Ellsworth C, Smith, Gillett; Max A, Stern, Su 
pertor. 
Penn. Mut Walter A. Purkiss, Oshkosh. 


Security Mut.—Benjamin F. 


: Fritz, 
Union Central—aA. F, 


Van Adestine, 


Wauwatosa. 
Manawa. 





ORGANIZATION OF GENERAL AGENTS. 


Life Insurance General Agents and Managers 
Exchange of Cleveland Is Being Started 
—Purely for Business. 


At a meeting Monday the Life Insurance 
General Agents and Managers Exchange was 
partially organized at Cleveland, 
companies being represented. The 


ing will be held at the Y. M. C. 


twenty-two 
next meet 
A. building, 


next Monday, when the organization will 
probably be completed. The object of the 
exchange is protection of the general agency 


offices against the many ills that have grown 
up in the business through a period of years 
past. One of the principal features will be 
the registration of every agent employed in 
Cleveland by the secretary of the ofganiza 
tion, so that full information may be at hand 
all the time. This will work no hardship to 
the good agents and will clear the atmosphere 
of the undesirable element. The managers, in 


hiring an agent, will make inquiry of his 
former office, and if he is found to be in 
debt, will either pay the debt before making 
a contract with him or refuse to take him 


while he is under obligations of this kind. 
Nor will managers employ each other’s agents 
without first having an understanding that is 
satisfactory to both. Just what the nature 
of the rule will be has not been definitely de- 
cided. A number of other features will prob 
ably be incorporated in this organization that 
will be of mutual benefit to all. 
The first meeting was held at the 
Hotel on November 2, at the call of H. H 
Ward, F. E. Bruce, E. M. France and A. J. 
Frith. Following a discussion of the various 
phases of the proposed organization, Mr. 
Ward, who was chosen chairman, appointed 
the following committees: 
Membership—M. A. Marks, 
M. France, Connecticut Mutual 
lin, National of Vermont. 
Scope—J. C. Trask, Northwestern Mutual; 


Colonial 


Equitable; E. 
; E. B. Ham- 


W. L. Smithies, Metropolitan; A. K. Hannen, 
Berkshire. 
By-laws—F. E. Bruce, Provident Savings; 


O. W. Carpenter, Union Central; 
Olmsted, National of Vermont. 
This is purely a business organization and 
will have nothing to do with the Cleveland 
Association of Life Underwriters. It is got- 
ten up for the benefit of the general agents 
and managers, principally for the purpose of 
preventing imposition by rounders. Incorpo- 
rated in it are points selected from successful 
organizations by Mr. Ward, while traveling 
in the interests of the National association. 


George H. 








SPECIAL MASTER APPOINTED IN BIG SUIT. 

Frank L. Schofield of Hannibal, Mo., has 
been appointed special master in the suit of 
the Mutual Life of New York against Mrs. 
James L. Blair and the executor of the Blair 
estate, now pending in the United States Cir 
cuit court. Mr. Schofield, who is president of 
the Missouri Bar Association, was selected 
with the approval of the attorneys on both 
sides. The court has ordered that the com- 
plainant have ninety days from November 22 
in which to present its evidence, and the de- 
fendant to have ninety days after that in 
which to examine its witnesses. 

++ ++ 
KENTUCKY CASES TAKEN UP. 

Two circuit court judges in Kentucky have 
given opposite decisions in the cases of the 
Travelers and the Security Mutual, each of 
which had had its license revoked for transfer- 
ring a case from the state to the federal courts. 
The cases were taken before the court of 
appeals, where they were argued last week. 

++ ++ 

CHARGES BELIEVED TO BE GROUNDLESS. 

The arrest of W. B. Haines, vice-president, 
and George Benkert, agent of the American 
Life of Des Moines, on charges of abduction, 
extortion and various other enormities, at the 
instance of E. O. Jeannette, caused a sensa- 
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tion in Des Moines. Business men express 
the opinion that the charges are groundless. 
Jeannette bears a reputation that is not above 
par, and it is claimed that he has served two 
terms in the penitentiary for forgery, and an 
effort is being made to have the Iowa Bankers 
Association take action against him, as it is 
alleged that he has swindled a number of 
banks. 





IOWA WANTS THE 1906 CONVENTION. 


Des Moines Begins Laying Plans to Get the 
Meeting of the National Associa- 
tion Two Years Hence. 


At the banquet of the Iowa Life Under- 
writers Association, held in Des Moines, last 
Saturday, a movement was started which may 
bring the annual meeting of the National 
Life Underwriters Association to that city in 
1906. A committee will be appointed to take 
the matter up, and it is thought very probable 
that the invitation will be accepted. Sidney 
A. Foster of the Royal Union Mutual and Dr. 
C. H. Philpott of the Des Moines Life re- 
ported on the last National convention at 
Saturday’s banquet. The association voted to 
invite the ladies to the December meeting, at 
which time M. L. Temple of Clarke county 
will be invited to speak on impressions gained 
at the recent convention. Dr. J. M. Emery, 
actuary of the Des Moines Life was elected 
to membership. About twenty-five members 
were present at the banquet. 





DOLPH AND WARD CONFER. 


President John Dolph of the National As- 
sociation of Life Underwriters visited ex- 
President H. H. Ward at Cleveland last week, 
when plans for the extension of the work 
were discussed and the matter of securing the 
necessary funds considered. Mr. Ward is 
chairman of the committee appointed for that 
purpose at the meeting of the National asso- 
ciation, and whatever he and Mr. Dolph de- 
termine upon will be submitted to the other 
members for consideration at once. President 
Dolph is greatly interested in the new work 
and has begun to plan early for its prosecu- 
tion. 

++ a+ 
RULING ON STIPULATED PREMIUM LAW. 

On request of Superintendent Vorys of 
Ohio, Attorney-General Ellis has given an 
opinion on the rights of companies under the 
stipulated premium law of the State, which 
was repealed last spring with a provision ex- 
cepting companies already organized under the 
law from the effect of the repeal. He holds 
that stipulated premium companies cannot 
have capital stock; that while the law au- 
thorizes them to have capital it contemplates 
that they shall operate on money paid in 
by the policyholders and that no dividends 


nor profits can be paid on capital. He 
holds that while a legal reserve com- 
pany must have a capital of $100,000 in 


order to be organized under: the Ohio law, 
this provision for capital does not apply to 
companies under the stipulated premium law. 
The question came up on the inquiry of a 
stipulated premium company as to whether it 
could issue stock and operate as a_ stock 
company with less than $100,000 capital. 
++ ++ 

JOHN HANCOCK MEN AT ST. LOUIS. 

A number of prize winners among John 
Hancock agents were the guests of the com- 
pany at the World’s Fair last week. Thlie 
competition for the trip commenced last May 
and more than twenty men met the company's 
requirements. The field men and a number 
of the company’s officers held a pleasant and 
profitable conference, which closed with a ban- 
quet. 

Sa ++ 
RECEIVER FOR ROYAL TEMPLARS. 

George C. Munger of Syracuse was last 
week appointed receiver of the Royal Tem- 
plers of Temperance, a fraternal having head- 
quarters at Buffalo. The concern was started 
in 1877 and of late has been traveling a rovgh 
road. At the end of last vear it had a hal- 
ance of assets over liabilities amounting to 


about $47,000. During 1903 it wrote $2,445,- 





ooo and lapsed $3,372,350, while the policies 
terminated by death amounted to $260,650. ‘The 
assessments are said to have increased from 
$1.70 to $12 a month during the last few years. 
Recently about 1,500 members withdrew and 
the management decided to ask for a receiver. 
The assets are given at about $52,000 and lia- 
bilities at about $265,000. 
++ ++ 
CAN NOT CHANGE BENEFICIARY. 

The Indiana Appellate court decides as fol- 
lows concerning the changing of beneficiaries 
under fraternal certificates: After the holder 
of a benefit certificate in a fraternal insurance 
society has contracted, upon a valuable conSid- 
eration (such as marriage), that the beneficiary 
named therein shall receive the death benefit, 
he cannot make it payable to a mere volun- 
teer, so as to defeat the rights of such original 
beneficiary, although the by-laws of the as- 
sociation provide for changing the benefi- 
ciaries in jts insurance certificates. 

at ae 
SUES FOR BARTLETT’S INSURANCE. 

Mrs. Frances R. Bartlett, widow of Fred- 
erick R. Bartlett of Chicago, an agent of the 
Illinois Life, who committed suicide some 
weeks ago, has brought suit against the New 
York Life under a policy for $5,000 held by 
Bartlett. The policy was secured shortly be- 
fore his death and the company denied lia- 
bility from the start, holding that he went to 
the office and secured possession of it by tell- 
ing a clerk that he had arranged with ithe 
agency director to take his note in payment, 
when in fact he had not done so. He was a 
New York Life agerft when he applied for 


the insurance. 
++ ++ 
* PRESIDENT MCCALL AT CINCINNATI. 
President McCall of the New York Life 
vas in Cincinnati last Friday as one of a 


company of capitalists inspecting the Cincin- 
nati Southern Railroad, and the representatives 
of the company made it the occasion for a 
luncheon complimentary to him. The func- 
tion took place at the St. Nicholas with about 
fifty guests présent. 

Mr. McCall’s presence in Cincinnati re- 
vived the rumors that the New York Life 
would erect an office building in the city. 
Mr. McCall said that it might do so in 
time, but that was for the future to deter- 
mine. 


++ ++ 


WANTS HIS PREMIUMS BACK. 

The Des Moines Life Insurance Company 
has been made defendant in a suit commenced 
by W. H. Carter, who alleges that through 
the manipulations of the board of directors, 
he has been defrauded out of $264 which he 
paid to the company on a policy. Carter 
claims that he took ovt his policy and made 
payments on it for a time, until he was in- 
formed that, under a ruling of the board of 
directors, it became necessary to make an 
additional payment because his policy was one 
that had been issued prior to a certain speci- 
fied date, and the rate on those policies must 
be raised in order to sustain them. He claims 
he made his payment and then desired to re- 
new his policy, but was refused, and he now 
asks for the return of payments made to the 
company. 

++ ++ 
NATIONAL AGENTS AT WORLD'S FAIR. 

The Missouri agents of the National Life, 
U. S. A., had a very enjoyable outing at the 
World’s Fair last week. Manager Baird Pal- 
lette of St. Louis acted as host and guide. 
About twenty agents were present. Most of 
the agents were winners in the Missouri con- 
test for new business, and the result shows 
that they came up to the company’s record 
in other States. A very enjoyable banquet 


FREE TO LIFE AGENTS 


Book of Views of California and Semi-trop- 
ical America may be had by addressing 
CONSERVATIVE LIFE INSURANCE COMPANY, LOS 
ANGELES, CAL. This should be of special 
interest to field men contemplating a milder 
climate for their winter’s work. 








was served at the St. Nicholas Hotel, at which 
speeches were made by President Starnes, H. 
G. R. Schwarzkopf, superintendent of agents; 
W. H. Sherman, field superintendent, and 
W. H. Reed, editor of the Insurance Leader 
of St. Louis. 





HOLDS HE HAD A CAUSE OF ACTION. 


District Court Rules That “Local Board” Mem- 
ber May Bring Suit for Reduc- 
tion in Premium. 


In the District court at Sioux City, Iowa, 
T. G. Henderson, in a case against the Con- 
servative Life, won a point when the court 
overruled the defendant’s demurrer in which 
it was claimed there was no cause of action. 
Henderson took insurance on the representa- 
tion of the agent that his premiums would 
be largely reduced by his acting as a member 
of the local executive board of the company. 
It is claimed that the company then undertook 
to collect the full premium from him. The 
company cited the state law prohibiting any 
person accepting employment with an insur- 
ance company to reduce premiums, but the 
court ruled that in this case the employment 
of Mr. Henderson was such that the company 
would have had to pay out money for it, and 
overruled the company’s demurrer. 





SAYS HE WILL MAKE A GO OF IT. 

E. C. Fox, until recently agency super- 
intendent of the Royal Union Mutual Life 
in Missouri, who is organizing the Oklahoma 
Life at Oklahoma City, says that $75,000 of 
the $200,000 stock has been subscribed and 
that his efforts will be successful. He com 
plains that several St. Louis insurance mana- 
gers are trying to defeat his plans. 

++ at 
MURDERER HEAVILY INSURED. 

A good opportunity to learn what different 
companies will do when a policyholder is a 
murderer will be furnished in the case of ex 
Mayor Samuel McCue of Charlottesville, Va., 
recently convicted of the murder of his wife 
He has insurance as follows: Northwestern 
Mutual, $15,000; Equitable Life, bond policy, 
amount not stated; New York Life, $10,000; 
Fidelity & Casualty (accident and health), 
$10,000; Travelers, $20,000; Life Insurance 
Company of Virginia, $5,000; Royal Arcanum, 
$3,000; Fidelity Mutual, $10,000. The policy 
of the Life Insurance Company of Virginia 
contains a clause absolving itself from liability 
on account of death from an act of justice, 
and the Northwestern’s policy is not one year 
old and is contestable. 

++ ++ 
HIGGINBOTHAM’S ANNIVERSARY. 

The twenty-fourth anniversary of the con 
nection of John H. Higginbotham, now super 
intendent of the Metropolitan in the South 
St. Louis district with the company, was re 


cently celebrated with a banquet at the 
Planters at St. Louis, attended by over 200 
guests. Vice-President Haley Fiske was 


toastmaster. Among the representatives from 
the home office who spoke were: Frank O 
Ayres, fcurth vice-president; Dr. A. 5 
Knight, medical director, and Major B. R 
Corwin, manager of agencies. The special! 
guests included, the following superintendents 
most of whom made brief talks: John I 
James, Walter Funk, Robert Grunz, Georg 
Wolke, St. Louis; Peter B. Cusack, East St 
Lovis; William Gschwend, Alton, HL, an 
Stephen M. Littreal, Belleville. 

++ ++ 

CHANGES IN FERGUSON AGENCY. 

Dr. J. W. Hall, who has been associat 
general agent of the Prudential at Chicag 
with James L. Ferguson, resigned on No 
vember 1. He has not announced his futur 
plans, bnt pending other arrangements ha 
resumed the practice of medicine. During 
about a year that he was with the agency, Di 
Hall appointed a number of good agents 1 
the cities of northern Illinois, besides writ 


ing a fine personal business. : 
Dr. A. C. Albright, who was a special in 

the agency, 

weeks ago. 


became field manager a few 
He has devoted most of his time 
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to writing business among farmers and ap- 
pointing country agents, thus supplementing 
Dr. Hall’s city work. He will now cover 
both the city and country field. 


RELATION OF AGENT AND APPLICANT. 





Vice-President Tarbell in His November Letter 
to Equitable Agents Gives Some 
Excellent Advice. 


In his November letter to agents, Vice- 
President Tarbell of the Equitable has the 
following to say on the relation of the agent 
to the applicant: 

“First and foremost and all the time, the 
relation of agent to applicant should be a fixed 
principle, not a variant, changing with his 
moods, or the necessity of the moment, or 
made to fit the exigencies of a case. A fixed 
principle, based upon alisolute honesty of pur- 
pose. 

“What does the life assurance solicitor rep- 
resent to the average applicant? Not a mere 
salesman whose purpose is to do some clever 
talking and coax money out of some other 
man’s pocket into his own. The man who 
starts out with that erroneous and limited view 
of his profession will soon find himself up 
against a stone wall and will have to go 
back and begin all over again, or go into some 
other line. 

“The life assurance agent is, in the highest 
sense, a moral agent, working for the good 
of mankind; the self-appointed adviser of his 
applicant, appealing to him to see where both 
his duty and his own best interests lie: in 
short, a fiduciary agent to his client, making 
the latter’s highest and permanent good his 
first motive. 

“Thus you will see that you are lifted above 
the mere salesman and made the scrupulous 
adviser of your client in a matter which is 
always among his most important transac- 
tions, and which is often the one of greatest 
moment in his life. 

“This sense of your moral and fiduciary re- 
lation to your client cannot fail to show you 
veur plain duty, and that is to advise him in 
his own best interests. ¥ 

“Perhaps the best way to decide in every 
case what to do is to nut vourself in his 
place and sell him the policy which vou would 
teke for yourself if vou were in his position 
and at the same time had your present knowl- 
edge of life assurance. 

“This course enables him to retain his self- 
respect as he goes alone. and to look into the 
future with a clear and steady eve, with no 
secret fear within him that he will some dav 
he followed bv the wrath of a badly advised, 
but now enlightened client and have to try to 
exnlain awav his former action. 

“Explanations are dangerous. Therefore, 
mursue your business 2s a life assurance so- 
licitor in such a wav that yeu will never have 
to explain or to apologize. It takes time from 
the business in hand, and is likely to leave a 
susnicion that the explanation is as ingenious 
as the transaction was questionable. 

“The tricky agent never gains anything but 
a temporery advantage. ard a temporary ad- 
vantase is not a real advantage. Give the 
trickster enough rope and he hangs himself 
every time.” 





AMERICAN CENTRAL FORGING AHEAD 

C. P. Williams, superintendent of agencies 
of the American €entral Life, in a letter to 
igents states that the company recently re- 
‘ceived applications for over $100,000 in one 
lay, the largest day’s business in its history. 
October was the best month the company ever 
had. and the business of this year so far ex- 
ceeds that of both the years 1902 and 1902 
Che lapse ratio is small. and the “not taken” 
business is the smallest in the companv’s his- 
tory. There have been comparatively few 
leath claims. Both officers and field men are 
nthusiastic over the prospects. 

++ ++ 
WILL RUN OPEN OFFICE AT CHICAGO. 

Henry Ellsworth has resigned as maanger 
f the Security Trust & Life at Chicago, and 
he company will run an open office with 
‘V. A. Paulson as cashier and several gen- 
eral agents. For the present the office will 
remain in the Rialto building. Moore San- 





born, agency manager of the company, was 
in Chicago recently, arranging for a con- 
tinuance of its business, and after looking the 
ground over he concluded that its interests 
would be better subserved by an open office 
system than by the appointment of a manager. 
John E. Myers, general agent at Grand Rap- 
ids, will give half his time to work in 
Chicago. 
+e ++ 

EQUITABLE SATURDAY CLUB AT DES MOINES. 

The social features in the insurance field at 
Des Moines are becoming more and more 
conspicuous. The new insurance men’s club, 
which has been formed by the Des Moines 
agents of the Equitable of New York, meets 
every Saturday in the Elks’ clubrooms and is 
known as the Equitable Saturday Club. The 
members take supper together and the agent 
having written the largest business of the 
week acts as toastmaster. 

ae tt 
TAXATION IN WEST VIRGINIA. 

In the course of an editorial condemning the 
present tax laws of West Virginia, a prominent 
issue in the campaign there, the Wheeling 
Register says that the tax commissioner under 
the new law must compel his assessors to go 
after life insurance, which is in no place in the 
law exempted from its provisions. The paper 
says: “This life insurance, in a vast number 
of cases, represents the total savings of the 
policyholders. Millions upon millions of such 
property is held by the people of West Vir- 
ginia in this form. Under the inquisitorial 
assessment provision of the Dawson laws it 
must go on the assessors’ list to the last dollar. 
This will be a real hardship to thousands of 
poor policyholders and will be a blow under the 
fifth rib to life insurance in West Virginia.” 





Earl Reid has entered the life insurance 
business at Bowling Green. 

The Missouri State Life has been admitted 
to Mississippi, and has appointed W. H. Har- 
per of Jackson state agent. 

J. T. Hawkins of Kennett, Mo., has been 
appointed district agent for southeast Mis- 
souri by the National Life of Vermont. 

Doctors at Superior, Wis., are considering 
fixing a uniform fee for making medical ex- 
aminations for life insurance companies. 





Cunningham, Weed & Co. of Chicago will, 
on November 9, move into larger offices, at 
370-375, 189 La Salle street, in order to give 
more space for increased business. 








| 
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LIPE NOTES. 

The late Henry Schwabacher of Peoria, II1., 
carried life insurance to the amount of $120, 
000, 

The Reliance Life of Pittsburg has made 
application for license to do business in In 
diana. 


Helen J. Davis has been appointed cashiet 
of the Iowa office of the Home Life at Des 
Moines. 


The old officers of the International Con 
gress of Dowagiac, Mich., resigned after the 
society decided not to increase its rates. 


The St. Louis agency of the Mutual Life 
of New York produced $549,725 in new busi 
ness in October. This is the best showing in 
the history of the agency. 

The Chicago office of the Eauitable stands 
first in new business paid for in the first ten 
months of the year and second for new busi- 
ness paid for in October. 


The meeting of the Life Underwriters As 
sociation of St. Louis will be held at the 
Mercantile Club, November 15, when reports 
will be heard from the Indianapolis meeting 

Marion S. Acee, agent of the Mutual Life 
at Asheville, N. C., became violently insane 
at Cincinnati a few days ago. He was found 
to be suffering from locomotar ataxia, and 
his case is hopeless. 

Reports from London are to the effect that 
life insurance offices are greatly worried over 
the continued illness of Lady Curzon, fo 
merly Miss Leiter of Chicago. She is said 
to he one of the most heavily insured women 
in England. 

The Royal Union Mutual Life is receiving 
the benefit of a decree entered by the Towa 
courts, reducing its assessment from $28,412 
to $21,361, in line with the recent decision 
holding the assessment against mutual insut 
ance companies in 1899 erroneous. 


During the quarter ending September 30, the 
Fidelity Mutual wrote $7,217,774 new business, 
an increase of 20 percent over the same quar 
ter in 1903. ‘The net ledger assets on Septem 
ber 20 amounted to $6,545,780.71, an increase of 
nearly $300,coo for the quarter and 24 percent 
for the year. 

The Supreme court of Indiana has decided 
in favor of Mrs, Ida A. Norcoss under a 
policy for $6,000 carried by her hushand. The 
question involved was whether a note given 
in paymert of the first premium was actuai 
payment of the premium, the note being still 
unpaid at the time of the death of the 
assured. The court held that it was 





TO BOND MEN 


THE MIDDLESEX BANKING COMPANY 


of MIDDLETOWN, 


30th YEAR OF BUSINESS 


CONNECTICUT 
ASSETS, $6,767,338.32 


TWENTY-FIVE MILLIONS OF ITS SECURITIES MATURED AND PAID 
UNDER STATE SUPERVISION 


Now offers its 10 year 44 per cent 


PARTICIPATING COLD BONDS 


INTEREST PAYABLE ANNUALLY 


The Maturity Value of these Bonds is $200.00 and upwards. 


Annual payment 10 per cent of Maturity Value of Bond. 
Payments may be made aunually, semi-annually, quarterly 


or monthly. 


CENERAL, SPECIAL and LOCAL ACENTS 


$2.500 to 


$7,000 paid to traveling special agents. The 


record of the Middlesex Banking Company in the field of 
participating investment bonds has never been equaled. 
Address all cummunications to 


MIDDLESEX SECURITIES 


52 Broadway ° - 


COMPANY 
NEW YORK 
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AMONG THE CASUALTY MEN. 








COAL OPERATORS TAKE PRECAUTIONS 


Ohio Mining Men Adopt a Number of Rules 
Intended to Reduce the Number of 
Accidents in Mines. 


A second meeting of the eastern Ohio coal 
operators and the state mine inspector and 
deputies was held in Cleveland last week, 
when a number of rules were adopted which, 
it is believed, will reduce the number of ac- 
cidents. One of the most important, that of 
frequent inspection of mines, has not yet been 
decided upon, however. ‘The mine inspector 
insisted that the mine boss should make in- 
spections every other day, but the operators 
objected to this and declared that twice a 
week is as much as they can stand. They say 
that the mine boss should be responsible for 
everything, and that he cannot make inspec- 
tions oftener than twice a week. It is proba- 
ble that this will be the plan adopted. 

Persons not employed in mines will be for- 
bidden to enter the workings hereafter with- 
out an attendant appointed by the manage- 
ment, and employes will not be permitted to 
go about old works or visit others except on 
duty. Machine runners are forbidden to cut 
a place unless the soapstone has been taken 
down from the previous cut, and loaders will 
not be allowed to load under soapstone or 
draw-slate until it is amply posted. Where 
it is necessary to remove posts in order to 
cut, such posts must be replaced at once. 
‘Trappers, switchboys and other boys em- 
ployed in mines are not to leave their places 
of duty to go about the mine or to ride on 
the cars or trips, and other employes are for- 
hidden to ride on loaded cars or loaded trips. 
Trap doors must not be propped open to 
await the return trip of drivers, and drivers 
will not be allowed to ride with their feet 
on the tail chain or on the front of the car on 
a down grade. A signal light must be at- 
tached to the rear of both loaded and 
empty locomotive trips. No explosive shall 
be transported in cars operated by elec- 
tric power, and no miner shall fire a 
shot until he knows that all those working 
near are out of the way. Blasting powder 
and other explosives shall not be kept near 
electric wires or power cables, and no cart- 
ridges shall be prepared with a lighted lamp 
closer than six feet from the point where 
the work is being done. All employes of 
mines are required to keep doors closed, do 
nothing to prevent proper working of air 
ways and use only legal test oil in their lamps 
about the works 

These rules will, it is believed, reduce the 
number of accidents about mines and, in that 
case, are of interest to liability underwriters 





in the transaction of mining business. 
TAKE THE VU. S. CASUALTY. 
A. FE. Swearinger of Kansas City, formerly 


connected 
formed 


with Swearinger & Schrull, has 
a partnership with B. J. Fradenburg, 
under the firm name of Fradenburg & Swear- 
inger. This firm will be general agents for 
the United States Casualty Company for west- 
ern Missouri and Kansas. The fire insurance 
agency of Mr. Fradenburg will be continued 
separate agency. Both of these young 
men have reputations as hustlers, and should 
succeed. 


as a 


++ ++ 
GET 4TNA INDEMNITY FOR ILLINOIS. 
Macdonell-Baker-Callender Company of 
Chicago on Monday commenced writing busi- 
ness for the Attna Indemnity as general agent 
for Illinois. Other States will probably be 


AGE is an asset in Insurance 
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effort we have acquired this asset. 
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159 Devonshire St , BOSTON 








Sixth year in business. National Ex- 
ponent of Insurance Opinion. $3.00 per 
annum. Special for six months, $1.00. 














added to the -agency’s territory for some of 
the company’s lines. Manager Benson, who 
has been in charge of the Chicago branch of- 
fice, is closing up his business and will leave 
for New York in a week or ten days to take 
charge of the underwriting of the surety de- 
partment at the home office. Macdonell- 
Baker-Callender Company is the general agent 
of the Ocean Accident for a large territory and 
is one of the leading casualty offices of the 
city. As its members are experienced in the 
various lines that the A©tna Iridemnity writes, 
there is no doubt that the agency will do a 
large business for the company. 





CASUALTY APPOINTMENTS. 


OHIO. 

Central Acci—John J. Angel, Cleveland; 
Wall, Gallipolis; Peter Autcalt, Cincinnati; 
S. Long, Jackson; Geo. T. Hays, Henry. 

Fid. & Cas.—La Fayette M. ikKyes, Columbiana ; 

Wickham & Ackley, Caldwell; Dorn C. Cable, 

Athens; Alpheus W. Scott, Columbiana: Charles 

McGregor, Nellsville; Clark & Pike, Willoughby ; 

J. W. Anderton, Medina; William Ritter, Denni- 

son. 

Great Eastern Cas., N. Y.—George Bethel, Ath- 
ens; J. M. Scarborough, Hillsboro; W. H. Cole- 
man, Ironton; H. C. Smith, Waverly; S. R. Ship- 
lett, New Holland. 

North Amer. Acci.—J. S. Jackson, Leon; A. 8. 
Hadley, Hardin; J. A. Schnorrenburg, Jefferson ; 
S. E. Jenkins, Lorain; J. R. Burns, Kent; Henry 
D. Fuerst, Summit; Albert A. Stolly, scarey o 

N a; BE. H. 
Pollock, Mt. Gilead. 

New Amsterdam 
Coshocton; Herbert Jaurier McKinney, 
John T. Scott, Galion; Bryant & Stoll, 
Thomas J. Kennedy, Ironton; Lemuel E. 
Bellevue. 

Ta. Cas.—Maty & Thompson, Cleveland. 

U. S. Casualty—Chas, W. Loos, Coshocton. 

U. S. Fid. &‘Guar.—Barker, Frost, Chapman & 
Wall, Toledo. 

U. S. Health & Acci.—M. B. Lefever, Mt. Gilead. 

MINNESOTA. 

Bankers Acci.—C. A. Green, 

Great Eastern Cas.—E. M. Wilber, Minneapolis ; 
J. D. Ulendorfer, Minneapolis. 

Nat'l Surety—Hood - & Penney, Minneapolis; 
Tuttle Bros., Hastings; J. W. Stores, Roseau. 

North Amer. Acci., Ill.—G. L. Hemingway, 


Waseca 
—J. W. Ludale, Hayfield. 


Carl 
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Cas.—Merrill B. Smith, 
Troy ; 
Marion ; 
Merry, 


. Luverne. 


U. S. Health & Acci. 
INDIANA. 
Nat'l Surety—H. C Trenary, Rockport ; 
Zerface, Elwood. 
U. 


Wm. G. 


S. Cas.—Il.. J. Sattler, Carthage. 
MiSSOURI. 
-Insurance Agency Co., St. 


Nat'l Surety- Louis. 


N. J. Pl Gl—Stillwell Bros., Maryville. 
U. S. Cas.—L. B. Smutz, St. Louis. 
U. S. Health & Acci.—W. T. Lamb, Arniston. 


MICHIGAN, 

General Acci., Scot.—Chas. E. 

Nat'l Surety—Claude L. Austin, West Branch. 

North Amer. Acci.—L. Pinner, Detroit; L. C. 
Bradford, Holland; Ralph H. Fleming, Saranac. 

Ocean Acci.—Geo. G. Glenn, East Jordan. 

Pa. Cas.—Ernest C. Badgley, Jackson. 

U. 8S. Cas.—Will P. McCoy, Mendon. 

U. S. Health & Acci.—L. L. Gue, Reed City; E. 
A. Florentine, Sidnaw; J. B. Smith, Traverse City. 

Grand Rapids Acci. & Health—G. D. Blaiser, 
Charlotte; F. L. Eldridge, Durand; I. W. Lucia, 
Grand Rapids; J. A. Judson, Lansing. 


Sweet, Dowagiac. 


Mich, Benevolent—-Walter Kellogg. Burdickville : 
J. L. Harrington, Copemish; B. C. Platt, Owosso ; 
Neil Black, Roscommon; John Payne, West 


Branch. 
Nat'l Protective Cae Beardsley, Washingten. 
Standard Benefit—Geo. E. Town, Parma. 
U. S. Acci.—B. Dunphy, ad Rapids; Joe 
dith, Crystal Falls; W. . Lawrence, 
Falls: Henry P. Kleis, Holland ; Thos. 
Standish. 


Mere 
Crystal 
F. Mohoney, 
WISCONSIN. 
Atlas Cas.—James O. Fidler, 
H. O'Brien, New London; H. E. 
Radger Protect.—J. E. 
Chippewa Valley Cas. 
monie. 
La Crosse Mutual Aid—C. J. M. 
Paul Van Norman, Milwaukee; E. T. 
son; John Day, Lancaster. 


Monroe: Robert 
Carver, Omro. 
Warren, Manitowoc. 
Jordan (. Jensen, Meno 


Malek and 
Cook, Madi 


New Jersey Plate Glass—Wiliam Wegwart, 
Woodland. 

Northwestern Accident & Senefit Ass'n— 
Charles Fralik, Bundy. 

Ocean Accident & Guarantee Corp.—A. R. 


Smith, Baraboo. 


Phoenix Accident & Sick Benefit—A. J. Smith, 
Waukesha; Hector Luebton, Milwaukee. 

Title Guaranty & Trust—B. Bredesen & J. E. 
Pannier, Chippewa Falls. 

United States Fidelity & Guaranty—Asa _ K. 
Owen, Phillips. 


Western Relief Ass'n—C. W. 
berg: Henry F. Gilmore, Rewey. 

Wisconsin Casualty—P. D. Rogers, 
Lac; Harvey Black, Winneconne ; 
soscobel 


Young, Witten- 


Fond du 
Louis B. Ruka, 
te te 
MANY ACCIDENTS AT CLEVELAND. 

Reports from the police department at 
Cleveland for the year ended November 1, 
show an appalling list of accidents to persons 
due to steam and electric railways. The num- 
ber of more or less serious accidents was 452, 
and of these 338 were due to electric cars and 
144 to steam railroads. It is estimated that 





at least one-fourth of the persons injured 
died and many more were permanently in- 
jured or maimed for life. It is claimed that 
an ordinance requiring all electric cars to be 
equipped with power hrakes is disregarded, 
and that crossing ordinances are violated. 
There are in the city sixty-nine unprotected 
steam railroad crossings and a number of 
very serious accidents have occurred at those 
points, 
++ ++ 
WILL OPERATE FROM ST. Louis. 

The Pennsylvania Casualty, which has ap- 
pointed Henry O’Flynn of St. Louis general 
agency superintendent for Missouri and IIli- 
nois, will establish a general agency office in 
St. Louis. This is a little unusual, as the 
agency embraces both Missouri and Illinois, 
Chicago included. J. W. Daugherty and L. S 
Joseph have been appointed general agents for 
both States. Sub-agencies will be established 
in Kansas City, St. Joseph and all the larger 
cities of the State. Illinois will be organized 
in the same manner and a Chicago branch 
office opened soon. Mr. O’Flynn is the son 
of Henry O’Flynn, formerly Missouri mana- 
ger of the Standard Accident. 


+ + 
ANOTHER TEST OF CRAFTS LAW. 


Judge Lawrence T. Neal has brought suit 
in the Supreme court of Ohio for Mrs. Jean 
D. McKell of Chillicothe to test the consti- 
tutionality of the Crafts surety law. Not 
long ago Mr. McKell, a wealthy banker and 
coal operator, died, and Mrs. McKell applied 
for letters of administration and offered a 
personal bond for $200,000. This was re- 
fused by the probate judge of Ross county 
and the case is instituted against him. Sev- 
eral other suits have already been filed in the 
lower courts in various parts of the State, but 
none of them have yet come to trial. 

aa + 
TWO INDIANA LIABILITY DECISIONS. 

The Indiana Appellate court has decided 
that a workman who, in the line of his em- 
ployment ventures into a place where he 
knows he is liable to be hurt, assumes the 
risk of the obvious danger notwithstanding 
the promise of the employer that the danger 
would be removed. A workman who volun- 
tarily incurs a known danger, as to which the 
exercise of care cannot avail, may not pro 
tect himself by exacting a promise that the 
danger shall be removed in the near future 
This was in a case where a workman in a 


sawmill was struck by slabs thrown from 
above by a fellow-workman whom he could 
not see and who could not see him. In 


another case the workman was injured by fall 
ing slate from the roof of a coal mine while 
undertaking, in the performance of his regular 
duties, to locate the danger of falling slate 
for the purpose of removing it. 





CASUALTY NOTES. 

The Pacific Mutual Life 
Casualty have recently 
for the railway 
Alton system, 


and the Fidelity & 
secured the franchise 
installment business on the 
formerly held by the A®tna Life 

Officers with a warrant are seeking Arthut 
W. Higley, formerly in charge of the acci- 
dent department in the Janes Insurance, Land 
& Loan Agency at Racine, Wis. He is 
charged with embezzlement. 

George R. Callis, secretary and treasure: 
of the United States Fidelity & Guaranty, has 
been elected vice-president of the company 
and is succeeded in his old position by W. W. 
Symington, assistant secretary. 

The Frankfort Marine, Accident & 
Glass is being sued by J. J. Funk at Joplin. 
Mo., for $698.33 commissions, claimed b 
Funk to be due on business of $5,054.40, a! 


Plate 


leged to have been written by him for th: 
company during the years 1899 and 1900. 
Plaintiff also asks fer accrued interest o! 
$174.57. 


Attorney-General Blair of Michigan has 
brought suit to enjoin the Ann Arbor Acci 
dent Insurance Company from collecting any 
more premiums and to have a receiver ap- 
pointed for it. He charges that it has not 
held its annual meeting, has not filed its an 
nual report, is not maintaining the required 


reserve and that it is run by an agency. 
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MORAL HAZARD IN LIABILITY 


The Massachusetts (Continued from page 6.) ORGANIZED 1870 
which cannot be inculcated by a shop full of 34th Annual Statement of the condition of the 
“danger signs.” 


Mutual Life Insurance Co. _Daty of « Superintendent. CONCORDIA FIRE 


A superintendent is furthering his employ- 


er’s interests just as much by reducing the lia- INSURANCE COMPANY 
SPRINGFIELD, MASS. bility of accidents among his men as by re- 























ducing the cost of any other item of expense. Of MILWAUKEE, WIS. 
are sae) msec aan 1851 To do this successfully he must be properly DECEMBER 81, 1903 

Assets, January 1, 1904 590.999 instructed and always be on the alert. This 

: saan $30 pipe 0, presupposes that the man is endowed with a GASH C. CAPITAL serve . 289°999-98 

s ron ’ $2 6a7 — proper amount of humanity, caution and com- Resens fora ail other PTaiiitics 938'320.66 

urplus a sense. Net Sur s - = = 134 2 
ilaseg Die pate = TOTAL ASSETS " -~ - 1,016'878:37 
Definite paid-up and cash surrender values os Main Source of Sleral Hazard 

written in every policy he main source of moral hazard, however, 


GEORGE BRU MDER, President 


is in the assured himsel “like employer, 2 ape 
ie assured himself, for “like employe FRANK DAMKOEHLER, Secretary 


like employe,” may almost be considered an 


JOHN A. HALL, President 








HENRY M. PHILLIPS, Vice-President axiom. When an employer of labor says: 
“T don’t care what happens, it is up to the W. B. BIERCE, 
pate ’ eget Se. * 4 4 State Agent Michigan and Ohio, Whitney Opera House 
CINCINNATI OFFICE: 201 Johaston Building. casualty company,” his is a good risk to keep Block, Detroit, Mich. 
CHICAGO OFFICE: 316 Merchants’ Loan & Trust Building, off the books, and when this condition is found 
L. Brackett Bishop, Mgr. the policy should be canceled at once. An H. A. BARTELS, Special Agent 





employer of this class is as ignorant of good 
business principles and as devoid of good 
judgment as the cheapest man on his payroll. 
What is the use of saying ‘‘the best company,” He is a 4 also, whose payroll should be NGEEPERATED 1068 

or “‘the strongest company,” or ‘the largest carefully audited; he cheats himself and should 


j ¥ 
company?’ They all say those things. be watched. G ERMAN 


Employment of Unintelligent Men. 


. The moral hazard of a risk is further in- 
We Say Simply creased where unintelligent men are employed INSURANCE CO. 











on a of - agg gry of settle- OP FREEPORT, ILL. 
—_,  — ment. 1is is because of an ingrown senti- 
ment against the employer and the tendency THE LARGEST AND MOST SUCCESSFUL 


of the employe to get anything in sight, in- FIRE INSURANCE COMPANY IN THE WEST 

PENN MUTUAL LIFE cluding damages where there is absolutely 
no liability on the part of the employer. Assets, January, 1904;............#4,910,606.82 
Demand for Veteran Employes. Cash Capital............ -..» 200,000.00 
INSURAN E Another moral hazard, and one which is Liabilities, including reinsurance 3,207,011.21 
too frequent, is the tendency of some assured NET SURPLUS........ «2.00. 0+-+++--1,508,595.61 
eitner through lack of an understanding of 


OF PHILADELPHIA the liability contract or through a desire to C. 0. COLLMAN, Pres. WM. TREMBOR, Sec. 


get back some of the premium paid for pro- 














. ape” > hen > HENRY BAIER, V.-Pres. . MG A 
tection, to insist upon the liability company’s . b =. ema ee 
Organized 1847 paying an injured employe lost wages and ane ~ . 
other damages because he has been in his THOS. H. SMITH, State Agent, Dayton, Ohio 


That Tells the Whole Story employ a number of years. This not only CARL H. SMITH, Special Agent, Dayton, Ohio 

makes the future handling of claims in that 
establishment extremely difficult, but dissipates 
the assured’s premium unwarrantably and 














makes him antagonistic to the company which C. H. BUNKER FRANK. IN H HEAD 
EVERY MAN INTERESTED contracted to assume the burden of his liabil- ee pergtnchapgeoeminct 
ity troubles. This is the assured who is dis- - ~~ Hg. B ALEXANDER 
in selecting a profession satisfied if the company on his risk does not 


that offers the greatest 


pay out a large part of the premium every C ti 
Prospect of success year in settlement of claims and feels rather On nen a aStla y 0. 


Should read the booklet, aggrieved if the casualty company is not 


“CAREERS FOR THE “stuck.” He does not take into consideration Capital Stock $300,000.00 
gee oa i the large element of protection which enters A id H , 
STRENGTH OF j on. onn ° rycen. into his contract CCl ent 2 Ith 
if GIBRALTAR ‘ cam A f , . an ea n 
yo so hg It ts a practical discus Interests Are Co-ordinate. surance 
fo See Sion of the opportunities 





P I do not condemn all employers who come " 
offered in the field of lac Maer, cts hear ae General Offices: CHICAGO 
Life Insurance. A copy under the moral hazard class and who have 
will be sent, free, upon what might be termed undesirable risks, with- Policies are Protected by more than One Million 
request out certain reservations. The great trouble is apo pee Over $5,000,000 paid in claims 
: . 75 ) “y ors 
that the casualty companies and the assured to 175,000 of our Policyholders. 


TH E PRU D ENTIAL are working at arm’s length and often at cross Good Contracts in Good Territory to Good Men 


purposes. Their interests are co-ordinate and 


INSURANCE COMPANY OF AMERICA mutual, and if not so considered by both the ——Propvucers ApprEss—. 





Home Office * JOHN F. DRYDEN assured and the casualty company much of 4 
NEWARK, N. J. President the benefit of liability insurance is lost. H. G. B. ALEXANDER 
Prudential Agents are Money . “ Open Vag Confidence in the Company. 34n at Manage: 

tor atece of Education, World's Fair, St. — The assured should have confidence in the I onroe Street - - CHICAGO 


management of his casualty company and con- 
sult its manager in reference to liability mat- 
ters in connection with his risk as he con- 


sults his lawyer in business affairs and with 
the same freedom. If he cannot have this 
THE COLUMBIAN confidence and feel that his interests are co- 
incident with those of his insurers, he ought 


NATIONAL LIFE INSURANCE} | 2, 2%2°<,,0's, insurance <csewhers A com | | FIRE INSURANCE COMPANY 












































munity interests, confidence in the integ- 
COMPANY rity and judgment of the casualty company’s 
management, and an occasional chat for the Organized 1859 
good of the risk, will eliminate to a large 
BOSTON, rlASS. extent the bugbear of moral hazard, tend to 62 and 64 William St., Cor. Cedar, New York 
keep down losses, and maintain an equitable 
ei Statement January 1, 1904 
Incorporated under the Cash Capital. Aes .... $1,000,000.00 
. . . i a 917 74 
laws of Massachusetts Plate glass underwriters at Des Moines will caarvee te ‘Losses oneal ste erie ett 
not be disturbed by the recent organization Claims. ois weseee — 158,826.78 
of a compact in New York, as they have had Net Surplus 0.0. 0...cceee sce eteceees 2,616,464. 11 
a local rate agreement since last June. Total Assets........ _.85,849,863.33 
a - , ee HUGO SCHUMANN, President. 
| PARKER, - . - President The financial statement of the World's Fair Fr. Von Beenvtu, V.-Pres. Geo. B. Epwarps, V.-Pres. 
WM. L RUTLER noo York E, for May, June, July and August shows the CHARLES RUYKHAVER, Sec. GusTAV KEHR, ASs't Sec. 
’ WwooD DG 8 i rae : ance >i : as : ce 
a0. Rout Oe oston ‘hi ae Pres. following insurance premiums paid in these Western Department 
months: On buildings, $9,555; on contents, E.G. HALLE, Mgr. Royal Insurance Building, Chicago, Il. 











$1,048; liability insurance, $4,000. 
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THE PACIFIC 
MUTUAL 


OF CALIFORNIA 


ITS LIFE POLICIES GUARANTEE 
DIVIDENDS. IT IS AN OLD TIME 
TRIED’COMPANY. ASSETS 
NEARLY SIX MILLION. SURPLUS 
TO POLICYHOLDERS NEARLY 
$1,000,000.00. AGENTS WANTED. 


DANFORD M. BAKER 


CENERAL ACENT 
608 Marquette Building, CHICAGO 





Sometimes a revision of policy 
forms means little. It stands for 


THOROUGHNESS 


in every detail in the changes that 
have been made by the Union 
Mutual—re-arrangement of fea- 
tures, reduction of rates, liberaliz- 
ing of rights, a contract modern 
to the highest notch. A policy 
that looks well, sells easily, and 
pleases long. 


UNION MUTUAL LIFE 
INSURANCE CO. 


PORTLAND, MAINE 
FREC E. RICHARDS, Pres. ARTHUR L. BATES, V.-Pres. 
Agents always desired—the kind 
who write policies and hold them 
ADDRESS EITHER 
THORNTON CHASE, Supt., 84 Adams Street, Chicago, Ill. 
EDSON D. SCOFIELD, Supt , 180 Broadway, New York City 








CHARTERED 1866 


Hartford Life Insurance 
Company, 


HARTFORD, CONN. 
GEO, E.KEENEY, Pres. CHAS. H. BACAL',, Sec’y. 


Up to date in business methods 

-in contracts —in plans — 
BEST Insurance to Buy or to 
Sell—Ordinary Life and 
Limited Payment Policies— 
Automatic Endowments at 80 





$25,500,000 PAID TO BENEFICIARIES. 
Liberal Contracts for Business Getters. 
INVESTIGATE 

















EvA 


Accident ««« Health 
Policies. 


Large Benefits. Low Rates. 
Best Commissions. 


KIMBALL C. ATWOOD, Sec’y. 
290 Broadway, - - = New York. 

















RESENT ATTACKS ON MARQUETTE, 
(Continued from page 13.) 
tered by the department nor protected by 
anyone connected with it. 
eae 


Evidently Mr. Rosenfeld feared, after he 
got control of the company, that he might be 
deposed again, and had it reinsured in the 
Life Insurance Company of Pennsylvania. It 
is intimated that Mr. Palmer was offered a 
position in Philadelphia as actuary, but it is 
stated he was finally frozen out entirely. 
After the Western Union was transferred, Mr. 
Palmer and his cohorts were left without an 
anchorage, and hence cast about for a new 
company. The Marquette Mutual was in the 
hands of a receiver, and its charter was se- 
cured after all claims had been paid. The 
injunction against it was removed and Mr. 
Palmer took charge as secrefary. The main 
object of the company was to secure as much 
business of the old Western Union as pos- 
sible. The only list of policyholders of the 
Western Union which could be secured was 
a partial one from the receiver of the old 
Traders Mutual of Springfield, which the 
Western Union reinsured, as the books of the 
Western Union were removed to Philadelphia. 

Some-of the policyholders of the Western 
Union got out a letter stating that more than 
$10,000 of cash in bank was taken over by 
the Pennsylvania company, and therefore re- 
moved from the State, so that it could not 
be used in payment of death claims. 

e-*" * 

In the reinsurance agreement between the 
Western Union and the Life Insurance Com- 
pany of Pennsylvania it is stipulated that the 
later company does not assume any of the 
existing indebtedness or claims of the, Western 
Union and does not take on any obligations 
of the policyholders until one premium has 
been paid. It agrees to carry out the con- 
tracts of Western Union policyholders and 
those of the Old Wayne Mutual, which it 
absorbed, on the same terms as the existing 
contract. 

The Illinois insurance department claims 
that the transfer of the Western Union to the 
Pennsylvania company was illegal, as under 
the laws it is declared that two-thirds of the 
policyholders have to agree to a deal of this 
nature. An attempt is being made by the 
IHinois department to have the deal declared 
void and the effects of the Western Union 
returned to a custodian in Illinois. 

% * «* 

One attorney, who has made a study of the 
proceedings, gives it as his opinion that Mr. 
Rosenfeld saw an opportunity to get hold 
of several plums in Illinois in the way of 
decadent and moribund fraternals and assess- 
ment companies, and hence acquired the West- 
ern Union. When he was ‘deposed from that 
company he saw his hopes blasted unless he 
could get it back again, and he succeeded in 
this project. He was afraid, however, to al- 
low the company to remain in Illinois, lest he 
might be deposed again, and hence had the 
company transferred to the Pennsylvania in- 
stitution, intending to carry out the absorbing 
business from Philadelphia. When he ascer- 
tained that Mr. Palmer and his friends, who 
had been thrown out of the Western Union, 
started the Marquette Mutual, this attorney 
opines that Mr. Rosenfeld believed he would 
have competition in the absorbing business, and 
hence seeks to blockade the movements of 
the Marquette Mutual. The same attorney 
gives it as his opinion that Mr. Rosenfeld also 
desires to have a clean sweep in the insurance 
department when Governor-elect Deneen goes 
into office, im order that the alleged “pull” of 
the Marquette Mutual and Mr. Palmer may 
be severed. The outcome of the proceedings 
is problematical, but Mr. Palmer states that 
the Marquette Mutual is here to stay and is 
backed by men who will sce that it has its 
rights. 

% * * 

Hoyt King, Mr. Rosenfeld’s attorney, at- 
tempted to get at the report of the examina- 
tion of the Marquette Mutual by the Illinois 
department at the time the new contingent 
obtained control. This examination covcred 
also the exodus and affairs cf the Western 
Union. The department failed to show Mr. 
King the report when he first called and he 
applied for a mandamus. Then he was shown 
the report. ‘The report shows about $300 as- 
Mr. King claims it has 


sets and no liabilities. 
liabilities. 


SURPLUS LINES 


THE GREAT LAKES 
FIRE AND MARINE 
INSURANGE GO. 


424 New York Life Building 
171 La Salle Street 
CHICACO 


FREDERICK F. KRAUSE, President 
EDWIN E. NIESS, Secretary and Treasurer 





Frank D. Jackson, President 
Srpney A. Foster, Secretary 


ROYAL UNION 
MUTUAL LIFE INS. CO. 


DES MOINES 


“As I understand it, you propose to 
return to me all I have paid yourCompany, 
and $245 in addition.”—W. B. Allison, U. 
S. Senator, on a Fifteen Payment Life. 


“I now have an opportunity to receive 
back allthe money I have paid out, and 
$101.83 in profit.”—J. B. Foraker, U. S. 
Senator from Ohio, on a $2,000, Ten Pay- 
ment Life. 


J. W. A. STAUDT, State Agent 
CANTON, OHIO 














EMPLOYERS’ LIABILITY ASSUR- 
ANCE CORPORATION, Ltd. 


of London, England. 


SAMUEL APPLETON, Manager and At‘orney, 
United States Branch. 


Original and Leading Liability 
Company 


All Porms of Liability Insurance. The most advanced 
and practical personal accident ami sickness policies 


Total Available Resources, $6,816,000.00 


GENERAL AGENTS 


B. M. & GEORGE D. ALLISON, Ohio, East Ky., W. Va., 
Tenn., 39 East Third St., Cincinnati. 
R. H. CLARK, Northern Ohio, 208 Superior St., Cleve- 


land. 

ROBT. ZENER & CO., Indiana and Kentucky, Talbott 
Block, Indianapolis. 

GEO. A. GILBERT, IIL, Iowa, Neb., S. Dak. and N. Dak., 
159 La Salle St., Chicago. 





UNION CENTRAL LIFE 
INSURANCE COMPANY 


CINCINNATI, OHIO ——— 





The Great Policyholders’ Company 
Assets, January 1, 1904 ..$38,795,143.78 
I on 6. . concessions 32,615,645.78 
Gross Surplus 6,179,498.00 
No fluctuating securities—Largest Rate of Interest 

—Low Death Rate. 
Large and Increasing Dividends to Policyholders. 


Desirable Contracts and Good Territory Open for 
Live Agents. 


ADDRESS 
JOHN Il. PATTISON, President. 
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THE METROPOLITAN PLATE GLASS AND 
CASUALTY INSURANCE CO, OF NEW YORK 


HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 | THE OLDEST NEW YORK COMPANY IN ITS LINE 


ASSETS, JANUARY Ist. 1904, - += $591,813.08 
SURPLUS TO POLICYHOLDERS,_ - 389,895.29 


PLATE GLASS POLICIES 


PERSONAL ACCIDENT 
Of the most approved forms. 
EUGENE H. WINSLOW, President 


DANIEL D. WHITNEY, Vice-President S. WM. BURTON, Secretary 
ALONZO G. BROOKS, Assistant Secretary 





RELIABLE AND ENERGETIC AGENTS WANTED 


GERMAN-AMERICAN FIRE UNDERWRITERS 


ATLAS FIRE UNDERWRITERS 
AND 


COMMERCIAL UNDERWRITERS 


OF CHICACO 


SOLICIT SURPLUS BUSINESS AT TARIFF RATES. 
ISSUE NEW YORK STANDARD FORM OF POLICY. 


LOSSES PAID PROMPTLY. 


HENRY COHN & CO., Attorneys. 























184 La Salle Street. 


—THE-— 


AMERICAN GREDIT-INDEMNITY CO. 


OF NEW YORK. 
CAPITAL, Full Paid, $1,000,000. 
S. M. PHELAN, President. 


Insures Manufacturers and Wholes 
through insolvency of customers. 
merchandise accounts 


Our business is increasing rapidly and we have some good openings for ener- 
getic, ambitious, capable men as agents, 
COLONIAL TRUST BLDG., GARFIELD BLDG., 
ST. LOUIS, MO. CLEVELAND, OHIO. 


ale Merchants against excessive loss 
Our Bond of Indemnity is Collateral] on 


MARQUETTE BLDG., 
CHICAGO, ILL. 











‘‘Good Wine Needs No Bush’”’ 


The Combination Policies of the 


Security Trust & Life Ins. Co. 


Agents of character and capacity wanted in all unoccupied terri- 
tory to whom liberal renewal contracts will be given. 
For terms address the company's principal office, 


SECURITY TRUST & LIFE BUILDING, 
Broadway and 26th St., New York 
Hon. R. E Pattison, President. 


Hon. Geo. B. Luper, 2d Vice Pres. and Gen't Mer. 
Moore Sanborn, 4th Vice-Pres and Manager of Agencies. 














CGUMMED POLICY LABELS 





PRICE LIST 
COLORS. EMBOSSED. 
Red and White, Black 
Blue and White, and Green 
or Chromatic. Gold. Bronze 
| arr 300 $ 4.50 
SS aee 3.75 5.50 6.50 ae ee 1500 
BGs ckses en 4.50 6.50 7.50 SD. Thecsccs 25.00 
_. Sear 6.00 8.00 10.00 
SPR cae sccas 10.00 34.00 15.00 


WE CUARANTEE SATISFACTION. 


THE WESTERN UNDERWRITER CO. 








Established 1865. 


THE 
Frankfort Marine, Accident and Plate 


Glass Insurance Co. 
OF FRANKFORT-ON-THE-MAIN, GERMANY 


Employers and Public Liabilities, Elevator Insurance, Workmen's 


Collective, Individual Accident and Plate Glass. 

For the security of Policyholders in the United States of America a 
deposit has been made in the State of Massachusetts of $200,000.00 in 
United States Bonds. 





























164 La Salle Street, Johnston Bidg. United States Department 
CHICAGO. CINCINNATI. 100 William St., New York. F. G. VOSS, Manager and Atiorney 
Tel. M. 2914. Tel. M. 2077. 
oune ree SamPLes. . JAMES HiL MLL D, + RESILVENT 
} National 2 Sr smeuscse,, 
Andrew ! ESIDENT i 
GREETINGS . BeorgeR Read Edwin W.Dz Leon, Fire Insu rance ORGANIZED 
: @ > VICE PRESIDENT: atieres NOV. 27, 1871. 
Casualty oe ofnerca Company of Hartford, Conn. ae 
. eee j = i Capital Stock, all Cash. ...... cccc0e seve cece cccccsccocces cence: secese $1,000,000.00 
ee unds reserved to mee faDILICIES. 0... cecccccccccccccscccec cece 
sees es = Be ademas ca Saeneneon rae hora psedoscgevedce concccesce \'ee0'eon-ya 
“gecident: Wotsd Ages, TAM. 1; LOGS «60.1... cncveccevscvcseeses esse ssece: $4,781 ,963.38 


"Gort po EE 











Home Office, See eeRts oe) 


Western Department, Chicago, Il. : 
FRED S. JAMES, GENERAL AGENT. 
GEORGE W. BLOSSOM, Ass’T Gen’t AGT. 
CuHas. RICHARDSON, 20 Ass’T Gent AGT 


THE FIDELITY & CASUALTY 

















MARSH, ULLMANN & CO., Resident Managers for Illinois, 
139 La Salle Street, Chicago. 


THE LESLIE H. WEBB CO., General Agts., Northern Ohio, 
Chamber of Commerce Bidg., Cleveland. 


THE GENERAL UNDERWRITING CO., Gen’! Agts., Southern Ohio, 
Pirst National Bank Bidg., Cincinnati, 


DETROIT INSURANCE AGENCY, LTD., General Agts., Michigan. 
Hammond Bidg., Detroit, Mich. 





COMPANY 


97 TO 103 CEDAR STREET, N. Y. CITY 
a a ee eye $ 6,397,004.50 
PRM uo? Sind og ht Sao tae be tuk waka 1,912,107.72 
LOSSES PAID * 18,696,401.43 
CASUALTY INSURANCE SPECIALTIES 
FIDELITY~— Bonds of Suretyship for persons in positions 








of Trust. 

CASUALTY—Personal Accident and Health, Liability, 
Burglary, Plate Glass, Steam Boiler, Elevator and 
Flywheel. 


OFFICERS: 
Georcg F. Srwarp, President 
Rosert J. Hiiias, Vice-Pres. and Secy. Henry Cross.ey, Asst.Becy. 
Frank E. Law, 2nd Asst. Secy. Epwagp C. Lunt, Srd Asst. Secy. 








THE WESTERN UNDERWRITER. 











AETNA LIFE INSURANCE COMPANY 


MORGAN G. BULKELEY, President 


The leading Insurance Company in New England and the largest Company in the world writing 


LIFE, ACCIDENT, HEALTH AND LIABILITY INSURANCE 


Paid to Policy Holders 140 Millions 
PROMPT SETTLEMENT OF CLAIMS 


Prompt Investigations, Thorough Inspections, Unequaled Service, Liberal Adjustments, Fair Dealings, 
Absolute Security. 


Address the Home Office at HARTFORD, CONN. 


Assets over 70 Millions. 


A Great Company for Agents 

















1852 


ORCANIZED 
FIRE INSURANGE CO. 


HANOVE OF NEW YORK 


CAPITAL $1,000,000 


Successfully passed through the con- 
flagrations of Portland, Chicago, Boston, 
Fargo, Bloomington, Jacksonville, 
Paterson, Waterbury and Baltimore. 


Agents in all Cities and Towns 


WESTERN DEPARTMENT, 184 La Salle Street, CHICAGO 


C. W. HIGLEY, General Agent F. A. HUBBARD, Ass’t Gen’! Agent 


Assets 




















BRITISH AMERICA ASSURANCE 60 


FIRE AND MARINE. 


HEAD OFFICE, - - - 





TORONTO, CANADA, 


UNITED STATES BRANCH. 
ist JANUARY, 1904. 
$1,427,304.89 
950,557.91 
476,746.98 


Liabilities 
Net Surplus 


HON. GEORGE A. COX, President J. J. KENNY, Vice-President 











We Have Some 


FINE OPENINGS 
IN ILLINOIS 


For men who are personal 
writers or can handle 
territory 


APPLY TO HOME OFFICE 


Franklin’s Gains 1°00-1903 


Increase in Outstanding Insurance 
Increase in Surplus Account 
Increase in Admitted Assets 
Increase in Reserve Account 


Josue Company 
Siateul {li ~ 


OPROCKFORD, TLLINOIS. 


CASH CAPITAL, - $200,000.00 
ASSETS, - - 487 '880. 22 
SURPLUS TO POLICY HOLDERS 250, 196.7 | 


WRITES 
Fire, Lightning and Tornado 
Insurance 


COOK COUNTY DEPARTMENT 


NEWBURGER & CO., 
159 La Salle St., - od = Chicago 


GEORGE L. WILEY, Sec’y. 


NSURANCE COMPANY 


“STATE” 


ILLINOIS 


(Llores aia ag 


E. W. BROWN, Pres. 

















ORGANIZED 1851. 


“ PHOENI 


OF HARTFORD, CONN., 


MUTUAL LIFE 


INSURANCE COMPANY 


issues the most popular forms of life insurance 
contracts of any company inthe world. For ter- 
ritory, liberal terms to agents and sample policies 


ADDRESS, 


JULES GIRARDIN, Gen. Agt. for Illinois, - The Temple, Chicago 
0. W. BAIR, Gen. Agt. for Southern Ohio, - Union Trust Bidg., Cincinnati. 
FOX & NIELSEN, Gen. Agts. for Northern Ohio, - Garfield Bidg., Cleveland. 


McDONALD & WINGFIELD, Gen. Agts. for Kentucky, Keller Bidg., Louisville. 














First Old-Line Stock Accident Co. Incorporated in Illinois. 


Accident and Health. 


SPECIAL AGENTS. 
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LBERT HUBBARD said somewhere, 

“They refrain from doing things and 

call it virtue.” Secretary of the Treas- 

ury Shaw says that about all that 
many small boys hear is “Don't,” until they 
scarcely know what to do. The civilized 
world has been trained for thousands of years 
on laws beginning, “Thou shalt not.” All 
these negatives may be very necessary—doubt- 
less are—but if all the world with one accord 
were to attain to a virtue that consisted in 
refraining from doing things, and nothing 
more, the world would be.a slow place and 
not much would be accomplished. 

“ez 


Life insurance men have been surfeited with 
“Don'ts,” some of them good and many un- 
necessary to anybody with common sense. A 
dead man observes these injunctions faithfully, 
and yet he gets but small credit. 

The men who never make a mistake are 
generally ones who have never done any- 
thing that gave them a chance to make one. 
This mere passive virtue that consists only in 
observing every “Don’t” and obeying every 
“Thou shalt not,” will not result in a man’s 
becoming a great life insurance writer. 

“e 


What a man needs in this business is, first 
of all, a good natural equipment in the way 
of health, energy and willingness to work. 
Given these things, and others may be added 
later. Horace Greeley said, “The way to re- 
sume specie payments is to resume,” and the 
way to write life insurance is to write it. A 
certain amount of preliminary training is de- 
sirable. Some books or courses of. study may 
be followed to great advantage, but actual 
practice should begin early. Men learn how 
to do things by doing them. Mistakes will 
be made, but each will furnish a lesson that 
is likely to be remembered. It is education 
rather than instruction that life insurance so- 
licitors need, more a drawing out and develop- 
ment of their natural abilities than mere in- 
crease in information. 


Perhaps no class of men have more honest 
work done to assist them than life insurance 
solicitors. Books, journals, bulletins, conven- 
tions and the personal work of general agents 
and superintendents are all bent toward aiding 
solicitors, by giving information, advice and 
encouragement. The agent who is wise will 
gain from all these sources. Actual facts 
ibout his own or other. companies, plans, 
policies, etc., are of value, as this information 
nay be of use at any time. Advice and ideas 
ire of value partly as they are good or bad, but 
nostly as the agent makes use of them. 

‘Ne 


The’ man who depends upon others to fur- 
lish his ideas must not expect to amount to 
iuch. The man with ideas of his own, how- 
ver, who is smart enough to grasp quickly and 
igest the valuable ideas of others gets vast _ad- 
antages to himself. Here and there he may 
void a pitfall, that would have proven dis- 
strous. From what one man has done he 
lay be led to think of something else that 
ie may do. When he gets a lazy spell, a few 
ords may stir him up. To such a man, 
thers’ ideas are not things to be swallowed 
hole, but things which contain germs that 

his own mind will be valuable. A ‘man 
ho tries to take in the whole of everything 





he reads makes his mind a lumber pile. He 
who takes what is valuable to him of what 
he reads and hears, and digests it and makes 
it part of his own mental equipment, grows 
from day to day and becomes stronger. It 
is power, not encyclopedic information, that 
life insurance men need inf their business. It 
is the man with energy, with his faculties 
trained for quick action and his knowledge 
available for instant use that wins rather than 
he who knows much but lacks the energy or 
the ability to use his knowledge. 
Ne 


It is not the negative virtue of refraining 
from the wrong thing or the timidity that is 
afraid of making mistakes, but the positive 
virtue of doing the right thing, together with 
a capacity for acquiring from all sources what- 
ever will aid in determining what thing is 
right and assist in doing it, that goes far 
toward sending a man on the road to a good 
income and a high place in the life insurance 


business. Perse 
ONE OF THE DIFFICULTIES 
BESETTING SOME AGENTS. 


‘In my intercourse with life insurance men 
I have found one fault. which can easily be 
remedied, and to my mind will add much to 
ihe productive faculties of an agent. Many 
agents well intentioned and absolutely honest 
in their convictions have not ¢he discriminating 
mental powers to appreciate their capabilities 
and the range wherein they should work. 

For example, there called at our office a 
few days ago an agent who was seeking to 
insure a merchant prince of wealth, attain- 
ment and high social position. I found that 
the agent had been thoroughly drilled by his 
superior as to the great importance of per- 
sistency. True enough this is a vital factor 
in life insurance work and I would not for a 
moment depreciate its worth. It needs, how- 
ever, to be directed along proper lines. This 
agent took his persistency and tried to use it 
in a way that was valueless, The agent was 
a hard-working man of only moderate income. 
He lacked somewhat educational advantages 
and the polish that accompanies the refine- 
ments of brilliant social intercourse. He lived 
in a modest flat, happily. On his own level, he 
could do things. In endeavoring to travel a 
pace higher up he failed; when he went to the 
merchant prince, he got into an environment 
with which he was unfamiliar. The merchant 
lived, talked and thought along different lines 
than the agent. It was not a case of like 
meeting like. The merchant was annoyed 
by this man of different mold approaching 
him. The agent was just as good a citizen 
and doubtless more deserving than the mer- 
chant, yet in presenting his proposition he 
did not know the life of the merchant. With 
his $goo-a-year income and the position 
that stipend entitled him to, he was. not 
possessed of those outward habiliments or 
mental equipment that enabled him to do 
justice to the man of power he was can- 
vassing. 
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In this case how much better it would have 
been for the general agent skilfully and deli- 
cately to guide him to men of his own sphere, 
or those lower in the scale. I believe that 








the general agent should know not only his 
agents but the type of men they propose to 
canvass. Let the agents of keen business 
acumen, social position, education and refine 
ment, the club men, if you please, solicit high 
class business men. Let those who lack these 
acquirements canvass men of smaller means 
who live and think on the plane of the agent 
To put an agent of a certain scale in life next 
to a man of the blue stocking type, only preju 
dices the latter against insurance and 
courages the agent. General agents can 
deftly guide the work of their men. 

Would the Standard Oil Company for a 
moment put one of their solicitors’ running 
an oi! wagon in a village to work among 
purchasing agents of railroads who buy lubri 
cating oils? 

The agent of the middle class, and I truly 
respect him, can produce business when he 
works among men of his own kind, There 
should be his bailiwick, and the general agent's 
business is to keep him there and show him 
how his labor can bring a richer reward than 
by getting beyond his depth. 


dis- 
very 
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I was interested a few days ago in con 
versation with an agency manager to whom 
I had presented this thought previously. He 
told me that he had an agent whom he knew 
to be capable but who could not get a hold on 
business. He concluded he was gunning for 
too big game-and shooting at buffa'o when 
he should be hunting rabbits. He had a heart- 
to-heart talk with the agent and suggested 
where the trouble existed 

The agent went back to his home with a 
new light and in a day or two sent in applica 
tions for four policies, Since then he 
been producing successfully because he has 
found the field in which he congenial 
patronage. He has discovered his natural 
meadow. I throw out this example as an 
illustration of ihe difficulties that are besetting 
many of our agent C. M.:-¢€ 
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POOR DIVIDENDS ON PAID-UP POLICIES 

The poor dividend showing made by some 

of the mutual companies on limited payment 


has 


sees 


policies after they have become paid-up by 
their terms is helping to destroy 
best arguments that 
participating insurance. It 
mon 


one of the 
urged against non 
has been the com 


wads 
practice of with 
say, “It is true that 
the difference in premium amounts to a good 
dividend in itself and that you are sure of 
that. But you must consider that when you 
have finished paying your premiums the policy 
I am offering you will pay you dividends 
every year as long as you live, while a non 
participating policy would pay you none at 
all.” 

If agents of some of the companies that 
make a business of selling non-particpating 
policies would get the dividend records of 
certain companies they could make that argu 
ment look very weak. There are some of 
the companies that seem to put forth every 
effort to make a big showing on, the tontine 
dividend or to satisfy the policyholder as long 
as he is paying premiums, and when that is 
done, lose all interest in that policyholder 
and pay him dividends that amount to almost 
nothing. 


agents, in competition 
stock rate insurance, to 
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LIFE INSURANCE SOLICITING 
AND THE YETBRAN AGENTS, 


While old men are being crowded out of 
other lines of business on account of age, life 
insurance salesmanship always is open both 
to young and old. A man who has spent his 
years in this business and gotten together suf- 
ficient worldly goods to keep himself and 
family supplied can work at his will at his 
old calling, keep employed and have an in- 


come from his labors. Even ‘a small pro- 
ducer, who seeks no advances, is retained in 
service... There are but few opportunities 


open to young men which insure them a po- 
sition in old age, however competent and hon- 
est they be. ‘The demand is for men of young 
blood and enthusiasm. The old employes are 
crowded out. This is a point that young men 
should consider in choosing a profession. A 
young man enters life insurance work and 
trains to be an agent. He works faithfully 
and conscientiously, producing a fair volume. 


He arrives at old age, and while his vital 
forces have diminished he still desires to 
work. He has always been accustomed to 
labor and to be cast loose from his moor- 
ings just to drift is not to his liking. This 
veteran can still continue his life insurance 
work. The office enjoys seeing the gray- 
haired agent at his desk. ‘The old man im 
life insurance is a tribute of worth to the 


business. He is not a pensioner nor hanger- 
on. He gets a recompense for his toil. 

In the Berkshire office at Chicago is an old 
veteran of 80 years always at work. In Man- 
ager Wood's agency of the Equitable at Pitts- 
burg another octogens rian is a prize winner. 
There are numerous others, splendid monu- 
ments to the business, who are employed 
while other old men have been thrown aside. 

es SF 
INVESTMENT- INSURANCE. 

President C. M. Turner of the 
Mutual in discussing investment 
says: 

“My objections to so-called ‘investment in- 
surance’ does not lie in the fact of a high 
premium, or because a combination of insur- 
ance and investment is necessarily unprofit- 
able or unwise. It is wholly and solely due 
to the fact that in all forms of investment 
policies heretofore offered the insurance and 
investment features are so interwoven in one 
contract that to realize upon either one the 
payee must necessarily and unavoidably forfeit 
upon the other. Take for instance the endow- 
ment policy, which is the foundation of all in- 
vestment insurance. If the insured dies before 
the completion of the endowment period, his 
beneficiary will receive only the insurance. 
The moneys paid for an endowment will be 
unconditionally forfeited.. If he lives and 
realizes upon the investment. his insurance 
must terminate when the endowment matures. 
Cash surrender or loan privileges do not and 
are not intended to correct this evil. The 
insured simply has the privilege of withdraw- 
ing or borrowing the money he has paid to 
the company in excess of the cost of life insur- 
ance. If he withdraws he does so at a sac- 
rifice. If he avails himself of the loan priv- 
ileges, he borrows his own deposits and places 
an interest bearing lien against his policy for 
the full amount, which is deducted at~ ma 
turity, or in event of earlier death. 

“Investment combined with insurance is 
proper only when the investment may be with- 
drawn without terminating the insurance, or 
without mortgaging the policy by placing 
against it an interest Pye lien, and when 
in event of death prior to the completion of 
the premium paying period all excess pay 
ments made on account of the investment 
feature, both principal and interest, are paid 
to the beneficiary in addition to the face of 
the policy. When this is accomplished, then 
all objections are removed and the investment 
policy becomes equitable, honest and a bless- 
ing.” 


Security 
insurance 





A progressive and strong life company, 
whose plans are attractive, whose 
business is large, has a vacant place 
for the right kind of manager. Any 


application addressed to «‘M. F.’’, care 
of this paper, will be treated as con. 
fidential. 





LIFE INSURANCE FIGURES FOR RUSSIA. 
The United States 
the following figures 


consular reports give 
for Russian business 





written in 1903, the years being those in 
which Russian companies were founded or 
foreign companies entered Russia: 
Companies. Policies. Amount. 
Russian— 
General Life Ins. Co.,.1900.. 4,287 $5,678,163 
Ins. Co., “Rossia,’ 1881. - 3,261 5,191,330 
Russian Ins. Co., 1835...... ,699 3,819,100 
Russian Ins. Co., 1901...... 2,127 3,803,055 
Ins. Co., “Jakor,”’ 1872..:... 1,652 1,855,533 
St. Petersburg Ins. Co., 1858. 902 1,118,700 
Ins. Co., “Solicitude,” 1892. 46 536,685 
Seiad, 0d. 3s ce 15,364 $22,002,566 
Foreign— 
New York Life, 1885........ 4,987 10,469,010 
Equitable Life, 1890........ 1,924 3,753,600 
LOreein;: WOG8= oo sce we ve 1,535 3 "098,225 
WOOD Solos nb oa atack casks 8, 446 $17,320,835 
Grand total ............5-.0. 23,810 $39,321,401 
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WHAT IT MEANS FOR AN 
AGENT TO DOUBLE HIS ENERGY. 


<fo an agent whose whole energy is em- 
g g) 


ployed in building up a permanent and ade- 
quate income through the sale of life insur- 
ance policies, the. spectacle of a “side line” 
insurance agent, content with an occasional 
profit, is a puzzle not easy of solution. Men 
who can write $2,000 per month with other 
“irons in the fire,” none of which can possibly 
yield a profit proportionate to the labor and 
capital spent in selling life insurance, might 
profitably do a little reasoning along these 
lines. ‘To write $2,000 per month requires a 
certain ability; it yields a reasonable profit and 
should convince the salesman that he can do 
more and make more only as he attempts 
more. Few mefi have attained more than a 
moderate success in this business without a 
firm conviction that the institution of life 
insurance is so big, so permanent, so scien- 
tific and so positively essential to the public 
good that the salesman must necessarily de- 
vote his best thought and whole energy to the 
perfection of his work. There are scores of 
industrious men, ambitious to provide for 
their living future, who honestly believe that 
$25,000 of life insurance per annum, with its 
accompanying profit, constitutes the maximum 
of their insurance producing capacity. Such 
men are worthy subjects for conversion to our 
business as full- time men; a general agent or 
manager can as profitably employ his time 
and talent in bringing men of this type into 
their full strength and usefulness as in scour- 
ing the field for men who have never experi- 
enced that delightful yet indescribable sensa- 
tion of “closing a case.” There are great 
opportunities in both directions, but the agent 
who has whiffed the odor of a commission 
profit is at once receptive to a suggestion from 
the general agent or manager that $25,000 can 
be doubled if the energy is doubled and prop- 
erly directed. New men are essential to the 
maintenance of an agency, but the agent under 
contract, producing something and capable of 
more, has a prior claim to the time and atten- 
tion of his general agent or manager. 

The Connecticut insurance report records 
the payment of over $60,000,000 in commis- 


sions by thirty-one companies during the year, 


1903. This means a daily profit to insurance 
salesmen exceeding $160,000. These figures 
will be a revelation to some and a happy in- 
spiration to others who seek enlightenment 
on the subject of the present earnings of the 
field men and the still greater possibilities for 
future work.—Prudential Bulletin. 
cs St SF 
SEEKS NEW PASTURES. 

A prominent field man of a life company 
states that he has entirely given up the plan 
of securing agents from other companies to 
take his company, because in almost every 
case he has found such agents to be unsat- 
isfactory. He takes the ground that if a com- 
pany has a good agent, with which it is sat- 
isfied, it will not let him go if he is at all 
within reach. If it does consent to let him 
go, the field man believes there is something 
wrong with the agent or he is not entirely 
satisfactory to the company. He finds that 
the most satisfactory agents are trained from 
material found in other occupations. 











DIFFERENT PLANS AS 0 
ACCELERATIVE ENDOWMENTS. 


The accelerative endowment plan is an ex- 
cellent plan followed by a number of com- 
panies for maturing an endowment earlier 
than the original contract called for or for 
converting a life or limited payment policy 
into an endowment by means of adding the 
dividends to the reserve. This plan varies 
with different companies. With most of them 
the dividends are left to accumulate with the 
company at a specified rate of compound inter- 
est. The dividends and reserve are carried 
in different accounts and the dividends are 
subject to withdrawal by the assured or to be 
paid in addition to the face of his policy in 
the event of his death before the-policy ma- 
tures as an endowment. If he leaves them 
with the company, however, it will when they, 
together with the reserve, equal the face of 
the policy, mature it as an endowment. In 
this way a 20-year endowment may be ma- 
tured in several years less than twenty, and 
a life policy may be matured as an endowment 
in from perhaps twenty-five to forty years, de- 
pending upon the age of the assured at time 
of entry. 


The Mutual Benefit has a plan different from 
that of most, if not all, the other companies. 
Its accelerative endowment proposition is a 
separate contract or rider which may be at- 
tached to any policy, except certain special 
forms such as installment policies, under 
which the company agrees that unless the as- 
sured shall see fit to use a dividend otherwise 
the company will add it to the reserve and will 
inform him at what date and for what 
amount the policy will mature as an endow- 
ment, or at what date it will become paid-up, 
provided the assured pays future premiums 
as provided for in the policy. 

As the ‘reserve is increased by each annual 
dividend, each future dividend is increased, 
and the reserve value of the policy at any time 
is equal to the regular reserve plus the amount 
of all dividends that have been added. Under 
this plan a policy will mature as an endow 
ment sooner than it would if the company 
under the same dividend scale paid 3 or 3% 
percent on the dividends and carried them as 
a separate account, but in the event of death 
before maturity of the endowment, the divi- 
dends having become part of the reserve are 
not paid in addition to the face of the policy. 
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This policy is readily adjustable, as may be 
seen. Supposing that a man is engaged in a 
trade where he will be retired at about the 
age of 65. He may leave his dividends with 
the company until the annual statement shows 
that his policy will mature as an endowment 
at age 65 and then use the future dividends 
to reduce premiums. Or if he has an income 
that will suffice for his old age, he may com- 
mence using his dividends to reduce premi- 
ums as soon as the annual statement on his 
policy shows that it will become paid-up at 
age 65. Or he has the further alternative of 
securing from the company at any time a state- 
ment of how long his policy would run as a 
non-participating term policy under the ex 
tended insurance clause, and when the exten 
sion will carry it to age 96 he may let it lapse 
and go on the extension. This, however, 
would deprive him of the future privileges 
of loans or cash value which he would have 
if he carried the policy until it became 
paid- up. 

This plan is applicable to life, limited pay 
ment or endowment policies. In the case of 
regular endowments they ‘may be matured 
at an earlier date than the original contract 
calls for, or the number of premiums may be 
reduced and the policy left to mature at the 
original date. 


A CAPABLE MAN 


Can obtain some excellent outside territory in 
Illiaois or Wisconsin for 


THE PROVIDENT SAVINGS LIFE of New York 
E. W. SCOTT, President. 


H. E. MARSHALL, Supt. Northwestern Dept., 
1301-6 Monadnock Bldg., Chicago. 
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Features of the Month 


Comments on some of the events which have 
recently transpired in life insurance 
circles, 














Many of the associations of life under- 
writers have held their first winter meetings 
within the past two or three weeks. It is a 
safe prediction that the coming winter will 
see more interest in association work than 
any which has preceded it. Delegates to the 
National convention went home full of en- 
thusiasm, and it will be communicated to 
those who did not go to Indianapolis. Every- 
body who was there was impressed with the 
amount of power that has been developed in 
the association movement. The day of. small 
things and uncertainty is past, and hence- 
forth organization is going to be more and 
more thorough and extensive. 


We 


The past month or two has proven a rather 
dull time with many agents. A number of 
them have complained that it was more than 
usually hard to get prospects to “do it now.” 
Everybody seemed anxious to hold onto his 
money and not make investments of any kind. 
Nebody appears to be able to explain in a 
perfectly satisfactory manner just why this is 
so, but it is found that the condition actually 


exists. 
we 


The Hartford Life has discontinued the is- 
sue of an accident attachment on life policies 
after getting the opinion of its general agents. 
They concluded that the time taken in ex- 
plaining the accident feature might better be 
used in writing life insurance. The Hart- 
ford’s accident feature was merely a _ pro- 
vision to pay extra benefits in case of death 
by accident, for which the company charged 
$2.50 per $1,000. This plan did not have the 
merit of those of several other companies 
which supply aecident and sick benefit insur- 
ance in connection with life policies, in that 
it was not a protection to the life policy. 
It is logical. enough to issue a man a supple- 
mental contract which will enable him to 
keep alive a life policy in case he is sick or 
disabled when a premium becomes due, but 
the Hartford’s plan joined two things not 
closely enough related to recommend their 
union to any great extent. 

we 

Provident insurance seems to be making 
some headway in Chicago. The Pacific Mu- 
tual Life opened an office for this department 
in the city early in the summer under George 
T. Atchley, one of its best superintendents 
from California. He reports that he is doing 
a good business among people of moderate 
circumstances and has already built up a staff 
of three assistant superintendents and about 
fifteen agents. The National Life, U. S. A., 
is perhaps doing the largest business of this 
kind of any company in Chicago. Now it is 
announced that the Northwestern National 
of Minneapolis will shortly issue a_ policy 
on lines similar to those of the National, 
U. S. A., and push for provident business in 
Chicago. The company discontinued writing 
ordinary business in Chicago on the first of 
this month. 
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Some complaint is heard that “end of the 
year” operations are becoming noticeable in 
Chicago. November and December rebating 
is growing less prevalent from year to year, 
but it does not seem to have died out, as 
is shown by the following circumstance. A 
few days ago a Chicago man told a repre- 
sentative of this paper that he had received 
a card from a representative of a large com- 
pany, bearing an offer like this: “In order 
to win a prize I will give'all those who take 
policies with me between now and December 
31 all the commissions that I acquire from. 
this business.” The man declined to divulge 
the name either of os agent or his company. 


The Chicago Office of Issue of the New 
York Life has been gradually becoming head- 
juarters for the issue of policies for points 
in the central department until practically all 
agents in Inspector Holtz’s territory are now 
sending their applications to Chicago and get- 





ting their policies issued from there. Within 
a few days the remainder to the territory 
will be included. 

It is reported that the company is so well 
pleased with the workings of this system in 
Chicago that an office of issue will be opened 
at San Francisco at the first of the year. 
This report could not be confirmed at Chi- 
cago, however. : 

we 

The reports of continuous progress on the 
part of the younger life companies are most 
encouraging to those who do not think that 
all virtue is confined to those who have been 
in the business a long time. These com- 
panies are undoubtedly destined to have a 
great influence on the business in more ways 
than one. At the present time many of these 
companies are doing their chief work in the 
country. 
hard to hold agents in the large cities against 
the competition of some of the older and 
larger companies, and hard to sell business 
in cities where the old companies are strongly 
represented. Other things being equal one 
will naturally go into an old company with 
large assets and a successful history in prefer- 
ence to a young one which he may regard 
as something of an experiment. In the coun- 
try, however, where competition is not hot, 
these companies can do business satisfactorily 
and they are doing it. They are educating 
the country people, whom many old com- 
panies have neglected, just as the industrial 
companies have educated the laboring classes 
in the ‘cities and towns. The more of this 
work they do, the more business old com- 
panies will write in the country, for it is 
generally much easier to write people who 
have had insurance presented to them than 
those who know nothing about it and have 
to be instructed as to its value. 


we 


The Modern Woodmen, or certain members 
of the organization, seem to be taking great 
credit to themselves because both the October 
and November assessments have been skipped. 
When the organization went on a higher rate 
a year and a half ago, its then supreme officers 
insisted that the new rates were not high 
enough to save the order from ultimate trou- 
ble. Now it is nullifying the advance by skip- 
ping assessments because there are enough 
funds ahead to pay current claims. The mem- 
bers have no reason to congratulate them- 
selves, unless they happen to be such as are 
on the brink of the grave. They are laying 
up no end of trouble for themselves for the 
future. It is mighty hard for some of these 
died-in-the-wool assessment people to see any 
liability except death claims reported. 
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ADVOCATES DEFERRED DIVIDENDS. 


Actuary Young, of the Fidelity Mutual, at 
the agency convention of the company, claimed 
the principal cause for the decline in dividends 
and decreasing surplus was excessive surren- 
der values and the resultant selection against 
the companies. Decrease in the interest rate 
and increase in expense are also factors. In 
case of those policies which encourage selec- 
tion against the companies he favors a reduc- 
tion in commissions in order to neutralize the 
effect. 

Actuary Young believes the best reults will 
accrue to the assured under deferred dividend 
policies. With proper management he showed 
that with natural profits and actual interest, 
deferred dividend surplus should compound at 
8 per cent. Deferred dividends, small in 
amount, comparatively, could not be invested 
by the assured to so good an advantage, hence 
the actuary believes in allowing them to ac- 
cumulate. 


They appreciate the fact that it is° 
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POLICY LOAN AGREEMENT OF 
THE CONNECTICUT MUTUAL. 


Much interest is taken in the policy loan 
agreement of the Connecticut Mutual. It has 
no system applied to all policies, but treats 
each case separately. The following is the 
agreement: 

LOAN AGREEMENT 
—of the 
CONNECTICUT MUTUAL LIFE INSUR 
ANCE COMPANY. 
Gar Lhe come Ne gr pecans 

ON DEMAND,FOR VALUE RECEIVED 
...... promise to pay to THE CONNECTI- 
CUT MUTUAL LIFE INSURANCE COM 
PANY, at its office in Hartford, Connecticut, 
the sum of Dollars, with interest 
at the rate of Five percent per annum, payable 
annually, in advance, on the day of 
ary in each year, and, as security for 
the payment of said sum and of any interest 
accuring thereon . hereby assign, tran 
fer, and set over to said Company its Policy 
No.......... on the hfe of S0lcee be ees 
bearing date cunts betee for the sum of 
ee with all .......... right, title and 
interest therein, and in or to any moneys to 
become due on account of the same, or held 
by said Company on account of any premiums 


aid thereon; and . hereby authorize 
and empower said Company to apply any 
moneys payable under said policy whenever 


the same are due to the payment of said 
principal sum, with interest accrued thereon, 
and of any other indebtedness on account of 
said Policy; 

AND WHEREAS, the above note is given for 
the loan of a sum of money, which is a part 
of the surrender value, which would be al 
lowed by the Company in case of the purchase 
of Paid-up Insurance, which the Insured now 
has or which he would in any case receive 
under said policy, whether by reason of its 
terms or of the practice of the Company; now, 
in consideration of the granting of such loan, 
Be agree that the contract of insurance 
evidenced by said Policy is hereby modified in 
manner and substance, as follows: 

Phe continuance of the insurance under said 
Policy is conditioned upon the payment, when 
due, of any indebtedness hereunder, principal 
or interest, the evidence of any receipt for 
premium to the contrary notwithstanding and 
the time of payment of any part of such in 
debtedness, principal or interest, is of the es 
sence of the contract, and, in case of the 
non-payment of said principal sum within 
thirty days after demand, or of the non-pay 
ment of any interest thereon when due, then 
in each and every such case all liability on 
account of said Policy shall wholly cease and 
determine, except as to Paid-up Insurance; 
and in each and every such case of non-pay 
ment, this note and any interest accrued 
thereon, shall be forthwith paid out of the su 
render value above named and the amount of 
Paid-up Insurarice which the Insured shall 
then receive shall be such proportionate part 
of the amount of Paid-up Insurance, which 
the Insured would otherwise have received as 
the remainder of said surrender value after 
the payment of such principal and interest 
and any other indebtedness on account of said 
Policy bears to the whole of said surrender 
value. 

The deposit in the postoffice at 
Connecticut, of a letter addressed to ire 
at ............ last known residence or place 
of business and containing a demand for pay 
ment of the principal sum aforesaid shall be 
a sufficient demand therefor, and the thirty 
days provided for payment thereof shall run 
from the day of such deposit. 

Whenever the indebtedness secured hereby 


Hartford, 





XPERIENCED insurance men appreciate the advantages of 
direct contract relations with their company. 
spiration denied the average solicitor. 

We make a specialty of helping the Agent do greater things, 

and we put into his hands the policy that will SELL. 

Our new policy just out has the selling points. 


you about it. 


It is an in- 


Let us tell 


‘AMERICAN CENTRAL LIFE INS. CO. 


INDIANAPOLIS 
Now doing business in the states of Pennsylvania, Ohio, Michigan, Indiana, Tennessee, Illinois, Missouri, Kansas and Texas 
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shall have been paid without. recourse to the 

proceeds of the said Policy, said Policy shall 

be returned to and 

this assignment shall ‘thereby be canceled. 
Witness : 


THE CONNECTICUT MUTUAL LIFE 
INSURANCE COMPANY hereby agrees 
that the contract of insurance evidenced by 
its Re igs No. on the life of 

... 1s hereby modified in 
manner ‘and substance as provided in the fore- 
going agreement. 

Dated at Hartford, Connecticut, this 
A OEE EE a, te > SPR 
THE CONNECTICUT MUTUAL LIFE 

INSURANCE COMPANY, 


By.. fer te kr 
. Secret ry. President. 
of st SF 


SMALL PERCENTAGE OF RESISTED 
CLAIMS TO AMOUNTS PAID 


Life insurance 
mended for the 
claims. A company 
sisted claim as 


companies are to be com- 
small number of resisted 
feels the effect of a re- 
militating against its getting 
It seldom takes advantage of 
Claims are resisted only when 
is a flagrant case of fraud or breach of 
In case of the latter cause, there 
must be a vital and reasonable condition vio- 
lated. The following, showing claims, ‘includ- 
ing matured endowments paid and those re- 
sisted during 1903, is convincing evidence of 
the freedom from litigation on part of most 
companies : 


new business. 
-a technicality. 
there 
contract. 


Ciaims (Claims 

Companies Paid tesisted. 
Pa ee ee eee $ 4 3,100 £24,000 
SR ES SP RAPey eee 300/8: 4 14,200 


Berkshire ........ 
Columbian National 
“onnecticut General 
Connecticut Mutual 
Des Moines sou Sy fepmea 
ES Ge CS rer 3 
Fidelity Mutual 





“O43.657 





Germania ........ 2.007 G84 

Hiome Life .. ae 3,000 
BS ae eee x & 11,000 
Pry ras ree 7 22,000 
Massachusetts Mutual ..... 1,500 
Metropolitan ...... ...... 55,147 
Michigan Mutual ......... © em 
Minnesota Mutual ........ 7,000 


Mutual Benefit 
Mutual Life, N. 





H a) 
96,665 











Mutual Reserve .......... 44,400 
enone U.. Gy Busi ow vese 24,458 
Ry Fa ye .231, 50,000 
New England Mutual ..... 2.491, 1s 
New York Life ....'......- 21,166,023 
Northwestern Mutual ..... 8.133,547 40,900 
Northwestern National 1 17,390 
Pacific Mutual ........... ; 7.995 
ew” eee bs 85 90,000 
Phenix Mutual .......:.; 1.184.658 Sars 
Provident L. & T.......... 3,143,027 amése 
Provident Savings ....:.... 1.371, ‘902 > 54,072 


a a iss 9,842 693 52,797 
Security Mutual .......... 3,000 
Security Trust & Life. .. 2,699 
a MENS. a da dwse ccs t 4,500 
State, Ind 10,000 
Travelers Tee ct 3.000 
Union Central 39,000 
Oe "eee 3.500 
RsGME ABOEOOS 2 p< sae Fi. cen 





5,000 


1 869,15 D 
s&s SS 


rhe successful field man should always be 


Washington 


& 


in fighting trim, like a battleship. 


IF YOU WANT 


To establish quickly a paying life 
insurance business of your own, 
these things are necessary : 





1. A direct contract, involving permanence. 


2. A company with satisfactory 
financial standing. 


3. A pleasing policy. 


4. A management striving for low expense, death 
and lapse ratios. : 


THE EQUITABLE LIFE ‘OF IOWA 


(Home Office, Des Moines, lowa) 
offers these advantages. 


history and 


If you add‘to them an 


intelligent, energetic, determined effort, you will 


SUCCEED! 




















‘Talks With Beginners 


Some elementary subjects discussed especially 
for those who have not been long in the 
business. 














Mortality tables, whether based on the ex- 


perience of life insurance companies or of 
‘cities, show that mortality increases with 
age. In other words, while seven or eight 


people out of a thousand die between the 
ages 21 and 22, from thirteen to sixteen out 
of a thousand die between the ages of 51 and 
52, and 140 to 145 out of a thousand die be- 
tween the ages of 80 and 81; and out of 
100,000 people taken at age 10 the last will 
die at about age 96. 

From these few figures it is evident that a 
company assuming many moré chances of 
laving to pay a claim on an old person than 
on a young one. Accordingly, it must either 
collect a larger premium each year to cover 
this increase in risk, or, if the premium 
to remain the same, it must reduce the amount 
it would have to pay in case of the death of 
the assured. 

The former has been tried in natural pre- 
mium companies and found unsatisfactory, 
the premiums become so large at_ advanced 
ages that an old man cannot generally pay 
them. To reduce the face of the policy each 
year would be equally unsatisfactory. To 
avoid doing either of these things, the com- 
pany practically “averages up” 
for the entire period of life, charging more 
than is necessary to cover the risk assumed in 
the early years and putting this excess col- 
lected out at interest, so that in later years it 


is 


is 


as 





DRUDGERY. 


The secret of success still lies in the 
same old word, “drudgery.” For drudg- 
ery is the doing of one thing, one thing, 
one thing, long after it ceases to be 
amusing; and it is this “one thing I 
do” that gathers me together from my 
chaos, that concentrates me from possi- 
bilities to powers. That whole long 
string of habits — attention, method, 
patience, self-control, and the others— 
can be summed up in the word “concen- 
tration.” “One thing I do,” said Paul, 
and, apart from what his one thing was, 
in that phrase he gave the watchword 
of salvation —W. C. Gannett. 











will have a fund that will reduce the amount 
it would have to pay out of its general funds 
in case of death to an amount equal to what 
the assured is paying. 

To illustrate, the company does not charge 
a young man of 20 about $8 the first year and 
then increase the premium each year, but it 
charges him about $14.50 “net” every year. 
Of this amount nearly $7 is invested at in- 
terest. This is the “reserve element” of the 
“net premium.” The remainder, nearly $7.50, 
is the “mortality element.” That amount 
would pay the company for the chances it 
takes on the young man’s dying the first 
year, but not for many years after the first. 
But as the years go on and the chances the 
company is taking grow larger, the amount 
it would have to pay out of its general funds 
in case of the policyholder’s death grows 
smaller, for the reserve is increasing and it 
would be used to help pay the claim. 

Supposing that the company is using the 
American Experience table of mortality and 
assumes 3 percent interest, if the young man 
we have been considering should live thirty- 
four years after insuring and should then die 
the reserve would amount to $400 on his 
policy, so the company would have to pay 
only $600 out of its general funds. In other 
words, it would be charging him the same rate 
for mortality on $600 as it had been charging 


him for $1,000 in the first year? Thus the 
company’s money liability would have de- 
creased at the same rate as the assured’s 


chances of dying increased on account of his 
advancing age. 
The company takes a certain mortality table, 


the premiums | 





table, 


Experience 
based on the experience of the Mutual Life 


generally the American 
of New York, and assumes that it can for 
many years to come earn.a certain rate of 
interest on the reserve. The net actual pre- 
mium is the amount which the company must 
collect each year and invest at the assumed 
rate of interest in order to meet its obliga- 
tions under each policy as it becomes due, 
provided the policyholders died at exactly the 
rate given in the mortality table, and it earns 
exactly the assumed rate of interest. 

This net rate does not provide for any ex- 
pense for conducting the business, so a cer- 
tain amount added, which called the 
“loading.” Sometimes the loading is a_per- 
centage of the’ net rate for each age; some- 
times it is a specific amount added to the net 
rate and then a percentage added to that. 
Sometimes the loading as fixed arbitrarily, 
as by taking the published rates of another 
company, and cutting them, say 50 cents per 
$1,000 all around. The net premiums are 
the same for all companies which are on the 
same reserve basis;.that is, use the same 
mortality tables and assume the same _ rate 
of interest. The “office” or “gross” premium, 
which is the one published in the rate book, 
differs somewhat among different companies, 
according to the loading they add to the net 
premium. 


is iS 


2 8 8 
LIFE INSURANCE ATTORNEY 
PREPARES AN ADVERTISEMENT. 


Charles F. Coffin, attorney for the State 
Life of Indiana, and its second vice-president, 
is the author of the following: 


IN THE COURT OF HUMAN CON- 
SCIENCE, 
October Term, 1904: 
UNEXPECTED -.3 “pla UNE 
S No. 2507 


WIDOW ‘ET AL. 
APPEAL FROM NEGLIGENCE OF HUS 
BAND 

COMMON SENSE, 

Decision of Court—“The burden of proof is 
on the husband and father to show that he 
tsed that degree of care which ordinary men 
of prudence and intelligent forethought for 
their families exercise under like circum- 
stances. It appears in this case that the hus- 
band and father was proud of uis wife and 
children and had decided that in the very 
ear future he would guard their welfare 
by a good volume of insurance; but it. also 
appears from the evidence that his procrasti- 
nation was fatal and that his family now 

mourn their bereavement in poverty. 
“It is, therefore, the judgment of the court, 


J.—Extract from 


that the finding against the husband and 
father should be affirmed. 
es Fe Ss 
“Fortune favors the few,” upon some of 


whom it seems to smile unlimitedly. But even 
then life insurance is a welcome possession. 
& © 
“Your knowledge of the insurability of your 
prospect, and his ability to pay premiums, will 
serve you well and save much time and 
worry.” 





1860 1904 
The Washington Life Insurance Co. 
of NEW YORK 
W. A. BREWER, JR., President 


ASSETS, $17,000,000 


If you can successfully manage 
a limited number of counties in 
Ohio, Kentucky or West Virginia 
and want a General Agent’s contract, 


Address immediately 


DR. E. C. SKINNER 


General Manager Ohio, Kentucky and West Virginia 





Suite 604-610 Union Trust Building 
CINCINNATI, OHIO 
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FIRST INSTALLMENT OF A COMPILED PAPER BY J. H 


INFLUENCE OF THE USE OF ALCOHOLIC LIQUORS ON MORTALITY 





. NITCHIE, CONSULTING ACTUARY, CHICAGO 








TTENTION has recently been called 

to the result of an investigation by 

Actuary Roderick MacKenzie Moore 

into the experience of the United 
Kingdom Temperance & General Provident 
[ustitution. We have also brought together 
seme data, presented within the last ten years 
in other investigations, touching the. experi- 
ence of jife insurance companies among those 
using alcoholic beverages, or connected with 
the manufacture and sale of liquors. 

Some of Mr. Moore’s conclusions appear 
to have been anticipated, when, in April, 1895, 
Emory McClintock presented to the Actuarial 
Society a paper “On the Rates of Death Loss 
Among Total Abstainers and Others,” based 
upon the experience of the Mutual Life In- 
surance Company up to the anniversaries of 
the policies in 1889. The original data were 
taken from the applications’ of those who had 
stated their habits as to using or abstaining 
from alcoholic beverages. We have freely 
used extracts from the original paper on the 
ensuing discussion, modified in some instances 
om account of limited space, but we trust 
without doing injustice to the originals. 


4 


In the comparison of the actual with the 
expected loss the latter was modified in order 
to eliminate the effect of medical selection 
so that in comparing the mortality of different 
policy years the results indicated should be, 
as far as possible, confined to the causes under 
investigation. The expected was based 
upon the American experience table, but was 
modified during the early years to approximate 
the rates which should naturally be experi- 
erced in view of recent medical selection. 
rhe maximum expected loss for the first 
policy year was assumed to be only 40 per- 
cent of the full tabular rate; for the second, 
third and fourth years, 70 percent; for sub- 
sequent ‘years, 8745 percent. 

Two classes were compared—those who de- 
scribed themselves to be total abstainers and 
those who admitted any use of alcoholic bey- 
erages, described as non-abstainers. The 
facts concerning the abstainers began with 
1875, prior to which date application forms 
did not explicitly indicate total abstinence. 
The non-abstainers, - however, include all 
whose applications indicated any use of liquors 
and covers many insured prior to 1875 


Xe 


The general experience appears in the fol- 
lowing table, which shows, in each group, the 
expected loss, at the modified rates. by policy 


loss 








years; the actual loss experienced and the 

vercentage of actual to expected: 

ABSTAINERS. 
Policy Per 
Year, Exp. Loss. Act. Loss. Cent. 
tte ons bone 716,388  $ 568,900 79 
a 3d and 4th..... 2,067,391 1,550,100 75 
St GES Ve i odes ee 2; 671,890 2,132,050 80 
ys eee eee $5,455,669 $4,251,050 7 
NON-ABSTAINERS. 
Policy Per 
Year. Exp. Loss. Act. Loss. Cent. 
ar See eee oy $ 978,213 1,040,300 106 
-d, 3d and 4th asta ees 8,576,650 101 
Ste, OU. > 6-6 nee 5,310,309 4,852,457 90 
eo eee oe $9,829,462 $9,469,407 96 
* ‘e 


In 1903 the Actuarial Society completed an 
vestigation of the loss experienced by the 
merican companies in certain classes of 
sks. In that investigation Mr. McClintock’s 
in of modifying the tabular rate of mor- 
tality so as to eliminate the effect of recent 
lection was followed; but the modified rates 
ere somewhat higher than those in the above 


ble, approximating 48 percent of the rate - 


the American experience table for the first 
ar; 77 percent for the second, third and 
urth years, and 95 percent for subsequent 
irs. In the following table the above data 
reshaped so as to show the expected loss 
‘pon this basis; also the full: tabular mor- 








tality by the American experience table; the 

percentage of actual to be expected, and the 

percentage of actual to full tabular mortality. 
ABSTAINERS., 





‘ 2a 
S ca 
- “$s 
: Soy 
af Se 
5 == OS 
Policy Year. =a om 
ae i 
3S v 
= ac) 
RE Se $1,700,970 $. 859, 666 
2d, 3d and 4th. 2,953,416 74,130 
ae Sa oe F500 B10 
, ee. $7, 797. 975 , $6,034, 706 70 55 


NON-ABSTAINER Ss. 


ac- 





=I a * 

ws 

Policy Year. = os 
| Ge y 5 KO 42 
2d, 3d and 4th 5,058, 92 71 
Sth, ete. 6,068,92 S4 79 
Total .....$1 3, 572, 994 $10, 834, 369 87 70 

“e 

It will be noticed that the loss in both 


groups is well under the full tabular rates, and 
even that of non-abstainers is considerably un- 
der the rates as modified in the 1903 investi 
gation. But this is not a comparison between 
temperate and drunken persons, nor can the 
conclusions reached be applied to conditions 
in the general community; for the non-ab- 
stainers were those who showed health and 
habits of such quality as entitled them to in- 
surance, so far as disclosed by applications 
and medical examinations. This applies not 
only to this investigation, but also to the 
others referred to below. 


~— 


A noticeable feature of these exhibits is the 
difference between the two groups in the 
ratio of ,actual to expected loss, and particu- 
larly the greater divergence during the first 
four years in spite of recent medical selec 
tion; suggesting the superiority of the ab- 
staining group throughout the experience; 
also the probability that in some cases exces- 
sive drinking habits escaped detection, unduly 
increasing the mortality of the earlier years 
as compared with the later. In the subsequent 
discussion Dr. Norman Kerr is quoted as say- 
ing, “One of the most distinctive features of 
habitual and periodic inebriety is an utter dis- 
regard for truth.” 

se 


Whether the normal difference of about 10 
percent in later years is due to the effect of 
drinking habits or to infirmities requiring 
stimulants, the fact remains that the abstain- 
ers show superior vitality, due possibly either 
to their habits, or to more rugged physique 
requiring no stimulants. -To quote Mr. Mc- 
Clintock, “Some sicken because they drink, 
and others drink because they are infirm.” 

Then follow comparisons between abstain- 
ers and non-abstainers as to nativity, residence 
and age. 








ABSTAINERS. 
Born Per 
in U.S. Exp. Loss. Act. Loss. Cent. 
Ch, Sree 592,795 $ 477,400 81 
2d, 3d and 4th yrs. 1,734,528 1,271,800 73 
Sth year, etc....... 2,219,207 1,869,250 84 
Total . $4,546,530 $3,618,550 80 
NON-ABSTAINERS. 
Born Per 
in U.S. Exp. Loss. Act. Loss. Capt 
et. 9OOF 6.25 0Fre $ 646.765 $ 653.200 101 
2a. 3d and 4th yrs. 2,374,968 2.372.700 100 
5th year, ete.:.... 3,542,671 3,256,307 92 
2 | Are $6, 564, 404 ” $6.282,207 96 
ABSTAINERS. 

Born Per 
Elsewhere. Exp. Loss. Act. Loss. Cent. 
8, Rerotr $123, = $ 91,500 74 
24, 3d and 4th yrs. 332, 278,200 R4 
5th year, ete...... 452, 683 262,700 58 


. $909,189° $632,500 70 

















NON-ABSTAINERS. 





Born Per 
Elsewhere. Exp. Loss. Act. Loss. Cent. 
|e, meee $331,448 $3 7,100 117 
2d, 3d and 4th yrs. 1,165,972 1,203,950 103 
Sth year, ete...... 1,767,638 1,596,150 90 

Total . . . $3,265,058 $3,187,200 o8 

ABSTAINERS. 

All Per 
Years. Exp. Loss. Act. Loss. Cent. 
Irish born $1438,25: $123,500 86 
Itritish born ...... 120,400 57 





German 
cluding 


born (in- 
Swiss).. $32,127 200,600 6o 


NON-ABSTAINERS. 
All 





Per 

Years. Ee a. Loss. Act. Loss. Cent 

irish born ‘ 176 $ 423,000 142 

British born ...... 862,400 83 
German born (in 

cluding Swiss ) 2.087.644 1.890.900 90 

° 
The only exhibit based upon residence is 


of those insured when residing in what used 
to be called the Northern States, excluding 
those west of Dakota and including Delaware 
and West Virginia: 

ABSTAINERS. 





Policy ler 
Year. E xp. Loss Act. Loss, Cent. 
BD) “ore ote Si7u nn oa 5.906 S 366.900 67 
zd, 3d and | Spar 7 1,155,400 68 
Sth, ete . , 367,722 1,833,400 77 
rotal . $4,602,657 $3,355,700 73 
NON ABSTAINERS 
Policy Per 
Year, & xp. Loss. Act. Loss. Cent 
Sere te my 692,061 & GSD S00 100 
“d. 3d and 4th. oa "2 700,041 2.551.500 94 
oth, ete ieee . 4,246,806 3,617,207 S5 
Total . te . $7,647,998 $6,858,607 ot 
Both groups show more favorable results 
than the general experience, possibly because 


of better conditions prevailing-in this section 
during the time of observation than in the 
Scuth or West 

< 


The following shows the experience 
policies issued at ages below 4o: 


ABSTAINERS. 
Dolicy Per 


upon 





Year Exp. Loss. Act. Loss. Cent 
. 34 5. we.5 ae. ee & 313,300 R0 
2d. 3d and 4th 1,064,036 7h 71 
Sth, ete ... 1,216,014 6o 
Total $2,673,507 $1,897,250 71 
NON-ABSTAINERS. 
Policy Per 
Year. Exp. Loss. Act. Loss. Cent 
Sane 3.3 .a's S Gara s ns Oe 488,274 S$ 471,800 7 
2d, 3d and 4th.. 1 671,077 L.890,650 R23 
Sth, ete 2.278.468 1.825.900 RO 
TO i kesavinee $4,437,819 $3,688,350 83 


above 30: 
ABSTAINERS. 
Policy Per 


Also at age 












Year eae. Loss Act. Loss. Cent 
BEC boc cw $5 0% th wes 3s 4 § 255.600 7 
2d, 3d and 4th.... 1, 9.300 RO 
Sth, ete F aaa 1,455, 876 1,298,900 89 
Total 782,162 $2,353,800 Rh 
‘NON ABBTAINERS. 
Polic y Per 
Year Exp. Loss. Act. Loss. Cent. 
Ist Jcecctecp eco See $ 568,500 116 
2d, 3d and 4th.... 1, 869,863 2,186,000 117 
aS ee 3,031,841 8,026,557 100 
ee, dled canes ee $5,391,643 $5,781,057 107 
“2 


Quoting again from the paper, these figures 
indicate apparently that of men under 40 who 
Grink at all, the best, steadiest and most firm 
of purpose are on the whole the ones who 
insure their lives; also, that the older class 
includes most of those insured who are deep 
drinkers at the time-of insurance. It has 
been remarked that the proportion of intem- 
perate men reclaimed above middle age is 
much smaller than that below: that the result 
shown is partly due to care in investigating 
habits of applicants, especially at the younger 
ages, and that particular care should be exer- 
cised at ages more advanced. The period of 


entrance, for the worst results, is between 
50 and 59 
‘Ne 
The non-abstainers include a certain pro- 
portion who stated on entering that they 


diank “beer only.” The expected loss upon 
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this class was $844,124, and the actual $795,100, 
or 94 percent against the 96 percent for non- 
abstainers generally, and the 78 percent for 
abstainers. Without basing minute conclu- 
sions upon a small difference of 3 percent, 
when the amount involved is so small, the 
difference between those who drink beer and 
water is unmistakable, while the loss on beer 
drinkers has been almost the same as upon 
wine and spirit drinkers. Among the latter 
a large part of 'the extra loss is upon actual 
drunkards, while the remainder must be 
ascribed to the effects of supposedly moderate 
though really immoderate indulgence. Among 


beer drinkers pretty much the whole of 
the extra loss, it would seem, must be 
attributed to constitutional effects. The dan- 


ger of falling into the habit of intoxication 
makes spirit drinking the more formidable of 
the two; while the habit of drinking either 
beer, wine or spirits beyond a certain medical 
limit, not well defined, because it cannot be 
the same for all constitutions, tends, in many 
cases, toward disease. Perhaps the limit of 
safety should be fixed at a lower point for 
beer, measuring by alcoholic contents, than 
for spirits—i. e., there may be an injurious 
element in beer apart from the alcohol which 
it contains. 

= . 

This investigation shows that there is 
enough injury done to a sufficient number of 
individuals to make the death loss distinctly 
higher on the average. The coincidence be- 
tween excessive drinking and lowered vitality 
may be partly due to bad risks taking to drink 
as well as to good risks becoming bad be- 
cause of drink. On the whole, however, the 
teetotal habit, before and after middle age, 
must be counted as a favorable indication in 
judging of proposals for insurance from per- 
sons not known to be careful and moderate 
in the use of beverages. 

In the discussion upon this paper reference 
was made to the large proportion of abstain- 
ers insured in the company: also to possible 
modifications due to errors in classification 
and change or concealment of habits, yet to 
the probability that these do not seriously 
disturb the general conclusions of the paper. 
The recent British paper by Mr. Moore seems 
to confirm this, as to any effect from change in 
habits. The discussion brought out varying 
opinions as to the effects of beer and spirits; 
also the suggestion that some conclusions or 
apparent results might be modified by consid- 
eration of the social and economic environ- 
ment of the persons under observation, which 
are not shown by these exhibits. It was 
noted that the experience of the industrial 
offices shows a much higher rate of mortality 
among the working class than among those 
liviig under more favorable conditions. ' 

Attention was also called to the danger, in 
considering such statistics, of confounding 
cause and effect, a mere concurrence of events 
being by no means proof of direct casual rela- 
tion. The influence of health and occupation, 
if they could be eliminated; or if their influ- 
ence in impelling to drink could be determined, 
might vary results. 

(To be continued next month.) 
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MENTAL ATTRIBUTES OF LAWYER 
AND INSURANCE MAN SIMILAR. 


In several respects the attributes of a suc- 
cessful life insurance man and a_ successful 
lawyer are similar. A lawyer is accustomed 
to study legal documents. He has to weigh 
every word and learn exactly what the instru- 
ment before him means. It is his business to 
give others counsel. It is necessary that he 
should be able, not only to set forth to the 
best advantage the merits of his own case, 
but to defend it against attack and to detect 
and attack the weak points of his opponent’s 
case. His mind must be active and his at- 
tention fixed all the time. He has one object 
in view, and he must not allow that to be 
sidetracked by other matters. 

A life insurance man is also an examiner 
of legal documents, for policies are such. He 
must “learn and inwardly digest” every pro- 
vision of the policies of his own company, and 
he should know something of those of his 
competitors. His business is to counsel others 
in regard to life insurance. He must be 
able to set forth the reasons for taking 
insurance, the reasons for taking a par- 











ticular kind of insurance and the _ rea- 
sons for taking the particular policy he 
has to sell. He must be able to set forth 
the merits of his company and its policies, 
defend them from attack, and, when neces- 
sary, know how to put his spear into the 
vulnerable point in his adversary’s armor. 
His mind must be alert and his attention fixed. 
He has one prime -object in view, and he 
should let nothing draw the discussion aside 
to extraneous matters, but make every word 
count toward effecting the one result, the 
signature of the application. 


et 
AGENTS SHOULD TALK “SAYINGS” 
NOT “COST” OR FACE OF POLICY. 


E. R. Perkins of the New York Life has 
put in a good way the point that agents in 
soliciting should talk of the annual amount the 
prospects will save rather than the amount of 
the face of the policy. The Travelers recently 
touched upon much the same point by saying 
the amounts paid each year for life insur- 
ance should not be called the “cost” of insur- 
ance but rather spoken of as ‘‘deposits.” 

This is a good point for agents to bear in 
mind. To a poor man who handles compara- 
tively little money a policy for $1,000 to “cost” 
$35 a year for twenty years looks like a big 
proposition. On the other hand, if the matter 
were presented to him in the form of a saving 
of $35 a year for the protection of his family 
or to furnish him an income in his old age, it 
would appeal to him as something intended to 
assist him in being thrifty and becoming inde- 
pendent, just as it should do. 

This argument is especially strong in selling 
endowment insurance. One way to present the 
proposition is to talk of a policy which will 
pay the assured $1,000 at the end of twenty 
years and will cost him $50 a year for that 
period. ‘That looks like investing money in an 
old stocking where it will not earn interest. 
On the other hand, to speak of saving $50 a 
year and investing it with a strong financial 
corporation, which will agree to return the 
amount with some earnings at the end of 
twenty years and will pay the entire amount of 
$1,000 at any time before twenty years in case 
the depositor dies, presents to the ordinary 
mind a picture which is quite different and 
much more attractive, 

es F SF 
NO ROOM FOR THE LOAFER. 

The life agent who spends most of his time 
in his office is certain to faile Chair warmers 
are not adapted to an agency. Locked desks 
mean much more. The man who can seldom 
be found in his office is either a worker or is 
making some pretensions at being busy. Even 
the man who feigns to be greatly occupied 
is much more to be desired than the loafer. 
“Close those desks’—an injunction by Vice- 
President Perkins of the New York Life, car- 
ries with it much significance. 

, S SF SK 
CHURCH ENDOWMENT CONTRACTS. 


Companies writing church endowment poli- 
cies find the Roman Catholic and Episcopal 
churches the most fertile sources for con- 
tracts. It requires much time and patience, 
as it is necessary to deal with a number of 
people, the official board of the church. Some- 
times several influential members have to be 


seen. This endowment plan is being extended 
to colleges and other institutions or so- 
cieties. Work of this character is usually 


undertaken by specialists who give much of 


their time to this line. 


A Few More Men 


of Good Character and Ability 
wanted by The Illinois State Agency 
| of The Berkshire Life Insurance 
Company. Address, giving experi- 
ence and references, 











W. D. WYMAN, Manager for Illinois 
100 Washington Street, Chicago, Ill. 


L. 











MEDIUM-SIZED COMPANIES AND 
CHICAGO OFFICES OF ISSUE, 


It is a question with some of the medium 
sized companies as to whether there will not 
be a tendency on part of the larger compa- 
nies in this class to establish offices of issue 
in Chicago, similar to those of the Mutual 
Life of New York and New York Life, in 
order to afford quicker action on western 
business. The two companies that have such 
offices in Chicago have found them to be 
practicable and a stimulus to business, afford- 
ing rapid movement, and thus protecting so- 
licitors against other agents who attempt to 
twist policies after the application has been 
made. The New York Life is extending its 
office of issue in Chicago to cover the entire 
central department. Some of the general 
agents of the larger companies of the middle 
class have been brokering some business with 
the two companies and are impressed with 
the smoothness and celerity_ with which poli- 
cies can be secured after the applications have 
been sent .in. Some of these medium sized 
companies are rapidly developing along larger 
and more aggressive lines, and as soon as 
the prejudice against having an office of issue 
remote from the home office can be over- 
come, it is thought that they will make a fur- 
ther step forward and have such an office in 
Chicago. This would be an advantage to 
eastern companies operating in the Rocky 
Mountain or Pacific Coast field, as the time 
involved between securing the application and 
getting the policy in those remote sections is 
considerable and affords abundant opportunity 
for twisting or the applicant to change his 
mind. 





se Ss 
PARTIAL LIFE INSURANCE 
DISCUSSED BY AN ACCIDENT MAN. 


The following is from the pen of F. S. 
Dewey, secretary of the National Protective 
Society : 

“Life insurance in its broadest sense, really 
comprehends, or includes, not only the loss of 
life, that is, the whole of life, but also any 
part of life. If a person lose a part of his 
effective time he has surely lost a part of his 
life, for is not life made up of years? Does it 
not consist of the time between birth and 
death? Do we not speak of a good life, a 
bad life, a short life or a long life? Then 
any loss by sickness or accident which de- 
prives of a part of life causes a loss, a genuine 
loss of life, not of all of it, but surely a loss 
of a part of it. Ifa man shall lose a week ot 
a month or a year of his effective life by sick- 
ness, accident or by any other cause, then so 
much of his time, so much of his life has been 
taken away from him, so much of his life is 
lost. It surely is a loss, an irreparable loss, 
for it cannot be made good. It cannot be 
made up and it cannot be added on to the end 
of life, 

“The conclusion therefore is inevitable that 
if life consists in the period of time between 
birth and death, the loss of any part of this 
time is a loss of a part of®life, and as a scho- 
lium such a loss as results from sickness or 
accident is a partial loss of life, and any in- 
surance whose object is to furnish indemnity 
against such loss is partial life insurance. As 
a second scholium accident and health insur- 
ance are merely subdivisions of life insurance. 
They are legitimate parts of life insurance 
and should be so considered and treated. Life 
insurance, therefore, may be properly classi 
fied or divided into total and partial; the first 
having to do with the permanent termination 
of life and the second with a temporal or par- 
tial termination of life. Their relative im- 
portance depends upon conditions. There is 
little or no loss if the effectiye period of life 
is past; if old age has made life valueles 
If time is worth nothing its loss is nothing 
It is really only the effective part of life th: 
has an insurable value. If a house becom: 
old, uninhabitable and is falling into ruins, 
has no insurable value. The proper time t 
insure, indeed the only time, is when the: 
is an insurable value to life, and the prope 
kind of insurance, the best kind of insuran 
is that which has, a care for the most effectiv: 
part of life.” 














LIFE SUPPLEMENT TO 


THE WESTERN UNDERWRITER 











Comment and Gossip 





Various subjects, personal and non-personal, 
of interest to workers in the field of life 
insurance. 











A well-known general agent in Chicago, who 
writes from one to, five hundred thousand a 
year, according to the time he can spare from 
the management of his agency, said recently: 
“I don’t believe I ever wrote a man who was 
not already convinced of the value of life 
insurance. I never talk that, for I do not 
believe it is mecessary, especially here in 
Chicago, where so many agents are at work. 

“The other night I was entertained at din- 
ner with a party which included a prominent 
man of the city, who carries probably three 
or four hundred thousand dollars on his life. 
For my benefit he began roasting life insur- 
ance men. Said he: ‘Of all the men with 
whom I come in contact, I think you fellows 
are the least onto your jobs. Now, to illus- 
trate, the other day one of your craft got 
into my office by some means and commenced 
a loud harangue on the value of life insur- 
ance. As soon as I could break in, I advised 
him to return to his office and find out how 
much I carried in his company. That man 
probably carries a hundred and fitty thousand 
in that company. How foolish to talk about 
the value of insurance to him.” 

we 

Just now country agents in Illinois are 
finding bttsiness somewhat slow on account 
of corn husking. Farmers are too busy to 
talk insurance. A general agent who does a 
big country business said last week: “As 
soon as the corn is husked, the season’s work 
is practically over. Every farmer. has some- 
thing in the way of profit, even though the 


year has not been a very good one. From 
that time until shortly before spring work 
begins, agents can write business among 


farmers, if they only have the get-up to go 
after it. The roads get bad at this season, 
however, and most agents have not the back- 
bone to drive all winter over rough roads 
and through bad weather, as they must do 
if they want to ‘capture this business.” 

% 

The other night I was talking with a friend 
of L. D. Drewry of Cincinnati; and he re- 
marked, “Drewry is the best judge of men 
| ever knew.” Right- there is probably the 
secret of a large part of his success as the 
head of two of the largest general agencies of 
the Mutual Benefit. I know other general 
agents who are probably better personal 
writers than Mr. Drewry ever was, although 
he wrote a large business in his earlier ex- 
perience before he had so much to look after. 
Yet some of these men have never been able 
to build up much’ more than their own per- 
sonal writings amounted to. They could not 
get good agents. They did not apparently 
have any faculty of sizing men up but wasted 
their time and substance appointing and 
staking men who never would amount to a 
row of pins. 

we 


One of the Security Mutual papers, in speak- 
ing of Harry Hurst, the superintendent of 
the western department of the company, 
makes this excellent point: “He is very far 
removed from that Young America freshness, 
which «slaps you on the shoulder and makes 
itself too free with almost everybody. Mr. 
Hurst makes it plain that a man can couple 
energy with dignity and push with polish.” 

w : 

John Dolph, the new president of the Na- 
tional- Association of Life Underwriters, has 
no use for a man without ambition. A man 
who is satisfied. with small things cannot 
waste any of his valuable time. He has an 
igency of the Metropolitan in which many 
men would be glad to work, as much of the 
business is old and well established and the 
debits are concentrated and average above a 
hundred dollars each. Naturally he has from 
two or three to a dozen applications a day 
from men who want to be agents, some of 
them likely young fellows and some of them 
collarless individuals with a three days’ beard, 
most of them wanting a debit. He gets rid 
of the slouchy kind quickly, but the reputable 





looking ones get more attention. Some time 
ago Mr. Dolph told me that he often inquires 
of these applicants at what salary they would 
be willing, to work in lieu of commissions. 
“When one of them says he would work for 
twelve dollars a week,” said he, “that settles 
it. I don’t want any men around me that are 
satisfied with that amount. I have no time to 
spend with men who think their time is worth 
no more than that in this business.” 
we 
The secret of the success of D. M. Baker, 
general agent of the Pacific Mutual, is out. 
He knows how to get the money with the 
application. J. N. Shockney, superintendent 
of agents of the United States Life at Chi- 
cago, explained it the other night at the 
meeting of the Chicago association. He said 
that Mr. Baker made him a pleasant social 
call, drew out a blank application for mem- 
bership in the association and asked him to 
sign on the dotted line.- He saw nothing else 
to do. Then Mr. Baker appeared to be in 
search of something, and Mr. Shockney asked 
him what he was looking for. “I am looking 
for your check-book. “I want six dollars,” 
was the reply. 
ww 
A. A. Brown, agency director of the Inter- 
State Life of Indianapolis at Cleveland, has 
been located there only a few weeks, but is 
making a nice start with the business. Mr. 
Brown was formerly with the Pittsburg office 
and before that was manager of one of the 
offices of the Western Union Telephone Com- 
pany. He with the other gentlemen in the 
Pennsylvania field did an excellent business 
last year—in fact made one of the greatest 
records in the history of the State for a first 
year. Mr. Brown has been with the company 
a year and a half and is thoroughly imbued 
with the kind of enthusiasm that makes the 
business go. 
w 
I have to confess with great reluctance that 
the Chicago association has stuffed its mem- 
bership roll by the addition of the name of a 
very prominent American, who unfortunately 
is dead. At the last meeting John Hancock 
was elected to membership, and now it is a 
question whether he shall be made an hon- 
orary member or thrown out altogether, be- 
fore Cleveland takes the matter before the 
National association. It came about in this 
wise: At the last meeting in the spring 
Henry T. Bartow, superintendent of agents of 
the John Hancock, was recommended for 
membership by the executive committee, 
along with about a dozen others, Sometime 
during the vacation period, a_ stenographer 
copied the list and made it read, “Henry T. 
Bartow, Equitable; John Hancock, Equitable ; 
Charles H. Strauss, Equitable.” Vice-Presi- 
dent Jackson, who presided, not being 
acquainted, with Mr. Bartow and not know- 
ing all the Equitable agents in the city, 
including him of the illustrious signature, 
read the names off a8 they were written, and 
the famous patriot from Massachusetts was 
duly elected. The saddest part of it all was 
that Franklin Wyman had to make an extra 
trip around the hall with the big ballot box 
full of marbles. 
vw 
At the insurance reception at the home of 
Dr. E. J. Stone, inspector of the Northwest- 
ern Mutual at Oneida, N. Y., the fact was 
brought out that two general agents of the 
company have gone from that town—James M. 
Markham of Dayton, Ohio, and Charles H. 
Parsons of Toledo, Ohio. W. B. Lindsley, a 
special agent of the company in Boston, is 
an Oneida man and is a prize winner. 
WE 
Martin A. Marks, manzger of the Equitable 
of New York at Cleveland, has announced his 
intention of retiring from the presidency of 
the congregaticn of Willson Avenue Temple, 
after having served in that capacity for 
fourteen years. Mr. Marks is a most excel- 
lent example of a life insurance man with 
interests outside of that profession, which 
assist rather than hinder him in his life 
insurance work. He is a director ir two 
large financial institutions, prominent in 
Hebrew religious and charitable work and 
in municipal reform movements. His promi- 
nence in each of these lines adds to his use- 
fulness in all, while in all he acquires an 


influence with many people, very valuable 
to him as a life insurance man. 
THe On-Looxer. 





LIFE INSURANCE SOLICITORS. 


President John Dolph, of the National As- 
sociation of Life Underwriters, in a_ talk 
before the convention at Indianapolis, made 
a good point when he said that in his opinion 
general agents did not have strict enough rules 
regarding their sub-agents. Men are secured 
to act as agents who have been accustomed to 
having their work-laid out and their time fully 
occupied, being required to report to a superior 
and also being subject to the general dis- 
cipline of an office. He thinks that when an 
agent is secured and is allowed to work in a 
haphazard way, without being subject to any 
rules, he is apt to become demoralized and 
ruin his prospects. Mr. Dolph believes in hav- 
ing the agents report at a certain time in the 
morning and being required to leave at a 
specified time for their work, unless some good 
excuse can be offered. He thinks that a gen 
eral agent should keep close track of his men 
and know exactly what they are doing and 
what prospects they are seeing 

There is a large amount of truth in this 
statement. The great trouble with many gen- 
eral agents is that they allow their sub-agents 
to work without much authority being exerted 
over them and permitting them to map out 
their own line of effort before they are cap 
able or trained to do so. The training ot a 
life insurance agent should be gradual. Simi- 
lar to a man learning any other business, an 


agent must learn the life insurance business 
and know what constitutes successful solicit 
ing. This knowledge cannot be acquired in a 


day, but must be the result of careful, patient 
work on part of the general agent. Those 
general agents that have been most successful 
believe in using the practices of other lines of 
business and adapt them as far as possible to 
the conduct of an agency. It takes some time 
before a man learns to be his own boss and 
keep his time occupied. It would seem that 
there should be some definite rules as regards 
the time when an agent should reach the of- 
fice and he should report to the general agent 
every morning, noon and night in order that 
his superior may know exactly what he is do- 
ing. Many agents simply beat the air and 
accomplish nothing because they are not 
guided. It is too much to suppose that a new 
man, without training, is capable of knowing 
how to work to the best advantage. After 
some years of experience he has gained suffi 
cient knowledge to be able to carry on his 
labor without much assistance from his su- 
perior. The old idea that life insurance agents 
are born and not made is being discarded. A 
man of ordinary ability can be made into a 
life insurance agent if he is properly handled 
and trained. He must begin at the bottom 
when he is young and willing to work for a 
small sum and gradually acquire .knowledge 


and experience sufficient to bring him in 
greater compensation. 
ss Ss 
‘“GO OUT AND WRITE IT.”’ 
Knowledge of other companies’ record, 
standing and policy contracts is not unde 


sirable, but certainly not vital to your success 
as an agent. It is a mistaken idea that you 
are unfitted for the business until you have 
read upon insurance and mastered the science 
of insurance principles. What you need is 
some knowledge of the science of salesman 
ship, energy and perseverance. Possessed of 
these qualities, your concentrated efforts will 
bring a liberal measure of resultant profit 
Knowledge of insurance principles will come 
with application and experience in insurance 
practice. There is but one way to learn to 
write life insurance: Go out and write it— 
Wilson Williams. 
‘ ao Ff £ 
NOT LUCK, BUT WORK 


You will be surprised, if you will study the 


biographies of successful men, to find how 
hard they have worked. Do not make any 
mistake about this, because you will never 


become a great producer in life insurance if 
you think large returns are secured by some 
good luck or fortunate circumstances which 
are denied to you. The most fortunate cir- 
cumstance, lying loose anywhere in your men- 
tal neighborhood, is your willingness to plug 
away unceasingly at what you now have to do. 
~The Security Agent. 
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LOAN AGREEMENT OF THE 
AMERICAN CENTRAL LIFE. 


following the form of loan agree- 
used by the American Central Life of 
Indianapolis in connection with “dated back” 
policies : 


1s 


The 


ment 


LOAN AGREEMENT. 
No.. <.. 


extravagant first-year commissions. Perma- 
nent field men prefer large renewals and should 
have them at the expense of the temporary 
man. High cost of production is due to the 
fact that the same applies in large measure 
to temporary business, which does not aid in 
building and which is expensive at any cost. 
Business that stays on the books-is the only 
kind worth the expense of getting. Eliminate 
or greatly reduce the cost of temporary busi- 
ness and field ‘men can be well paid for per- 


$.< manent 

‘ conservative management.—Wilbur S. 

in the Conservative News. 
xs SS 


At. 2 te 

This certifies that the American Central Life 
Insurance Company of Indianapolis, Ind., has 
issued to me a policy upon its Limited Pay- 
ment Security Deposit Plan, wherein my age 
is dated back seven years, and 

The said company has this day loaned me 
the sum of dollars, to be used in pay- 
ment of part of the premium on the policy 
above mentioned, No. .., issued to me on the 

day of 190.., for $.., at the age of 

years, dated back to years. 

It understood and agreed that 
the death of the insured occur at any- time 
within thirteen years from the date of said 
policy and no default having been made in 
the payment of any premium payable thereon, 
this loan agreement shall be immediately can- I. 
celed without payment to the company, other- 2 
wise said loan agreement, with interest at the 3 
rate of 5 percent per annum, commencing 4. 
one year after the date hereof, to be added 
annually thereto, shall be a lien on said policy 
until extinguished by the surplus apportioned 
thereto, or is otherwise paid to the company. 

It further understood and -agreed that 
this loan agreement may be paid in cash to 
said company at any time, and should it be 
so paid, then each of the subsequent annual 
premiums payable on said policy will be re- 
duced by an amount equal to 2 percent of such 
cash payment. 

I hereby authorize the secretary of said 
company to insert in this loan agreement the 
date and number of the policy issued to me. 

In witness whereof I have hereunto set my 
hand and seal this day of ..+., 190.. 

No... Date.. . (Insured ) 
Witness. ...... SEAL] 
CRGCONS ) or 5505 oo osc 
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“THE PERMANENT AGENT. 


the 


is should | the 





is 


The permanent 
business. 

It 
against the lapse 
the 
works 


agent gets permanent 


is useless for companies to war 
rate and at the 
encourage temporary producer. ‘The 
who for a large brokerage in 
lieu of renewals is obviously not interested in 
renewal premiums being paid. Furthermore, 
a large first year commission invites rebate 
and the inevitable lapse at the end of the year. 
Again, the agent who changes frequently from 
one company to another sometimes prone 
to twist business, and thus lapse his own writ- 
lhe agent working on “advances” is a 
familiar type of the temporary man, always 
tempted to make a showing for further ad- 
vances, regardless of permanency in char- 
acter. 

In our judgment, permanent business can 
be obtained only through permanent agents. 
Such men are not the ones influenced by 


wage 
same time 


agent 


is 
In 
ings. 
tle 


the 


rs 
agents are adopting a higher standard for life 
insurance 
necessity of having a better grade of men in 


inquiries 
adopted in getting a line on-men to act as 
agents : 


Herman 
State Life Insurance Company, 
last 
the 
Cincinnati 
had 

“Tt all happened this way,” 


and 


pressed me that we gave him money 
some clothes 


production and within the Hnes of 
Tupper 


& 


SET OF QUESTIONS T0 GET 


INFORMATION AS TO AGENTS. 


here are many indications that general 


salesmen. An awakening as to the 


Here is a list of 
of agents has 


business seems at hand. 
one supcrintendent 


Name of the person proposed...........-. 
Nationality 
Apparent age .. 
Approximate height. 
inches. Weight. . 
Present occupation 
Previous occupation 
Is he succe 
in business, if 
business did he fail. frp poutine 
With what church - does he affiliate 
.What is the BIS IK z 
locality. 
political 


. pounds 


Has he ever failed 
so, when... .In what 


in "the 
what 


church 
With 

affiliate ic» 
What is the predominating political party 
in the community. 3 ee. 
What is the predominating, nationality ‘of 
the people in the community 

With what class of people does he ‘affiliate, 
business men or laborers................ 
Has he any property, if so, about what is he 
reputed to be worth 
What are his habits 
intoxicants 

Has he ever been suspected of gambling in 
any way 
Does he 


"party “does “he 


as regards~ use 


meet his obligations promptly 
Is he considered truthful and honest 
Is he neat. in his eo appearance. 

Is he married. 


st rs a 
HUSTLING LIFE AGENT. 


of the Inter- 
arrived home 
one of the towns 
the State, says the 
announced that he 
insurance agent.” 
he said. “A lit- 
while ago a seedy-looking fellow came in 
wanted « position as solicitor. He had 
best line of talk I ever heard, and so im- 
to get 
Then we 


Brockman, secretary 


week from 
northern 


a trip to 
part of 
Enquirer, and 
discovered the “‘prize 


and look respectable. 











sent him to this town I speak of to see what 
he could do, and the next thing we heard was 
that he had been arrested. It seems that he 
ho stolen some money from a company he 
worked for in Indianapolis and they had 
trailed him. Well, you talk about an insur- 
ance agent;* this fellow, while -in jail, had 
talked the jailer into taking out a policy in 
our company and made commission enough to 
square up with the Indianapolis company.” 

Mr. Brockman got the agent out of jail, but 
refuses for obvious reasons to give his name 
for publication. 

es SF SS 
MAKE THE MOST OF WHAT THEY HAVE. 

There are hundreds of agents in small 
towns who are wishing they had a better field 
instead of making the best of what they have. 
Let them consider what other men have 
accomplished and take courage. 

A short time ago the Phenix Mutual ap 
pointed Morris N. Potts general agent at Iron- 
ton, Ohio, simply becatise in a number of 
years he had made such a good fecord in a 
city of less than 12,000 population. 

Edward R. Cowdrick of Napoleon, Ohio, a 
town of 3,600 people, is one of the most valued 
agents the Mutual Benefit has in the State, It 
is said that he has written almost every in- 
surable man in the town. 

C. W. Kochenderfer has worked for over 
twenty years for the Northwestern Mutual at 
Millersburg, Ohio, making a good living, writ- 
ing practically every insurable. man there and 
many of them more than once. From time to 
time his territory has been enlarged until he 
now has several counties. 

For several years Claude M. Davis has been 
writing $100,000 or more a year for the John 
Hancock in and around Kent, Ohio. Scarcely 
a man_in the district would be counted 
wealthy in a large city, and most of the busi- 
ness came in one, two and three thousand dol 
lar applications. 

In Troy, Ohio, George N. Hunter has been 
a member of the New York Life $100,000 Club 
several times. The city has less than 6,000 
population, but it has a good country around it. 

These are only a few instances, but they 
show that the right kind of an agent can do 
business where others would conclude there 
was none to be done. 

cs FF 
LAPSED POLICIES. 

A lapsed policy means wasted energy. It 
is a “light that failed,” a child that never 
grew to manhood, a book with only a preface. 
To you, as an agent, it represents only a first 
year's commission, when you ought to have 
had renewals on it. To the company it means 
something that cost more than it was worth. 
As for«the policyholder, he has paid very 
dearly for one or two years’ protection. As 
an agent, you will make a hard fight to land 
a prospect, and you ought to make an even 
harder one to prevent a lapse. You owe this 
to all parties concerned; and, if you succeed, 
not only do you make money for yourself, but 
you make one more policyholder who in 
future likely to be a good prospect for 
more insurance, instead of a person who has 
lost money and is sore on the whole business. 


1s 


“Time is your capital, 


good health is your 
credit, 


and credit is just the same as money.” 





CASH DIVIDENDS PAID BY THE NORTHWESTERN [MUTUAL—POICIES $10,000: EACH. 





Ord. Life. 
$293.60 


Ord. Life. 
$226.30 


Ord. Life. 
$264.00 


Plan. 


Annual it xh $477.00 


$129.20 
34.20 
$9.20 
286,20 
146.90 
150.40 
153.40 
156.10 
158.40 
160.50 
162.10 
166.60 


*P olicy ‘became paid up in 1902 


Ord. Life. 


Ord. 


20)-Pay. 
Life. if 


20-Pay. 
Life Life. Life. 

$207.40 $275.40 $315.80 $349.00 

or on 2s) ea 

| 26 on 36 


1890. 1890. 1892. 


20-Pay. 


1864. 
$1,484.80 
92.60 
95.70 
100.30 


20-Pay. 
Life. 
$389.20 


20-Pay. 
Life. 
$425. 80 


20-Yr. 
Endow. 
$514.80 
1 


20-Yr, 
Endow. 
$493.60 
a” 


15 Yr. 
Endow. 
$688.9 


25-Yr 
Endow 
$381.20 


ot 
1890, 


§ 88.30 
91.90 
FR.20 


203.00 


§ 80.30 
82.50 
84.50 
171.10 
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64.80 


Ti SUBS $9 59 5519; 


* 
oe 
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$292.30 
97.50 
103.00 
227.50 
114: 30 
128.30 


mst sI-3-) 
>) | 


$ 97.30 
100.10 
89.40 
182.40 
81.50 
83.40 
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